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Here are some mighty important reasons 
why more and more ‘Do-It-Yourself’’ cus- 
tomers are buying BURNS Aluminum 
Tension Screens. “Live Wire” Tension . . . 
an active, lively, springy tension that locks 
tight and stays tight and patented BURNS 


1 EASY TO INSTALL! Anyone that can 
use a screw driver can install a BURNS 
SCREEN in 5 minutes or less. 

2. EASY TO OPEN! A simple flip of the fin- 
er releases the tension catch and a BURNS 
‘Live Wire” screen is open .. . as simple 
as that! 


| STAYS TIGHT! Full length . . . No shorts 
yet BURNS patented catch keeps screen 


snug and tight with no sag or war 
NO RUST or STAIN! Always 

new looking. No upkeep needed. 

NO HEAVY WOODEN FRAMES to cut, 
fit, paint or store! 

ROLL FOR STORAGE! Easy to store in 


bright and 





ALUMINUM 
CREENS 


catch are outstanding features that sell 
BURNS Screens first and keep them sold. 
Bigger savings for customers and bigger pro- 
fits for dealers keep BURNS Screens moving 
fast in a fast-growing ‘Do-It-Yourself’ 
market. 


winter (package makes handy storage pack). 
7 COLORFUL PACKAGE! Outstanding on 
the dealers shelf . . . it’s easy to handle, easy 
to see and easy to sell! 
FAST SELLER! Attractive package . . . 
yatented catch and dependable fit makes 
3URNS SCREENS move! No dusty, shelf- 
worn packages to cut down on profits if you 
carry BURNS SCREENS! 

») FULL MARK UP! Full price mark-up and 
dealer protection mean more profits to 
dealers! 

DEALER AIDS! Attractive newspaper mats 
and statement stuffers help increase traffic in 
your store! 


ym 
siumint 
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Now! Biggest Advertising Ever! f 


Again in 1955 ABC leads the 
field with powerful, consistent 
advertising in the leading 
magazines your customers read. 
Together these big magazines 
reach more than 14,000,000 
readers. And all sales leads 
are sent right to you! 


eres Profits 6 Ways 
with ABC Jalousies! 
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> S-screw ass : Standard, special widths 
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‘ Yy for odd sizes. Heights from 14”, 
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4 3) Consumer-Tested Features 4| Complete Sales Helps 


~ with 4” increments to 192" ‘ 





fe heat-treated for top st: 

© ® Patented spring-clip i 

. heat-treatéd, eliminate > . 
bending ¢lip. Gives 1:)0% 

: 08itive seal, too! 

» ® Precision-balanced lou Mats, color pe a 3-D 
for fingertip operatior viewers, window banners, 

®@ Koroseal weatherstripping! TV-radio aids, installation 


;°@ — rena oped details---for big sales! 
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Tested caniaat water 

air infiltration by 
University of Miami 
Ae Testing Lal 


Sins Details | MAIL COUPON TODAY! 


Good cteorha 

or as Adventist wre  __ a 
{ ADAMS ENGINEERING CO., INC, 
World's Largest Jalousie Factories! $-10 Box 936 _ Little River Branch 
Two giant Miami, Fla., plants (below) include 340,000 square i Miami 38, Florida 


feet to serve you! Plus---third big factory at S. Hackensack, N.J. Gentlemen: | am interested in learning about a 
: Te pwees ABC jalousie dealership, Please rush 
ull details without obligation 


Average only 5 to 7 days 
on standard or stock sizes! 





















adams engineering co., inc. 


MIAMI, FLORIDA ¢ S. HACKENSACK, NEW JERSEY — State 
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WOULD YOU DO 
BUSINESS WITH... 


"Mr. STRONG” if 
or ‘Mr. WEAK?” 4 ~~ 


"Mr. Weak” 






"Mr. Strong” 


We are using “Mr. Strong’ and ‘’Mr. Weak”’ to 
represent two different types of Water Heater 
manufacturers. Naturally, the one you would 
prefer doing business with is the one who has 
the reputation for being thoroughly reliable, 
honest, is strong financially and utilizes only 
the finest workmanship and the very best mate 
rials in fabricating his product. You also want 
to do business with the one who will stand be 
hind the Warranty on every Water Heater that 
leaves his plant 


Don’t take chances on a “Mr. Weak!” If you 
want to lift your business to the higher profits 
bracket, then stock the strongest, best-selling 
line of all — the JACKSON line of Automatic 
Gas and Electric, both galvanized and glass 
lined, Water Heaters, Electric Floor Furnaces 
and Hydro-Pneumatic Pump Tanks 





Write, wire or phone today for complete in 
formation on the JACKSON line 





Distributed Only Through 
the Most Progressive Jobbers 





W. L. JACKSON MANUFACTURING COMPANY FL 


on)” 
1222 EAST 40TH STREET CHATTANOOGA 7, TENN. \ ay 


J» 


M 
ACK» 





SALES REPRESENTATIVES 


L. O, LEDFORD, Sales Agency CARL A. SCHOLLE J). A. LLOYD, Factory Sales Agent* J. A. LLOYD, Factory Sales Agent’ 
311 Chickamauga Avenue 3517 Hanover 375 Whitehall St., 5. W 2506 Lucane Street 
Rossville, Georgia University Park Atlanta, Georgia Charlotte, N. C 
Telephone 89-5554 Dallas 25, Texas Telephone LAmor 1977 Telephone FRankiin 5-8258 
Telephone EMerson 4228 
*"WAREHOUSES AT THESE LOCATIONS 
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NO HEADACHES... JUST PROFITS 


when you offer 


TENSIO 


SCREENS o. 


FAST 
SERVICE 
FROM 
Kole... 
WAREHOUSE 














There is a jobber nearby who 
will quickly fill your orders for 
standard or special size TEN- 
SION-tite screens. 





Demonstrators . . . folders . 
newspaper mats . . , window 
banners . . . measuring and in- 
stallation instructions . . . clerk 
training booklets and film, and 
many other sales aids are avail- 
able through your TENSION. 
tite jobber. 





TENSION .-tite is the only screen 
with a built-in template that ac- 
curately locates the position of 
all screws! 





Join the thousands of dealers 
throughout the country who 
have profited from the great de 
mand for TENSION.-tite . . . the 
simplest, most practical screen 
on the market. Call or write 
today for name of nearest jobber 





RUDIGER-LANG CO. 


International Trade Mart + New Orleans, Le 
TUlane 7186 


ies in Toccoa, Ga, and Berkeley, Calif 
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A Terrific 
Salesman! 


; Self Serve 


' Double Merchandiser Sells 
40 styles of 


iHANDY-HOOK FIXTURES 
CL day every day / 


FREE! this beautiful display stand, holding counter Mer- 
chandisers No. 1 and No. 2, which contain the 40 fastest sell- 
ing Handy-Hooks, makes selling easy and saves clerk's time! 
From these Merchandisers the customer can easily select any 
} style of hook and in any quantity. 










i This display stand, holding the new colorful Handy-Hook 

cartons, is assembled without the use of tools in a few minutes, 

and it concentrates hooks and perforated hardboard in one 

“easy to sell from" display. 

NEW LOW PRICES ON HANDY-HOOKS! 
CONSULT YOUR JOBBER! 


THE FLOOR STAND will be free to all Dealers who 
have purchased MERCHANDISERS NO. 1 and NO. 2, 


FORTY FAST MOVING STYLES! 
MERCHANDISER NO. 1 holds twenty first choice styles, 
MERCHANDISER NO. 2 holds an additional 20 tremendously 
popular styles. These Merchandisers may be used as separaté 
counter displays, or together in the display stand. Every Handy- 
Hook has the part number stamped on it for positive indenti- 
fication. These Merchandisers carry the largest assortment on 
the market. 
@ Storage space accommodates perforated board panels 24” wide of 
any length, in back of display. 
@ Special bracket to accommodate 36” width board of any length is 
available to dealers upon request. 


A FEW OF THE POPULAR HANDY HOOK FIXTURES 


Ke! Shelf Bracket Y- 
Spring clip for cords, $x4 
4 food recipes, keys, $134-10 D411 
photos, etc, Platform Bracket 


with Metal Plete 


DIL39 Handy-Hook D2L5-21/, 
Holds standard Holder and T-SHAPE 
size baby food srs Screws OBJECTS 

or salod dressing 
lors 


HHH 
~—Hammer, 
Shovels, Brooms, 
etc. 





olor! 
TOOL HOLDER 
Screw Drivers, etc. 















DIVISION OF 


Vapvco propucts, INC. 
13271 Mt. Eliiott, Corner of Luce Detroit 12, Mich. 


ADDED VISIBLITY * 
Perforoied hardboord panels moy 
be mounted on either tide of floor 
stand to display Nandy-Hook fla- 
tures ond literature. 





Copyright by V, P. inc. 
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directoru... 


Associations serving Building Supply Dealers in 
Southern and Southwestern states—and served 
by SOUTHERN BUILDING SUPPLIES 





Alabama Building Material Exchange — 519 Stallings 
Building, Birmingham 3, Ala. Executive Secretary: Mrs 
Mary K. Harless. Tel. 7-3195. President: James Grayson, 
Birmingham, Ala. 

Arkansas Association of Lumber Dealers —- 727 Pyramid 
Building, Little Rock, Ark. Secretary: E. DeMatt Hender 
son. Tel. 8283. President: Frank Moore, Newport, Ky. 
Building Material Merchants of Georgia — 1050 Ponce de 
Leon Avenue, N. E., Atlanta, Ga. Counselor: Joseph G 
Rowell. Tel. EM 5609. President: Charles W. Peek, Jr., 
Cedartown, Ga 

Carolina Lumber and Building Supply Association — || 4 
Builders Building, Charlotte, N. C. Secretary-Manager 
E. M. Garner. Tel. FRanklin 6-5541. President: J. A 
Kendall, Florence, S, C. 

Florida Lumber and Millwork Association — 2218 Edge 
water Drive, P. O. Box 7125, Orlando, Fla. Secretary 
Treasurer: Mrs. Marie M. Bennett. Tel, 2-3761. President: 
D. C. Dawkins, Jr., Jacksonville, Fla. 

Kansas Lumbermen’s Association —— Room 212, Farmers 
National Bank Building, Salina, Kan. Secretary: Marvin 
Von Fange. Tel. 4607. President: L. J. Wolfe, Mankato, Kan 
Kentucky Retail Lumber Dealers Association — Knott Build 
ing, Lebanon, Ky. Exec. Vice-President: Donald A. Campbell 
Tel. 74. President: W. C, Hale, Hickman. 

Louisiona Building Material Dealers Association — 528 
Florida Street, Baton Rouge, La. Exec. Vice-President: R 
Needham Ball. Tel, 2-4080. President: Ivan M. Foley, New 
Orleans, La. 

Lumbermen’s Association of Texas — 304 First Federal 
Savings Bldg., Austin 1, Tex. Executive Vice-President: 
Gene Ebersole. Tel. 2-1194. President: W. H. Curry, Waco, 
Tex. 

Middle Atlantic Lumbermen’s Association — 1528 Walnut 
Street, Room 1123, Philadelphia 2, Pa, Executive Direc 
tor: Robert A. Jones. Tel. PEnnypacker 5-5377. President 
Hugh M. Peter, Pleasantville, N. J. 

Mississippi Retail Lumber Dealers Association — 607 North 
State Street, P. O. Box 1968, Jackson 5, Miss. Secretary 
Treasurer: E. B. Lemmons. Tel. 3-2077. President: P. V 
Graves, Batesville, Miss. 

National Retail Lumber Dealers Association — 302 Ring 
Building, 18th and M Streets, N. W., Washington 6, D. C 
Executive Vice-President: H. R. Northup. Tel. NAtional 
6757. President: Watson Malone III, Philadelphia, Pa 
Oklahoma Lumbermen’s Association — 815 Leonhardt 
Building, Oklahoma City, Okla. Secretary-Manager: W. M 
Morgan. Tel. 7-0338. President: Alfred L. Leonhardt 
Oklahoma City, Okla, 

Southwestern Lumbermen’s Association — 512 R. A. Long 
Building, Kansas City 6, Mo, Secretary-Manager: G. Ken 
neth Milliken, Tel. Victor 2265-6. President: C. M. Mc 
Allister, Garden City, Kan. 

Tennessee Building Material Association — 71! | Broadway, 
N. E., Knoxville 17, Tenn. Secretary-Manager: R. O 
Brownlee. Tel. 2-0185. President: Abner U. Taylor, Jack 
son, Tenn, 

Virginia Building Material Association — 3305 Monument 
Avenue, Richmond 21, Va. Secretary-Manager: Harris 
Mitchell. Tel. 6-1749. President: E. R. Woolridge, Roanoke, 
Va. 

West Virginia Lumber and Builders Supply Dealers Associa- 
tion — P. O. Box 1589, Fairmont, W. Va. State Secretary: 
Sam H. Diemer. Tel. 364. President: Paul Butcher, Weston, 
W. Va. 
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GET YOUR SHARE 


OF A GROWING MARKET! 





1,000,000 -++- new homes each year! 
700,000 -+ home remodeling jobs each year! 


20,000,000 -++- old homes! 
ALL POTENTIAL STAIRWAY CUSTOMERS! 


Thousands of home | xcross the nation are installing Precision 
and Simplex Folding Stairways in homes for quicker sales and added 
r share of this growing market? 
Stock the Precision and mplex and you'll have a line of folding 
stairways suitable for y priced home, Precision-built stairways en- 
able builders in your nunity to comply with all warranty regula 
tl tions——they're also approved by lead- 
ng architects, builders, and lending 
igencies 


profits. Are you getting y 





























Through a consistent national adver- 
tising campaign in leading publica- 
tions, Precision Parts Corporation has 
furnished thousands of inquiries 
from prospective purchasers 
to its dealers. Precision 
made products are sold 
by more than 130 job 
bers in the U.S.A. and 
Canada, See your lecal 
jobber or write today 
for full information. 


PRECISION folding STAIRWAY 


QUALITY plus Sales Features 


DESIGNED FOR TODAY'S HOMES—engi 
neered for safety and ease of operation 


‘UO Bean Seven exclusive features plus Precision's 
LISTED IN 7. y ) five-year guarantee have made Preci 
sweer's Nr - n America’s No. | Stairway 


SEVEN EXCLUSIVE FEATURES 
HYDRAULIC SAFETY CHECKS 
ACTUATED BY COUNTERWEIGHTS 
LIFE-TIME ROLLER BEARINGS 
RUGGED AND STRONG 
INSULATED DOOR PANEL 
FULL WIDTH SAFETY TREADS 


GUARANTEE 
rahe ea el 
each unit 2 . 8’9” and 99” 
AMERICA'S NO. 1 
STAIRWAY 
” o cd * os © 





e ' 
¥ 
“ASIMPLEX folding STAIRWAY 
QUALITY pilus LOW COST 
BUILDERS BUY the Simplex because it pro 


vides adequote storage spoce at a cost low 
enough to satisfy today's budget-conscious 


home buyers, its econom ; ease of 
peration and durability make Sim 
plex a No, | PROFIT-MAKER for home 


builders—and bvyilding supply dealers-— 
YOU! 


// J BALANCED SPRING ACTION for effortless 
Lu! peration 

* SIMPLE AND EASY TO OPERATE 
RUGGED AND STRONG 

NO. 1 KILN DRIED LUMBER HEAVY GAL 
VANIZED STEEL—ALL PARTS SECURED 
BY BOLTS AND SCREWS—NO NAILS 
TWO STANDARD SIZES—6'3” and 99” 
SHIPPED IN ONE PACKAGE 


NO, 1 PROFIT-MAKING 
STAIRWAY 





MANUFACTURED BY 


PRECISION PARTS CORP. 


NASHVILLE 7, TENNESSEE 






400-565 NORTH FIRST STREET © 
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a full line -} regional 
warehousing -{- proven 
value == more profits «wis 


WARE ALUMINUM WINDOWS 


Here's the combination you've been looking for a 
full line of quality ALUMINUM windows from « 
single, dependable source prompt delivery from 


regional warehouses in NEWARK, ATLANTA, CHI 
CAGO, and HOUSTON which provide overnight service 
to most cities proven in thousands of installations 
from coast to coast! 


Backed by a powerful notional advertising ] 


program and plenty of sales aids. Get the 
profit-building facts todey. Write Dept. $B-10. 








Ware Laboratories, Inc., 3700 N.W. 25th St., Miami, Florida 
MEMBER OF THE ALUMINUM WINDOW MANUFACTURERS ASSOCIATION 
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There's 


DOW 8 ibis 


Sales Appeal in 












ALENCO 


. 7 J 
i, Wi WAAAY 






Fixed upper sash (SINGLE HUNG) 
Both sashes movable (DOUBLE HUNG) 


The Alenco Aluminum Window line 
includes both the popular double 
hung window, and the single hung 








window ... there’s double sales ap- 
peal to the architect, builder or home 
owner... double the sales potential 


for you. With Alenco’s 24 stock sizes 
plus 3 picture window widths, you 
need never miss a sale, 

Specified by architects, builders 
and home owners all over the South- 
west, here is a quality line of alumi- 
num windows designed for modern 
beauty, engineered for long-lasting, 
trouble-free permanence. Both the 
single and double hung windows are 
designed so that framing and glass 
requirements are exactly the same. 
Either half or full size screens can be 
used on the single hung windows. 

Alenco Aluminum Windows are 
quality windows competitive in price 
and unconditionally guaranteed as to 
materials and wileuhie. Immedi- 
ate delivery from our plant means 
lower inventory requirements and 
faster turnover for you. 


© Write teday for catalog and price lists. 


ALE 0. 
































ALORITTON ENGINEERING CORPORATION 
2501 WROXTON RD. x HOUSTON 5, TEXAS 
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Big Chance for Dinie Dealers 


The third annual Southeastern dealer convention 
and building material show offers dealers throughout 
Dixie a capital opportunity to pick up new ideas, in- 
formation, and inspiration that will put them ahead 
in planning for profits and better service in 1956. This 
convention-show will be held at the Atlanta Biltmore 
Hotel, November 15-18, 

This third edition of the Southeastern convention- 
show will be better in three ways. 

1, It will offer many more product and service ex- 
hibits than previously. Demand by suppliers for ex- 
hibit space has forced the sponsors to arrange exhibits 
in the Pompeian Room as well as the big Exhibit Hall. 

2. The Alabama Building Material Exchange this 
year has joined in the sponsorship of this dealer get- 
together. Thus, the Building Material Merchants of 
Georgia, the Florida Lumber and Millwork Associa- 
tion, and the Tennessee Building Material Association 
now have the active support of the Alabama dealer 
group in this worthwhile regional endeavor. 

3. The importance and size of this regional dealer 
convention is attracting more outstanding speakers 
and participants to share their “know-how” with 
Southeastern dealers who invest their time and money 
in attending. 

Although this convention-show is sponsored offi- 
cially by the four dealer associations of Alabama, 
Florida, Georgia, and Tennessee, all building material 
dealers and suppliers in these and adjoining states are 
welcome and invited to come to the Atlanta Biltmore 
Hotel for three days of stimulating sessions, displays, 
and fellowship. 

Just why should a dealer come to this Southeastern 
convention and show? How will he benefit from at- 
tendance? 

First, the dealer can pick up some profitable ideas 
from the battery of capable speakers and program 
participants. They have been carefully selected and 
primed to give their best thoughts and experiences to 
their audiences, 

The convention will open Wednesday at noon, fol- 
lowing registration that morning and Tuesday, with 
a talk by Dr. Frank Goodwin on more profitable 
and satisfying salesmanship. He is professor of mar- 
keting at the University of Florida. 

Bob Wright will unfold the ambitious plans of the 
American Council to Improve Our Neighborhoods at 
the Wednesday-afternoon session, The ACTION plan 
for '56 is an all-out “Operation Home Improvement” 
by building material dealers and the light construction 
industry. ius 

A forecast of the homebuilding outlook for 1956 





will be made by Roy Wenzlick, noted St. Louis econo- 
mist and construction analyst. His array of charts will 
point up trends in construction progress and prices. 

Wednesday night, Ray Harrell will show and tell 
dealers how to make more sales through the fabrica- 
tion of Lu-Re-Co panels and other components for 
homes. He is research director of the Lumber Dealers 
Research Council, of Washington, D. C. 

Thursday afternoon, Waddington Wood will show 
and explain color motion pictures of “Homes ’Round 
the World,” which he personally made. He is publisher 
of Small Homes Guide and Home Modernizing, and a 
native of Birmingham, Ala. 

Ways to more profitable merchandising and efficient 
yard management will be presented Thursday after- 
noon in a clinic moderated by Robert A. Jones. He is 
the executive vice-president of the Middle Atlantic 
Lumbermen’s Association. 

The closing business session Friday morning will 
cover Do-It-Yourself savvy, distribution ethics, and 
1956 plans of the National Retail Lumber Dealers 
Association. Atlanta’s Dillard Munford, president of 
the Munford Company that operates a chain of Do- 
It-Yourself stores in Dixie, will reveal management 
methods that make such outlets pay off better than 
conventional lumber yards. 

The secretary of the Ohio Assn. of Retail Lumber 
Dealers and also a retail lumber dealer, Findley Tor- 
rence will talk straight from the shoulder on the 
breakdown in distribution and remedies for it. 

Second, a dealer can ask questions in these sessions 
and gain knowledge from the questions and comments 
of other dealers and suppliers in attendance. 

Third, by his contacts in between sessions and dur- 
ing the exhibit periods with dealers having like in- 
terests, the dealer can find new solutions to some of 
his problems and inspiration to do a better job. 

Fourth, at the banquet Thursday evening and in 
private parties and travel to and from and in Atlanta, 
the dealer and his wife will enjoy stimulating fellow- 
ship. (His wife will add to the merriment—and enjoy 
special events just for the ladies!) This will help him 
to relax, to benefit from a sort of 19th-hole finale to a 
big business year. 

Fifth, manufacturers and distributors will have on 
display many new products and services in the Exhibit 
Hall and Pompeian Room. By inspecting these the 
dealer will surely find some new items to add to his 
lines and also new ways to display or promote these 
and existing lines for greater sales and profits. 

Sixth, by talking to the personnel of exhibitors, 
dealers can get a better understanding of their prod- 
ucts—and get personal answers to questions concern- 
ing their sale and use. Dealers can readily place orders 
for rounding out their stocks for another big year. 
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Clay Products Company 


MILLEDGEVILLE, GEORGIA 


Right With Us in the South 


fact that Vitrified Clay Pipe protects every 
plumber's reputation by lasting forever. Sell the pipe 
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Housing, Other Building 
Zoom Ahead of 1954 


Even with the mortgage credit 
brakes on slightly, non-farm housing 
starts across the nation in August 
totaled 123,000 units — second only 
to the record year 1950 for the 
month. Seven per cent more houses 
were started in August than in July, 
and they were found by the U. 5. 
Dept. of Labor to be about equally 
balanced between homes financed 
with conventional and government- 
assisted mortgages. 

The total of 121,700 privately- 
owned housing units started in Au- 
gust represents a seasonally-adjusted 
rate of 1,304,000 slightly higher 
than that of 1,211,000 for the first 
eight months of last year. An upward 
revision in the May figures brought 
total estimated starts for this year’s 
first eight months to 927,900 only 
64,100 lower than that portion of 
record-setting 1950. 

According to F. W. Dodge reports, 
contract awards for future construc 
tion in the 37 Eastern states in Au- 
gust set an all-time high for the 
month. The contract total was $1,- 
894,841,000, 20% greater than a year 
ago. 

Total contract awards for the eight 
months were up 27% from the com- 
parable period last year, Both for the 
month and year to date, all three 
major construction categories showed 
substantial gains over last year 

For the eight months 

Non-residential building was up 
24%. 

Utilities and public 
up 21%, 

Residential building was up 33% 

Getting down to district scores for 
eight months, residential contracts in 
both the Southeast and the Middle 
Atlantic states were 39% ahead of 
‘54; Louisiana-Mississippi, up 61%; 
Texas, up 28%, 


works were 


Lumber Production and 
Orders at Merry Pace 


Lumber prices generally are hold- 
ing firm as most mills find buyers 
fairly quick for their increased out- 
put this year. As Chairman Leo 
Bodine commented in the second 
quarterly report of the Lumber Sur 
vey Committee to the U. S. secretary 
of commerce, “Both softwood and 
hardwood producers have shared in 
the generally favorable business con 
ditions this year. 

“Lumber manufacturers have con 
tinued to provide an adequate supply 
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of lumber for a booming demand, in 
spite of adverse conditions such as 
unfavorable weather in some pro 
ducing areas and dislocations caused 
by a tight freight-car situation.” 

Except for the Labor Day week, 
production and shipments of South 
ern pine lumber have stayed above 
the three-year averages, and so have 
orders, For the week ending Septem- 
ber 17, Southern pine mills reported 
orders 5.3% above the three-year 
average; shipments, 2.3%, and actual 
production, 5.6%, 

The National Lumber Trade Ba- 
rometer for the week before as 
compared with the corresponding 
week in ’54 showed production 


18.8% greater, shipments 20.2% 
greater, and new orders 20.4% 
higher. 


Retail Sales Below 
Those of Wholesalers 


U. S. Department of Commerce re 
ports indicate that a substantial per- 
centage of building supplies sold by 
wholesalers by-pass the retailer. 


In July, the sales of lumber and 
construction material distributors 
were 14% greater than a year before, 
and 18% more for seven months than 
last year. 

The July report on retail trade 
showed sales up 7% from July '54— 
and 11% greater for the seven-month 
period. For all kinds of retail busi- 
ness nationally the increase for July 
was 7% and for seven months it was 
8%. 

The NRLDA survey of retail lum- 
ber stocks and sales for July showed 
sales 6.2% better than a year before 
Lumber stocks were up almost 
identically, 6.1% from a year before 


New Roofing Plant 


The Johns-Manville Products Corp 
last month purchased a 58-acre tract 
of land west of Savannah, Ga., to be 
used for the construction of a $3,- 
000,000 asphalt roofing plant 

Plans call for employment of 100 
persons in the J-M plant, with an 


annual payroll of $400,000. The site 
is near a Certain-teed Products Corp 
plant and the Union Bag mill. 





“TORTURE TEST” PROVES DOUGLAS FIR’S STRENGTH 


A Douglas fir framed-and-sheathed diaphragm, as large as a school house roof, 
got the torture test recently at Oregon Forest Products Laboratory in Corvallis 
and came through with flying colors. A gigantic vise with hydraulic jacks created 
atomic blast pressures, earthquake shocks, and hurricane winds up to 145 miles 
an hour as the large wooden diaphragm was tested before officials of the Cali- 


fornia division of architecture, 
Association technical experts. 


Oregon engineers, and West Coast Lumbermen’s 


T. K. May, 


WCLA technical director, reports that 


expanding use of Douglas fir in school, commercial, and industrial construction 
where large roof, wall and floor sections are required will be recommended as a 


result of these 


full-scale tests. 
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We’re Lighting Fixture Experts... 
with our MOEZ% display! 


Everyone on our staff enjoys selling Moe Light fixtures, now 
that we have a Moe Light Home Lighting Center. Everything 
needed to do a competent sales job, is right on the spot —at- 
tractively displayed—plainly identified and clearly priced. 
What’s more, Moe Light’s beautiful catalog is filled with au- 
: thoritative information—helps our salespeople in offering helpful 
Wiles RES One and decorative suggestions that lead to extra sales. 
Anderson-McGriff Company, Atlanta, Georgia 





You’ll be amazed at how quickly you can build a profit- 
able, volume business with a Moe Light Display. Waste 
ceiling space instantly goes to work for you. The eye 
catching display adds a bright spot to your store—stim- 
ulates impulse purchasing as well as establishing your { 

place of business as headquartersforhomelighting fixtures. | a a Ine 
Moe Light is a nationally advertised, complete line, : Lovisville, Ky 
| 


General Offices, Louisville, Ky. 
Division of THOMAS INDUSTRIES, Inc 
Conede 140! The Queensway, Teronte 14, Onterio, Conede 


MOE LIGHT, Dept. 58-10 


. . Please send me complete information and prices on 
with fixtures for every room, every taste, every budget. iI) Moe Light Display Deals 

. . “1 am enclosin 5¢ for the new full-color Ligh 
Moe light offers you a choice of ceiling, wall or counter oo ightine’” Con ig ti a a 
displays, each with a sales-tested assortment of fast 


mpwation-Lighting” Catalog 


(AME 


moving fixtures that show immediate profit. snsinieiad 
IT WILL PAY YOU TO GET THE MONEY-MAKING FACTS ON MOE LIGHT DISPLAY DEALS. ADORESS 
USE THE CONVENIENT COUPON FOR PROMPT ACTION... re ae 
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“No chips with L:0-F’ 


says BERNARD YORK 
of YORK HARDWARE, 
WALLINGFORD, CONN. 


« 


Mr. York has just finished running several test-cuts on four well- 


known brands of single-strength window glass. Each piece was 


marked A,B,C or D, Mr. York was not told which brand was which 


until after he had selected the one that was easiest to cut. 


He picked “D” every time. “D” was L‘O’F, 28 
out of the 30 dealers who took this “Blindfold 
Test” picked L‘O'F! 

“This L‘O’'F Window Glass cuts true and 
smooth and breaks clean and easy,” said Mr. 
York. “No chips. You don’t have to knock off 
little chunks that hang on.” 

L:O:F Window Glass is easier to cut into big 
pieces or little pieces, It’s easier to cut into 
angled or curved pieces, You can even cut off 
narrow strips with a light, easy stroke. 

L’O’F cuts easier because it is annealed more 
slowly, more patiently, That makes it less 
brittle and more “even” in structure—so:it's a 


safer buy for your customers, too, 


Try the “Blindfold Test” Yourself! 


Cut L-O-F first, last, or in between the other 
brands. Run any kind of a cut you want. You'll 
see why you have fewer bad cuts, less waste 
and more profit with L-O-F. 

Call your nearest L‘O-F Distributor. These 
local businessmen are listed under “Glass” in 
the yellow pages of phone books in many prin- 
cipal cities throughout the country. And send 
for your free booklet—"For Greater Profits in 
Window Glass”. 

Write Libbey-Owens-Ford Glass Company, 
608 Madison Ave., Toledo 3, Ohio. 


LIBBEY-OWENS-FORD the easy-to-cut WINDOW GLASS 





| 
| 
| 
| 
| 
| 
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| 
| 
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Featured in beautiful color in October's BEST in the are Flint! 
HOUSE “Model Home” is Flintkote’s Emerald Green Woodgrai: 
Shake Insulating Siding shown here. Also shown, material 


Sell insulating siding that’s in 


...Flintkote Materials featured in np 


“Model Home” in BEST in the HOUSE! shingle: 


; perforat 
In the October issue of Good Housekeeping, the jing mats 
popular and influential BEST in the HOUSE Tal 
advertisement is telling your customers that: mae 


, 
promot 

“Flintkote Insulating Siding takes years off free. 1) 
a house’. . .“‘Increases its beauty and value”... promin 
“Insulates winter and summer’’. . .“‘Reduces heat 
loss through walls up to 30%”. . .“‘Keeps its lovely ‘ 
colors for years”. . .“‘Cuts painting costs.”’ 


all 
sales aid 


Your customers also see that these Flintkote Tur F! 
building materials are backed by the famous Suildir 


Good Housekeeping GUARANTY SEAL! 30 R 


" 


So identify yourself as an applicator of Flintkote 


laterials Division, 


if Green Narro-Lap, top... and 


lating Siding. Be ready to show these 
customers ask for them. 


Mit 


HOUSE building materials. Build 
| Flintkote Siding and asphalt roof 
tkote Insulating Plank and Tile, 

g tiles, and other Flintkote build 


of the BEST in the HOUSE 
erial that Flintkote gives you 
he four color jumbo blow-up 
ir walls and windows. 


tkote Representative for these 
details, or write: 


Sa TTT a 
© Guaranteed by 
Good Housekeeping 
Ney 


" 
$4 sovrernes OE 


Ui COMPANY, 


feller Plaza, 


20: Bee Fs 


LUI THKOTE secu cater Leader since! 901 
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For Dealers, Wholesalers, Manufacturers 


1956 ‘Operation Home 
Improvement’ Planned 


Plans to make 1956 the biggest 
year on record for home improve- 
ment are under way now in the 
entire building industry. 

F, Stuart Fitzpatrick, manager of 
the Construction and Civic Devel- 
opment Department of the U. S. 
Chamber of Commerce, said that 
manufacturers, dealers, builders, and 
lenders will integrate advertising 
and sales promotion under the ban- 
ner, “Operation Home Improve- 
ment.” Fitzpatrick is chairman of 
the Operation Home Improvement 
Committee, which originated the 
idea to popularize 1956 as “the year 
to improve your home—everybody’s 
doing it.” 

The entire campaign will be 
directed at making it easy for home- 
owners to do the job themselves — 
or to get the job done. 

Serving on the OHI committee 
are directors of the National Assn. 
of Home Builders, National Retail 
Lumber Dealers Assn., Producers 
Council, National Electrical Contrac- 
tors Assn,, United States Savings and 
Loan League, National Assn. of Real 
Estate Boards, Portland Cement 
Assn,, and the National Lumber 
Manufacturers Assn. 

These and other national associa- 
tions are joining forces with 40 
building material producers and 
equipment manufacturers for the 
campaign scheduled to begin in 
January with an official launching 
by the Eisenhower Administration. 
The campaign, which will continue 
throughout 1956, will be financed by 
manufacturers and associations. 

Albert M. Cole, Administrator of 
the Housing and Home Finance 
Agency, has said “Operation Home 
Improvement” will fill the last gap 
in the nation-wide program to meet 
housing needs. The other major 
needs, homebuilding and slum clear- 
ance, are being filled respectively 
by the Housing Act of 1954 and the 
American Council to Improve Our 
Neighborhoods (ACTION), 

Jack Doscher of New York will 
serve as executive director of 
Operation Home Improvement with 
headquarters at the U. S. Chamber 
in Washington, D. C., and offices in 
New York City. Doscher will be on 
leave of absence from Time, Inc., 
where he was assistant to the pub- 
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lisher of Life magazine. 
Doscher and his staff, working 


closely with MNRLDA and other 
organizations, will prepare tie-in 
promotional materials and offer 
them to its members. NRLDA’s 


Public Relations Department will 
prepare additional plans and mate- 
rials designed to help bring added 
modernization business into the re- 
tail yards, 

NRLDA Executive Vice-President, 
H. R. Northup, is treasurer of the 
Operation Home Improvement Com- 
mittee. 


Fir Plywood Leaders 
Seek Bigger Market 


Some 120 Western fir plywood 
manufacturers from Oregon, Cali- 
fornia, and Washington attended a 
one-day meeting last month in Ta- 
coma, Wash., to map plans for push- 
ing the demand for plywood past 
five billion feet in 1956. 

In outlining promotion plans for 
1956, W. E. Difford, managing direc- 
tor for the Douglas Fir Plywood 
Assn., told the industry leaders that 
an estimated production level of 5.3 
billion feet for next year would re- 
quire an even greater effort than 
previously. 

Uppermost in the planning, Difford 
said, is emphasis on the development 
of new markets for special construc- 
tion panels that would utilize West- 
ern softwood species other than fir, 
such as hemlock, and billions of feet 
of low-grade logs previously un- 
marketable in the form of plywood. 

Difford announced that the associa- 
tion is developing a low-cost “work 
horse” panel to utilize material of 
this kind in the vast and undevel- 
oped market for plywood in the farm 
field. Another new product is a thick 
grade of plywood for use over long 
spans, combining subflooring and 
underlayment in one application, 

Ten new firms have joined the 
association, bringing to 84 the num- 
ber of plywood mills operating under 
its program. 

For the first time in 17 years, the 
industry named a new chairman of 
the management committee, Arnold 
Koutonen, He is plywood manager 
for the Olympic mill of the St. Paul 
and Tacoma Lumber Co. He suc- 
ceeded E, W. Daniels, past president 
of the Harbor Plywood Corp. in 
Aberdeen, Wash. 














ey 


Three plywood executives cur- 
rently are on a two-month tour of 
western Europe and the Scandina- 
vian countries, seeking industrial and 
scientific knowledge. The group in- 
cludes Managing Director Difford, 
N. S. Perkins, DFPA’s technical di- 
rector, and Harold Evans, director 
of the Plywood Research Foundation. 

Difford, who has often said that 
current methods of fir plywood man- 
ufacture are still “not too far re- 
moved from the blacksmith shop,” 
emphasized the industry's alertness 
to new manufacturing possibilities 
in making this European study. 

Perkins is spending most of his 
time studying the complete utiliza- 
tion of the forest yield, especially in 
Germany and Sweden. They are 
reported to be far ahead of the 
United States in this field. 

Evans is seeking out ways of 
adapting the amazing advances in 
automation in some of the large 
European manufacturing centers to 
the development of new plywood 
production methods, 


Redwood Leaders Hold 
District Meetings 


Five representatives of the Cali- 
fornia Redwood Assn. are holding a 
series of meetings with lumber deal- 
ers, architects, industrial users and 
specifiers of California redwood, and 
research and wood-seasoning organ- 
izations. 

This group is headed by Owen T. 
Stebbins, manager of the promotion 
division, and Willard E. Pratt, man- 
ager of the technical division, Others 
in the group are Harry L. Lowell, 
Raymond F. Smith, and Carney J. 
Campion, field promotional repre- 
sentatives. 

Southern and Southwestern towns 
in which these association represen- 
tatives will hold meetings include 
Houston, Tex.; Shreveport, La.; Ok- 
lahoma City, Okla.; Salina, Kan.; St. 
Louis, Mo.; Miami, Fla.; Louisville, 
Ky.; Knoxville, Tenn., and Charles- 
ton, W. Va. 


Filon Opens S. E. Office 


To meet increased demand in the 
Southern states, the Filon Plastics 
Corp., El Segundo, Calif., has opened 
a Southeast division, with offices in 
the Fulton National Bank Building 
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in downtown Atlanta, Georgia. 

Frank C, Olmstead has been ap- 
pointed manager of the new division, 
Before joining the makers of Filon 
fiberglass plastic building panels, 
Olmstead was associated with whole- 
sale and retail lumber and building 
material firms, He will work closely 
with architects, builders, engineers, 
dealers, and distributors. 


Kirby Lumber Corp. 
Opens Silsbee Mill 


The Kirby Lumber Corp. held a 
formal opening of its new multi- 
million-dollar plant at Silsbee, Tex., 
September 14. 

Speaking before an _ estimated 
gathering of 2,000 persons, Lt, Gov- 
ernor Ben Ramsey praised this east 
Texas lumber firm and its advances 
in the science of forestry. He said 
that “our economy is geared to the 
pine trees of east Texas. It is esti- 
mated that in 1975 there will be 
12,000,000 persons in the state. That 
means that every five years an 
additional million people will need 
homes . , .” 

Ramsey also paid tribute to the 
late John Henry Kirby and Arthur 
Temple, pioneers in the lumber field, 
and lauded the work being done by 
the Stephen F. Austin College School 
of Forestry. 

Joyce Cox, Kirby company at- 
torney from Houston, was master of 
ceremonies, He pointed out in his 
speech that 1,000 heads of families 
supply the brains and muscles to 
harvest the timber and make the 
complexity of the sawmill work to 
process lumber. 

The day's activities included a tour 
of the large, streamlined lumber 
plant and ended with a barbecue. 


New Orleans Dealers 
Promote Grade-Marking 


The New Orleans (La.) Retail 
Lumber Dealers Assn, has under- 
taken a program to promote the ad- 
vantages of grade-marked lumber to 
the general public through a series 
of newspaper advertisements. 

Norbert Markel, the association 
president, said that the group “seeks 
to enlighten the public on the need 
for more general recognition of lum- 
ber standards.” 

The ads list the member com- 
panies, all of whom sell grade- 
marked lumber, and their addresses. 
They refer to themselves as “Grade- 
Marked Lumber Dealers.” 

The theme of these ads is “Buy 
with confidence — look for this sign: 
Member, Grade-Marked Lumber 
Dealers Group.” A sketch of the 
end of a board shows the Southern 
Pine Inspection Bureau symbol and 
the grade. 
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Evans Heads Mathieson 
Forest Products Division 


Tne Olin Mathieson Chemical 
Corp., which recently purchased the 
Brown Paper Mill Co., Inc., West 
Monroe, La., has integrated the 
Brown properties into its Forest 
Products Division. 

Concurrent with the integration of 
these properties, Thomas S, Nichols, 
president, announced the appoint- 
ment of Robert H. Evans as vice- 
president and genera! manager of the 
division. He is in direct charge of all 
operations of the expanded division, 
N. H. Collisson, vice-president, con- 
tinues to be responsible for the en- 
larged division as well as the Paper 
and Film Division, 

T. R. Moore has been made vice- 
president in charge of the Forest 
Product Division’s paper operations. 
W. H. Brown is vice-president in 
charge of lumber operations. 

Before the addition of the Brown 
properties, the Forest Products Di- 
vision manufactured lumber, floor- 
ing, furniture, and utility poles under 
the Frost brand name, in plants at 
Shreveport and Mansfield, La.; Nac- 
ogdoches, Tex., and Huttig, Ark. 


General Woodcraft Co. 
Is Now Woodco Corp. 


The General Woodcraft Co., Inc., 
North Bergen, N, J., has changed its 
name to the Woodco Corp. The new 
name is linked more directly to the 
company’s products sold under the 
Woodco label, according to President 
Anthony Mainieri, 

The new name also provides a 
single identification for the com- 
pany’s recently-expanded facilities. 
In addition to the main plant in 
North Bergen, the firm now operates 
the Woodco Corp. of Miami, Fla., 
which specializes in E-Zee Loc hard- 
ware for Woodco wood awning win- 
dows; Rockwell of Randolph, Inc., 
Randolph, Wis., manufacturer of 
millwork products, and two assembly 
plants and warehouses in Schenec- 
tady, N. Y., and Lowell, Mass. 

All of these operations now use 
the Woodco Corp. name. 


New Board Promises 
Disaster Protection 


A cheap wood-fiber building board 
that filters poison gas, disease-laden 
particles, and the radioactive fall- 
out of atomic explosions from the 
atmosphere recently was announ- 
ced jointly by the U. S. Forest 
Products Laboratory and the Army 
Chemical Corps. 

With the new material, developed 
by the laboratory at Madison, Wis., 
under contract with the Chemical 


Corps, shelters can be built to pro- 
tect troops and civilians from some 
of the most deadly effects of modern 
war, Director J. A. Hall predicted. 

The material, called “diffusion 
board,” is now being extensively 
tested by the laboratory and the 
Army Chemical Center, Maryland, 
for use in shelters. The material will 
put such protection within every- 
one’s reach when it becomes avail- 
able. 


Upson Co. Celebrates 
45 Years of Business 


Founded in 1910 by Charles A. 
and W. Harrison Upson Jr., in Lock- 
port, N. Y., the Upson Co. observes 
the 45th anniversary of its organiza- 
tion October 20. 

Said to be the largest manufac- 
turer of laminated wood fiber panels 
in the world, the Upson Co. pioneer- 
ed in numerous “firsts” in dry-wall 
construction. 

C. A. Upson served as president 
until 1947, when he became board 
chairman. W. H. Upson Jr. was 
elected president. The latter’s son, 
James, joined the firm after World 
War II and has been executive vice- 
president for the past three years. 


Special Train for Guests 
at Koppers’ New Plant 


Some 200 civic and _ industrial 
leaders in the Roanoke valley were 
invited to the new wood preserving 
plant west of Salem, Va., dedicated 
October 5 by the Koppers Co., Inc. 

Guests were taken to the plant by 
a special train following a luncheon 
at the Hotel Roanoke in Roanoke. 
At the luncheon, Walter P. Arnold, 
vice-president and general manager 
of the wood perserving division, 
discussed briefly the scope of Kop- 
pers operations at the Roanoke Val- 
ley plant. 

President Fred C, Foy headed the 
delegation, which toured the plant 
and neighboring communities. 


Roof Deck Fire Rating 


Approval by Underwriters Labo- 
ratories of a one-hour fire rating 
for the corrugated-steel perlite con- 
crete roof deck has made available 
to architects and builders a safer, 
more economical method of roof 
construction, according to the Per- 
lite Institute. Perlite is a white, 
exploded voleanic rock aggregate 
for mixing with cement or plaster. 
It weighs only 1/12th as much as 
sand and has unusual insulating and 
moisture-resistant qualities. 

(More Top News on page 19) 
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CERTAIN-TEED FIRESTOP BESTWALL" 

IS FIRST GYPSUM WALLBOARD APPROVED FOR 
1-HOUR FIRE-RESISTIVE REQUIREMENTS 
UNDER PHILADELPHIA’S BUILDING CODE 


Firestop board specified to speed 


construction and reduce costs in new 


$1,925,000 Bishop Neumann High School 


Previous experience with Firestop 


Bestwall in other areas was back of 


the architects’ specifying this gypsum 
wallboard for the Bishop Neumann 
High School now under construction 
in Philadelphia, The Firestop board is 
being used in all classroom ceilings 
to furnish fire resistance. It will be 
finished with acoustical tile. 


Architect Stickle tells why he used 
Firestop Bestwall Wallboard in the 
Bishop Neumann High School: 


1. It gives the I-hour fire rating which 
is required by the City of Phila- 
delphia and most building codes for 
buildings of this nature. 


2. You get a much more uniform base 
for the acoustical tile and a more 
uniform material for fireproofing, as 
it must come ¥%"" thick in all places 


# 


successfully 
Wallboard. 


e 


to apply. 


Mr. Stickle concludes: ‘I believe that 
this material will be used in greater 
quantities as time goes on.”’ 


Firestop Bestwall was the first gypsur 
wallboard formulated to make 1-h 


fire-resistive construction in sin 


Acoustical tile can be glued most 
to Firestop Bestwall 


It makes for a clean job. 


It goes up fast and is economical 





Architect's drawing of new Bishop Neumann 
High School, Philadeiphia, Pa. Architects: 


Stickle & Associate Cleveland and Phila- 
deiphia. Genera ntractor: James J 
Clearkin, Philadeiphia 

> 


Architect George W. Stickle, who designed 
the new Bishop Ne ann High School, 


layer possible with no further treat- 
ment, over both wood and metal fram- 
ing. Firestop is the first gypsum wall- 
board to be approved under the 
Philadelphia Building Code for l-hour 
fire-resistive requirements over wood 
ind in Type If buildings up to three 
tories, Firestop Wallboard meets 
F.H.A. and V.A. requirements and 
has been accepted under most munic- 
pal, State and county codes, and 


under the national model codes, 


When |-hour fire-resistive wall and 
ceiling construction is required, speed 
the job and reduce costs with Firestop 
Bestwall Gypsum Wallboard, Write 


for complete information, 


To Building Supply Dealers—Reguiar advertisements like this in leading builder and architectura sgazines are helping make your customers increas- 


ingly aware of the advantages of Firestop Bestwali Gypsum Wallboard. Are you profiting fr 


Ceortain-teed 





WEG. U.S. PAT. OFF 


Quality made Certain . . . Satisfaction Guaranteed 


eS i 
Certain teed 


tn hte me oh 
BUILT ONE 


TTT ak 
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dur not expensive — no, sir! Which is precisely why 
builders are actually excited about Mengel Doors in 
rotary-cut Gold Coast Cherry. 


This newest addition to our extensive line has swept to 
exceptional popularity in but a few short months. Because 
with all its beauty, all its glamour — it is actually priced 
lower than many domestic hardwoods! 


What's more, Mengel Doors of Gold Coast Cherry save you 
extra money in finishing. One finish coat on their satiny, 
close-textured surfaces is better than two coats on many 
other woods, 

That's Mengel for you — better looks, better value! See 
for yourself: order an inspection lot from your distributor. 


Door Department, THE MENGEL CO.,, Louisville 1, Ky. 
World's Largest Manufacturer of Hardwood Products 
(Mengel Permanized Furniture, Doors, Kitchen Cabinets, Wall Closets) 
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R. G. Coffman Expands 
Personnel and Output 


The 30th anniversary of the R. G. 
Coffman Co., Inc., ornamental iron 
manufacturers of Orlando, Fla., is 
being marked this year by extensive 
expansion of personnel and capacity 
to meet increased nation-wide de- 
mand for its products, according to 
President Leroy B. Coffman. 

With Milton Blanck of the Orlando 
Industrial Board, Coffman announced 
the recent purchase of the Stevens 
and Sipple mill property between 
First and Second streets and the 
ACL and SBAL railway sidings with 
approximately 200 feet of siding on 
each, The property contains a 9,000- 
square-foot modern concrete block 
building and an office building. 

Alterations to the property will in- 
clude a new modern foundry build- 
ing approximately four times the 
size of the present Coffman foundry, 
employing the latést types of ma- 
chines and sand-handling equipment. 
The concrete block building will 
house a new almost automatic porch 
post production line, and will also 
serve as warehouse and shipping de- 
partments. 

Coffman's present plant on North 
Orange Avenue will still operate to 
capacity all year. A new aluminum 
Screen Door Grille Division will 


occupy the former warehouse space 
A completely new railing production 
line will operate in the area former 
ly occupied by the foundry and porch 
post department. 

The general sales department ha 
been expanded and moved to new 
larger quarters at 2904 North Orange 
Avenue 

Carroll C. Kennedy of Summit, 
N. J., formerly Eastern district man- 
ager of the Wright Power Saw and 
Tool Corp., has joined Coffman as 
manager of sales. In this new post, 
Kennedy will be responsible for the 
planning and control of sales of the 
firm’s Packaged Products Division 

Warren H. Brown of Rockaway, 
N. J., has been appointed factory 
representative in Florida and south 
Georgia for Coffman. He was with 
the Westinghouse Electric Supply 
Co. in Newark, N. J., as wholesale 
supervisor 

Frank Hermesdorf, manager of 
advertising, increased his staff with 
the appointment of Raymond N., In 
gram as promotion manager, anothe! 
new post. From Indianapolis, Ingram 
will work out special promotions and 
dealer aids 

Other officers of the R. G, Coffman 
Co. are Newell W. Clarke, executive 
vice-president and treasurer; Wooda 
B. Elliott, vice-president in charge 
of sales and secretary; and Wilber 
T. Miller, vice-president in charge of 
manufacturing 





Among the men figuring in new connections or promotions in the current 
expansion program of the R. G. Coffman Co., Orlando, Fla., manufacturers of 
ornamental ironwork, are those seen above. Seated are Leroy B. Coffman, 
president, at left, and Wooda B. Elliott, now vice-president in charge of sales. 
Standing, from left, are Warren H. Brown, new factory representative; Raymond 
N. Ingram, new promotion manager, and Carroll C, Kennedy, sales manager. 
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Three Window Screen 
Firms Merged Into One 


The Whitehead Woven Wire Co. 
of Covington, Ga., manufacturers 
of aluminum insect screen cloth, 
and its subsidiary, the Burns Manu- 
facturing Co. of Louisville, Ga., 
manufacturers of aluminum frame- 
less tension screens, announce con- 
olidation with Southern Screen 
Products Co., Inc., of Decatur, Ga., 
manufacturers of aluminum full 
framed screens. 

The combined company will be 
known as the Consolidated Wire 
Products Co. Its general offices, 
warehouse, and screen fabricating 
plant are located at 249 Spring 
Street, S. W., Atlanta, Ga. 

W. B. Thompson of Atlanta, presi- 
dent of the Consolidated Wire Prod- 
ucts Co., says that “this merger will 
provide a complete line of aluminum 
creen cloth, aluminum frameless 
tension screens, and aluminum full 
frame screens for both the fast- 
growing new construction market 
and the big replacement market for 
older homes and commercial build- 
ing 

“The location of offices and ware- 
house in Atlanta, with its many 
railroads and truck lines, will en- 
able the Consolidated Wire Prod- 
ucts Co. to serve these markets 
more efficiently.” 


Marquette Cement 
Planning Big Expansion 


The Marquette Cement Manufac- 
turing Co. has announced a 16- 
million-dollar expansion program 
which will add nearly 3,000,000 
barrels, annual producing capacity. 

Involved is a 1,200,000-barrel in- 
crease at the Marquette company’s 
Cape Girardeau, Mo., plant, a 400,- 
000-500,000-barrel increase at its 
Des Moines, Ia., plant, and 1,200,000 
barrels of additional capacity to be 
made available either at its Oglesby, 
Iil., plant or, more likely, by con- 
truction of a new plant in the 
Chicago area. 

Efforts will be made to have all 
three projects completed by the end 
of next year. Construction at the 
Des Moines plant is to begin im- 
mediately and the additional ca- 
pacity there can be available about 
mid-1956, according to Marquette 
President W. A. Wecker 

For the Cape Girardeau plant, 
Marquette is designing an independ- 
ent one-kiln, wet process unit, com- 
plete with cement storage and bulk 
loading facilities at the company 
dock on the Mississippi river. It 
vill produce 1,200,000 barrels for 
distribution through the company’s 
hipping plants at St. Louis and 
Memphis. 
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Architectural Display 
Starts National Tour 


A handsome photographic display 
of architectural progress, emphasiz- 
ing redwood uses, left San Francisco, 
Calif., Jate in August on an extended 
tour of art galleries and design cen- 
ters throughout the United States 
and Canada. 

Sponsored jointly by the Califor- 
nia Redwood Assn., Smithsonian 
Institute, and Northern California 
chapter of the American Institute 
of Architects, the exhibit features 
18 examples of San Francisco Bay 
Region contemporary architecture. 

Exhibit dates listed so far, for 
Southern and Southwestern cities, 
include Louisville, Ky., October 5- 
26; Washington, D. C., January 15 - 
February 5; Gainesville, Fla., March 
25-April 15; Columbia, May 8-31, 


Hunter Is Ware's 
New Asst. Sales Chief 





WILLIAM 


LeGRAND 
above, has been promoted to assist- 
ant general sales manager of Ware 


HUNTER, 


Laboratories, Miami, Fla, manu- 
facturers of a full line of aluminum 
windows, President Willard Ware 
announces, 

Completing his seventh year with 
the window firm, Hunter will share 
responsibility for national sales with 
Gene Munro, Ware's vice-president 
and general sales manager. 

Munro said that “Hunter's dealer- 
distributor experience will be ex- 
tremely valuable to our fast-growing 
distribution set-up. He also will 
maintain direct contact with our 
regional Ware window warehouses 
in Houston, Newark, Chicago, and 
Atlanta. In addition, Hunter will be 
in charge of our sales promotion 
program.” 
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personnel 
parade 


Steel Door Corp. ... ARTHUR WIN- 
FREE is now vice-president in charge 
of sales for this Birmingham, Mich., 
manufacturer of Berry steel garage 
doors, He joined the firm in 1952 as 
sales manager. He will continue to 
oversee the company’s sales pro- 
gram and assumes new responsibility 
in formulating general company 
policies. 

Presstite Engineering Co. ... This 
St. Louis, Mo., firm has announced 
the appointment of Georce KuHN as 
sales manager of its building prod- 
ucts division. Before joining this 
manufacturer of sealing compounds, 
Kuhn was sales manager for a steel 
company. 


Yale and Towne Manufacturing Co. 
... J, Frank BoxweE .v has been ap- 
pointed director of contract hard- 
ware distribution of the Yale lock 
and hardware division. Previously, 
Boxwell was manager of the South- 
west territory. His new headquarters 
will be at the central office in White 
Plains, N. Y. 


Mastic Tile Corp. of America . . 
SeyMour MILSTEIN has been elected 
president of this resilient tile floor- 
ing product firm, which has offices 
in Houston, Tex.; Joliet, Ill.; Long 
Beach, Calif., and Newburgh, N. Y. 
Harry C. HAcHMEISTER has been 
made executive vice-president and 
Morris MILSTEIN moved up to vice- 
chairman of the board. The former 
president, H. A. HACHMEISTER, is 
now chairman. 


E. L. Bruce Co.... SypNEyY R. MILLER 
Jr. is now assistant to the president 
of the Memphis, Tenn., firm. For- 
merly he was manager of the com- 
pany’s hardwood flooring plant in 
Nashville. 


Long-Bell Lumber Co. .. . Tom Hope 
has been transferred from the retail 
headquarters to the firm’s general 
company office at Kansas City, Mo. 
He will be merchandising and adver- 
tising Manager. 


Housing and Home Finance Agency 
. + Albert M. Cole, HHFA adminis- 
trator, has announced the appoint- 
ment of Frank J. MEISTRELL as 
deputy administrator. Meistrell was 
promoted from general counsel of 
the Federal Housing Administration, 
In that position, he supervised the 
disposition of the overload of legal 
work growing out of the Section 608 
“windfall” cases. He will continue 
to advise and assist in these 


Spun Lite Corp. ... Pau. H. Horr- 
MAN has been made vice-president of 
this Miami, Fla., firm to head re- 
search activities and direct develop 





J. W. BARTLETT JR. has been pro- 
moted to central regional manager for 
the Philip Carey 
Cincinnati, Ohio. Bartlett supervises 


Manufacturing Co., 


the territory including Atlanta, Cin- 

cinnati, Cleveland, Detroit, and Pitts- 

burgh. He has been with Philip Carey 
since 1940. 


ment of new products, Inventor of 
the continuous corrugating equip- 
ment used to produce fiberglass- 
reinforced plastic panels, Hoffman 
joined Spun Lite in 1951 after 15 
years of aircraft development work. 


U. S. Gypsum Expands 
in Florida and Texas 


The United States Gypsum Co. has 
announced that new facilities have 
been completed at the Jacksonville, 
Fla., plant. Construction was start- 
ed in January. 

These new facilities represent a 
60-per-cent increase in production. 
The plant is now capable of produc- 
ing sufficient gypsum products to 
meet the building needs of about 
75,000 houses annually. 

A progress report on the expan- 
sion underway at Houston, Tex., 
indicates that construction of this 
new paper plant is proceeding ahead 
of schedule. This increased gypsum 
board production, to be available 
early next year, will substantially 
alleviate current shortages. Much of 
the New Orleans plant production 
will be shipped to Texas, supple- 
menting current Sweetwater, Tex., 
production, 

To handle distribution of this in- 
creased production, U. S. Gypsum 
has opened a sales office at San 
Antonio, Tex. 
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NOW. ..STOCK STEEL FRAMES with 


Classic Moulded Trim! 


[STEMOORO) STEEL FRAMES 


are the first to offer you the extra beauty of modern, moulded trim, 
demanded by discriminating home buyers. These frames will add 
beauty to doorways and windows that is unobtainable with other 
stock steel frames. Important, too, Standard Steel Frames are be- 
ing installed in homes, apartments, housing projects and light 
commercial buildings at savings of over $4.00 per opening. 
Standard Steel Frames have been developed to offer builders 
the many advantages resulting from precision-made, pre-squared 
steel frames. Speed and economy of installation, perfect square- 
ness, low cost of finish painting, dimensional stability—these are 
a few plus values you get with Standard. Standard Steel Frame 
surfaces are Bonderized in a five-stage process and zinc-chromate 
primed for long-lasting rust resistance in storage or on the job. 


























j SS : Precision-mitered 1S 
~~ : corners reinforced ( 
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3-knuckle hinge leaf trim, solid brass d f e members for 
is welded to the strike plate for Anchor clips for e rate assem ' 
steel door frame. tubular hard- stud nailing are bly knocked-down i” 
ware. welded to f economically } 
the frames. shig 1, easily stored 
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STANDARD STEEL SLIDING CLOSET DOORS and FRAMES 


Frames are 18 gauge cold-rolled steel, doors are 20 gauge steel 


STANDARD STEEL WINDOW FRAMES 








Both are Bonderized and primed, Recessed overhead track is are designed t fy installation of steel and aluminum 
available for these doors or for 4” wood doors; also available awning-type, ca t and architecturally projected windows, 
with overhead track and valance for 144” wood doors. Nylon as well as the R ls Aluminum traverse-type window. 
rollers on door hangers glide door smoothly, quietly on ex Simple to insta v window into frame and slip entire 
truded aluminum track. No bottom track required. Doors have assembly into 1 ening. Nail flanges to wood studs and 
handsome solid brass pull plates. 4/0—5/0—6/0 x 6/8 or 8/0 window is in | 
<a ee eee ee ee ee ee ee eee ee ee ee eee ee a ce ene a ee em ee ee ee eee ee 
i 7 
| 1 am interested in handling 1 
i [_] STANDARD STEEL DOOR FRAMES STANDARD STEEL WINDOW FRAMES i 
Manufactured by 1 (© STANDARD STEEL SLIDING CLOSET DOORS 
sO U T H » R N S TAT a S Please send me full details i 
| NAME 1 
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when you sell 


CELOTEX CEILING TILE BOARD... 


to homeowners 
for modernizing! 


to builders for 
new homes! 


Celotex Tile Board is designed for use in new 
construction and remodeling: It provides dis- 
tinctive ceiling beauty plus the added insulation 
that increases year-‘round comfort. Important, 
100, is the cost-saving factor . . . for Celotex Tile 
Board builds, decorates, and insulates all at once. 
Installation is fast and simple — with snug inter- 
locking joints hiding all staples or nails. 
Celotex Tile Board goes beautifully with any 
type of wall treatment ... wood paneling, paint, 
wallpaper, or Celotex Finish Plank. For modern 
or traditional interiors, the various shapes, sizes 
and textures can be combined to achieve a wide 
variety of appropriate and distinctive patterns. 


Only Celotex Tile Board is made of strong, 
tough Louisiana cane fibers effectively protected 
against dry rot and termite attack by the pat- 
ented Ferox® Process. 


Contact your Celotex representative now... 
to see samples and hear the complete story. Take 
full advantage of the double profit opportunity, 
in this two-market potential —by featuring 
multi-purpose Celotex Ceiling Tile Board! 


Celotex National Advertising: 
Your ‘55 Business-Builder! 


More than ever before . . . the '55 Celotex national 
advertising campaign will work for you in both 
the new home construction and do-it-yourself mar- 
kets! Colorful, eye-catching ads in THE SATURDAY 
EVENING POST, BETTER HOMES & GARDENS, 
AMERICAN HOME help pre-sell prospects, direct 
them to you. 

Feature Celotex Ceiling Tile Board and the 
many other products of the famous Celotex line. 
You'll find sales easier to make, because over a 
third of a century of national advertising has 
created country-wide preference for the brand 
name Celotex! 








Sales come easier when you feature genuine 


CELOTEX 


EG. U.S PAT Ore 


BUILDING PRODUCTS 


THE CELOTEX CORPORATION, 120 SOUTH LA SALLE STREET. CHICAGO 3, 1LLINOIS 
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“Saves me 25% in 
warehouse space!” 























“Easy to display 
and sell from.” 








RETAILER 








“Easy to handle 
and weatherproof!” 








The nail package that helps move 





more nails more profitably for all 













“The top makes a All types, sizes and finishes of top-quality Dixisteer Nails now 


jim dandy tote box.” come to you in the handy new DIXISTEEL Nail Caddy—the spe- 





cially designed, reinforced fiberboard container that has taken 





the place of old-fashioned wooden kegs! 


Now when you order Dixisreet Nails you get the latest 


thing in modern packagin 1 package that is easier to handle 
and store, a package that is easier to use and display, In a 
CARPENTER nutshell, a package that is more profitable for everyone—from 


the wholesaler right on down to the man who swings a hammer, 


Order, stock, display Dixistee. Nails in the Dixisteer Nail 
Caddy—the best thing that has happened to nails in 100 years. 


MAKERS OF 
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Insulite’s ‘‘silent 
---turn display space 
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Tileboard Folder beckons passing eyes 





























Interior Finish display shows off all the Sample Panel lays the finger on the 





tileboard and plank products, Reveals very product your customer wants. Shows to the complete line of decorative and 
their beautiful finishes and decorator and sells each product (15 representative acoustical tileboards. Tells customers their 
colors, Promises smart, modern interiors samples) at the touch of a finger tip. homes can be both lovelier and quiete: 





cy INSULITE DIVISION, Minnesota and Ontario Paper Company, Minneapolis 2, Minnesota 


another example of 


now MISULITE...... 
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salesmen” talk it up 
into pay space! 


A HICCEH STR A 1H THe Home + ? aes i I, 
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Model Home displays he!p builders sell Shingle-Backer ts invite inspect Display Material |‘! 
prospect h It ys tw yster how all your Ir 
into homes with Insulite. Separate displays heatt j— ease f apy ition and red by your I: 


for each of Insulite’s 7 major products. trength — with lor stos shingl ted with sigt 


ow hidden ‘extra bui of Insulite 








Insulite’s ‘“‘silent salesmen’”’ prac gain attention, display pr 


tically shout: ‘Here's just what you've vantages, ask for order 
been looking for!’’ These Insulite dis sles: working for 
plays deliver the sales message when Insulite representative. He 
and where it counts—at the place of pur turn your display space 


chase. They seve you time and talk. They with Insulite display 


vou cen MN SULITE 





ade of hardy Northern wood 


OCTOBER, 1955 .. . Tell our advertisers you saw it in SOUTHERN BUILDING SUPPLIES 25 











Want to buy 
areputation? . 


Reputations worth having are usually earned. The 
SUPER-Harbord reputation has been building for twenty 
years... because for twenty years it has been the top quality 
plywood. This fact is acknowledged by the people that know 
plywood -boatbuilders, sign manufacturers, builders. Users 
of “SUPER” know that they won’t run.into the usual 
plywood troubles— core gaps, faulty faces, delamination. 
You can get the benefit of this valuable reputation by handling 
the “SUPER” line—the royal family of plywoods. The prestige 
of association with this most respected name in plywoods 


draws customers-—and. holds them. 


"SUPER Hanbond 


BOAT PLYWOOD 












; = Bee ve ie : resin-impregnated overlays on 
to renlore. natural mow B SUPER-Harbord cores. 
al nimizes grain Perfect paint surface 
- mapped. aoe ea ye 
4. Core strips are machine- Exciting new sculptured plywood 
ogee ee ee paneling for indoor or outdoor 
“ad sabi of use. Natural wood beauty 
gaps. at low coat, 
gs, Harbor-develo glue, 
the 100% water- 
glue, 
forever. 
Result; Super-quality, solid core, waterproof ___ ; 
Sedure in the "SUPER" ino, PN LAmar 0215 
Well onto. won oute..coll METTCO Tae e 


HARBOR PLYWOOD CORP 27355 DENNIS STREET 


TAMPA 8-1868 


HARBOR PLYWOOD CORP BO2 NORIHW ROME AVENUE 
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ARE 


SEE the new, colorful, hard-hit- 
ting Mule-Hide dealer selling aids. 
SEE the 
Mule-Hide Shingles with the ex- 
clusive COR-DU-ROY feature 
SEE the new Mule-Hide LUSTER. 
GLAZE AND LUSTERTEX Asbes- 
tos Sidings 

SEE new Mule-Hide TUFFSTONE, 
the 


new colors in famous 


asbestos waliboard that 


saws and nails like wood 
SEE for yourself why Mule-Hide 
best opportunities 


gives you the 


to sell more and make more 





money 


MULE-HIDE 
PRODUCTS 


Well he glat 
{0 see you 


DROP IN AND VISIT WITH US 
AT BOOTH 490 wWHiLE You 


“MULE-HIDE”" 
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AT THE NRLDA CONVENTION 


~\ 7 / 
e \ ! 
<_ SIO ~ 
LL t/ 
tna 


. look us up. We'd like 


that are happening in 


When you are at the Cleveland Auditorium 
to tell you about the many exciting thing 


the famous Mule-Hide line. And we'll be glad to visit with you. 


If you don’t get to the convention... 
ask the Mule-Hide Salesman 


The Mule-Hide salesman in your area can tell you and show you 
aids that are helping 


for Mule-Hide dealers. 


all the new products and new dealer selling 


make new sales and new profit opportuniti« 


THE LEHON COMPANY 


Bellwood, Illinois » Memphis, Tennessee « Wilmington, Illinois 


Manufacturers 


of famous Mule-Hide Tow yuntry”, Thick Butt, Hex and 
**Safe-Lox’’ Asphait Shingles with the exclu RR DU-ROY feature; Roll Roof 
ing and Asphalt Roof Coatings Lustergla jlazed Asbestos Siding and 
“Lustertex’’ Asbestos Siding; ‘‘Tuffstone’’ A Board and Mule-Hide A. ¢ 


Wallboard; Bathroom Cabinets and Ventiiat & other Building Products 


HAS BEEN A FAMOUS NAME FOR FIFTY YEARS 
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Lupton helps you Sell 


lished to speed deliveries, are another 


With Lupton Metal Windows you have a 
one-source supply that helps keep inven- 
tories down and sales up. You can fill 
practically any window order with a stock 
Lupton style, 


A year ‘round advertising program to con- 
sumers, builders, contractors and archi- 
tects helps build sales too . . . as does a 
fifty year old policy of quality and service, 
East and West coast warehouses, estab- 


Lupton plus 

If Lupton Metal Windows aren't one of 
your lines, contact your nearest distributor 
for more facts about profitable-to-handle 
Lupton steel and aluminum windows 
or write direct. 


MICHAEL FLYNN MANUFACTURING COMPANY 


700 East Godfrey Avenue, Philadelphia 24, Pa 
Member of the Steel Window Institute and Aluminum 
Window Manufacturers Association 


LU PTON enrmene 


REG. U.B. PAT. OFF, 


List of Distributors 


METAL WINDOWS 
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Wedgewood Development 
Baltimore, Md. Architects 
Hal A. Miller and Benjamin 
Brotman Contractors 
Edmondale Building Com 
pany, Baltimore. Windows 
Lupron Casements. 








Lupton Casement 
Stee! or Aluminum 


Lupton Aluminum 
Double Hung Window 


NEW SALES HELPS 


FOR 
LUPTON DEALERS 
Ask yout listributor for 
these NEW Lupton sales 


helps 


NEW POSTERS 
Big colorful 
eyecatching. 28 inches 
by 38 inch Printed 
in 11 colors and lac- 
quered 


NEW ENVELOPI 


STUFFERS 
One feature Lupton 
Alumint Double 
Hung Window 
One features Lupton 


Casement Windows 


Make yout ale 5 ¢asier 
with these colorful mer 
chandising aids they Il 
hel; make customers out 
ot prospects 


Sales Offices and Sales Representatives 


MICHAEL FLYNN 


MAIN OFFICE AND PLANT 
700 East Godfrey Avenue 
Philadelphia 24, Pa 


LOS ANGELES 


672 $. Lafayette Park Place 
Los Angeles 57, Cal. 
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Partial List of Southern 
LUPTON Distributors 


ALABAMA Shreveport: American Metal Window Co. 


Birmingham 1: Virginia Steel Co., Inc. P. O. Box 819, 112 Caddo St. 


P. O. Box 1152, 1007 37th Place North 


MARYLAND 
DELAWARE Baltimore 3: Maryland Steel Products Co. 
Wilmington: Jandy, Inc. P. O. Box 1997, Bush & Ridgely Sts. 


3407 Lancaster Ave. 
NORTH CAROLINA 


Charlotte: R. J. Lock Steel Products Corp. 


Wwerngon Vir P. O. Box 1763, 1200 W. Moorehead St. 
Cushwa Brick & Building Supply Co. 


137 Ingraham St. N.E. 


DISTRICT OF COLUMBIA 


SOUTH CAROLINA 


FLORIDA Columbia: Kline lron & Metal Co, 


Gainesville: Stringfellow Supply Co. P. O. Box 1013, 1225 Huger St. 


P. O. Box 152, 536 S. W. Second Ave. 
Jacksonville: George C. Griffin Co. TENNESSEE 


P, O. Box 5151, 1038 Kings Ave. Knoxville: Dealers Warehouse Corp. 


St. Petersburg: Metal Building Products, Inc. 1372 North 6th Ave. 


P. O. Box 1559, 2700 22nd St. North Nashville: McMurray Structural Steel Co. 
1504 Demonbreun St. 


GEORGIA 
Atlanta 1: Henry Taylor & Son TEXAS 
P. O. Box 1328, 1058 Amsterdam Ave. N.E. 
Dallas: American Metal Window Co, 
KANSAS P. O. Box 10173, 1205 Levee St. 
Kansas City 10: Lusco Brick & Stone Co. Ei Paso: Electrical & Mechanical Supply Co. 
1136 Southwest Blvd. P. O. Box 3247, Sta. A, 708-716 N. Piedras St. 
Wichita 1: Lusco Brick & Stone Co, Houston: Jim Lunsford Company 
P. O. Box 1481, 342 N. Waco St. 1525 N. Post Oak Road 
Y 
KEDETUCK VIRGINIA 


Covington: Tate Builders Supply Co., Inc 


Bristol: Central W h Cc e 
P. O. Box 27—Rouse Sta., 19th & Russell Sts. ae en ene 


P. O. Box 85, 512 Scott St. 
Erlanger: Tate Builders Supply Co., Inc 


47 Dixie Highway Richmond 21: Virginia Steel Co., Inc 


Mailing—Stewart Station Post Office 


Louisville: John W. Bishop Office—3122 W. Cary St. 
319 W. Jefferson St. 


LOUISIANA WEST VIRGINIA 


Charleston 28: Fireproof Products Co. 


Alexandria: F. A. Flynn, Building Specialties 
».O. Box 2311, Suite 422-Professional Bldg. 


P. O. Box 372, 140 Wheelock Ave. F 


New Orleans 19: Favrot and Pierson Martinsburg: Richard R. Feller Co. 
3511 Toulouse St. P. O. Box 543, 900 Baltimore St. 


MANUFACTURING COMPANY J 2 Ty O N 
STOCKTON (Warehouse) NEW YORK 
1441 Fremont Street +f Mock V7, owew 


Stockton, Cal 
KANSAS CITY CINCINNATI REG. U.6. PAT. OFF. 


(Herb W. George) De So es Bu ilding 
9209 Cherry St 1620 ™ on Road 
Konsas City 5, Mo. Cincinnat 6, Ohio 
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“Steady advert 





tising...on famous brands 


made our business 10 times as big" 


says Mr. ERNEST YEAGER 
founder of Yeager & Sons, Wiggins, Miss. 


The main Yeager & Sons store, Wiggins, Miss., (shown below) covers a 
half acre. It has seven departments with a full line of nationally known 
products from building supplies to groceries. There are four other 













Here is a success story about a 
1,000% growth in just fourteen 
years. In 1941, Mr. Yeager opened a 
small store in Wiggins, Miss., where 
he featured national brands includ 
ing American Fence, Tenneseal V 
Drain Roofing and other famous 
TCI products. Today, Yeager & Sons 
has four branch stores in the sur 
rounding area and a main store, cov 
ering half an acre, which merchan 
dise “everything from building sup 
plies to groceries.” Mr. Yeager ex- 
pects to “do ten times as much busi- 
ness this year as we did fourteen 
years ago.” 

A great deal of this success is laid 


branches in surrounding areas. 


Mr. Ernest Yeager is convinced that “steady advertising on famous brands 
made our business big.’ The Yeager stores feature American Fence, 


to tying in with national advertising 
campaigns. This is Mr. Yeager’s 
formula for success: “I’ve always 
been square with my customers .. . 
I handle national brands that are ad 
vertised to build demand . . . then I 
just advertise in newspapers and on 
radio where to get them and at what 
price.” 

It will pay you to follow this suc 
cessful man’s policy for higher sales. 
Take advantage of TCI’s national 
advertising campaign that reaches 
over three million Southern readers. 
Use local newspapers and radio sta- 
tions to let the public know that you 
handle a line of famous TCI prod- 


USS AMERICAN FENCE 
USS TENNESEAL V-DRAIN ROOFING 


Tenneseal V-Drain Roofing and many other TCI products. 





ucts. Make use of the wide assort- 
ment of mailing pieces, display items 
and advertising mats that are avail 
able, free of cost. Stock, advertise 
and merchandise the famous brands 
manufactured and distributed 
through TCI. They’re brands you 
KNOW you can trust. It pays to buy 
from TCI, 


TENNESSEE COAL & IRON 


DIVISION 


UNITED STATES STEEL CORPORATION 
GENERAL OFFICES: FAIRFIELD, ALABAMA 
DISTRICT OFFICES: CHARLOTTE - FAIRFIELD 
HOUSTON + JACKSONVILLE - MEMPHIS 
NEW ORLEANS + TULSA 
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“EVERYTHING HINGES ON HAGER/.’ 


C. Hager & Sons Hinge Mfg. Co. + 139 Victor Street + St. Levis 4, Me 
Founded 1849 —Every Hager Hinge Swings on 100 Years of Experience 
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To remove VENT-A-WALL sash, open window 
and turn the two small levers on the side of each 
hinge. A screwdriver or similar tool is all you 
need to do this in a matter of seconds. 


Removable Sash! 


VENT-A-WALL 


WINDOW UNITS 
Builders removable 
sash feature of VENT-A-WALL Units, 


because the sash can be removed and 


appreciate the 


stored during the building operation to 
eliminate glass breakage — saving time, 
money and trouble. 

Painters, too, appreciate being able 
to remove sash quickly and easily, so 
that a perfect paint job is possible in 


record time. 





Hold sash while turning levers, and slide sash 


free from hinge. To replace sash, slide it back 
on hinge and turn levers back to lock-position. 


MANUFACTURED BY 


, » a a 
Keock ¥ id Carpe pee 





Patent 


applied for 


R-O-W DISTRIBUTORS 
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No one ever pioneered a new and 
revolutionary improvement without 
finding a host of followers eager 
to climb on his bandwagon. So it 
has been — and is — with threaded 
nails. 

* * * 


Some 23 YEARS AGO we originated 
and introduced STRONGHOLD Annu- 
lar Thread and Screw-Trre Spiral 
Thread Nails to meet a need for 
fasteners which would drive easily, 
yet give far, far greater holding 
power than ordinary nails. 

Into these nails went years of 
engineering and experiment, and 
all the skill and experience we had 
gained in nearly 20 years as makers 
of nails for special purposes. 

These nails were new. Their 
great and permanent holding power 
marked a tremendous advance in 
fastening methods. We worked 


IN 1915—ae abour che 
time that Independent 
Nail and Packing Com- 
ny began business — 
eodore PF, MacManus 
wrote for Cadillac an 
advertisement entitled 
THE PENALTY OF 
LEADERSHIP. Ie ap- 
gene but once, in 
aturday Evening Post, 
Jan. 2, 1915—bur mil- 
lions of reprints have 
been and are still being 
requested. We asked 
Cadillac for permission 
to reprint this classic for 
distribution to our cus- 
tomers and friends. 
We'll gladly send you a 
copy, suitable for fram- 
ing 





23 YEARS AGO 


We Pioneered Threaded Nails 


and now everybody wants to get into the act 


Gtronghold 


we HME 


SETTER FASTEMINGS FO: tay Puerose 





America’s Best-Known Name 
In Nails 


closely with builders, contractors, 
architects, manufacturers to demon 
strate their advantages in practical 
use, for all types of applications, in 
all kinds of lumber, under widely 
varying conditions of climate and 
weather. 

We created the 
threaded nails 


* * * 

For several years past, we have 
sponsored at Virginia Polytechni: 
Institute a continuing program of 
scientific laboratory research to 
determine the comparative holding 
power of various types of fastenings 
and to discover improved fastening 
methods. The results of this re 
search have been widely published, 
and we have made millions of 
copies freely available for the bene- 
fit of the industry. 

No other nail manufacturer has 
ever undertaken such a continuing 
research program. 


* * * 


market for 


GET THIS DISPLAY STAND FREE 


This handsome 12”x18” 


two-color 





STRONGHOLD and Screw-Tire Nails 
are now widely accepted, and used 
by the millions of pounds annually. 
Naturally, their success has spurred 
others to attempt the ny 
of threaded nails. 

The simple truth is, however, 
that all threaded nails are not alike. 
The bulk of the authoritative data 
on the holding power of threaded 
nails is the results of tests made 
with SrroncHOLD and Screw-Tire 
Nails as manufactured exclusively 
by us, and cannot be applied to 
nails of other manufacture. 

We back our claims for StronG- 
HoLtp and Screw-Trre Nails with 
proof such as no other manufacturer 
can produce. 

We invite you to send for sam- 
ples, technical data and important 
literature. We urge you, for your 
own protection, to ask for Stronc- 
Hop and Screw-Trre Nails by 
name. 


display board carries actual sam 
ples of 50 leading fasteners in 
The STRONGHOLD Line. Sent free 
on request to dealers, distributors 
architects, technical schools, colleges 
Write on your business letterhead 





There is only one STRONGHOLD Line—the original. Made only by 


Gtronghold 


(He 
on 





Copyright 1955, Independent Nall and Packing Company 


INDEPENDENT NAIL and PACKING CO. 


largest Makers of Threaded and Non-Ferrous Nails 


BRIDGEWATER, MASSACHUSETTS, U. S. A. 


STRONGHOLD, THE STRON 


LINE 


SCREW-TITE, Irade Marks Reg. U.S. Pat. Off 
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This youngster is healthier and more comfortable, be- 
cause every outer wall, every ceiling of our house is 
Balsam-Wool insulated. Balsaam-Wool can keep a house 
up to 15° cooler in summer (which babies appreciate). 
In winter, it curbs chilling drafts. Balsam-Wool can 
also cut winter fuel bills by as much as 30%, and in an 








air-conditioned house such as this, greatly slash cooling 
costs. Balsam-Wool is made by the Wood Conversion 


Company—which also makes Nu-Wood Tile used on 
our ceilings. Both are fine for either new or old houses. 
They’re sold only by lumber dealers. See coupon. 
WOOD CONVERSION COMPANY, 





We are showing YOU off 
in “SHOW-HOUSE” 


Here’s a black and white reproduction of our sec- 
tion in the big full-color October ‘“Show-House’”’ 
spread that will reach 5,113,293 readers in the 
October 8 issue of The SATURDAY EVENING 
POST and the November issue of LIVING FOR 
YOUNG HOMEMAKERS. 

Read the text—see how it sells YOU as the 
source for Balsam-Wool and Nu-Wood! 


~and here's the way to tie in 


’ 


The ‘‘Show-House”’ model home was designed 
especially to show off Balsam-Wool® and Nu- 
Wood®-—two famous products sold by lumber 
dealers only. It will be a WOW of a promotion— 
and featured at the N.R.L.D.A. show in Cleve- 
land! Here’s how you tie in: 


Your Wood Conversion Company representa- 
tive offers you a complete kit of promotion 
materials —to identify you as THE dealer who 
sells these quality products in your commu- 
nity. Ready for your use are blow-ups of the 
“Show-House”’ ad—dealer ads— window or 
wall displays. Each piece can be tailored to 
suit your needs—and the message you wish 
to exploit. 


Get set now with this big powerful October- 
November promotion, See your Wood Conversion 


Company representative, or write Wood Conver- 
sion Company, Dept. 131-105 First National Bank 
Building, St. Paul 1, Minnesota. 





will 


ys YOU 

a) ; be the 
lucky one? 
Drive home in this beautiful Ford Thunderbird 
from the National Retail Lumber Dealers Asso- 
ciation 2nd Annual Exposition—held in con- 
nection with “Show-House”’ in Cleveland on 
October 11-14. You have a good chance of win- 
ning this valuable prize—by registering at the 


Wood Conversion Company booth No. 332 at 
the N.R.L.D.A. show. 


REGISTER AT BOOTH NO. 332 





















Guaranteed Insulation 


NU-W00D 


BALSAM-WOOL 


Interior Finish 
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MR. RUDOLPH 0. TRONES 


Rudolph O. Trones & 
builders of these exclusive | 


lentite windows 


aan eee mem 


naam 


Typical of the $24,000 to $35,000 houses Rudolph 0. Trones & have been building in Minneapolis for the past three years 





COMPLETE WINDOW UNITS 
equipped wih MONARCH METAL WEATHERSTRIP 


‘When building homes in the $24,000 to $35,000 price range as we 
have during the past three years, weather protection, ease of opera- 


tion and economy are important and extremely effective selling points. 


MR. J. H. KILGORE 


J. H. Kilgore Lumbe 


That’s why we always specify Curtis Silentite windows,” 


any 


In addition to recognizing the important sales features of complete 


window units equipped with Monarch Weatherstrip, builders, dealers, 


and jobbers everywhere have proved that eliminating on-site assem- 

bly reduces wasted materials, costly dealer handling, and profit- 
else to keep the ° . . . ; 

cutting inventories. The owner, too, gets more for his money through 


petitive basi 


sounder construction. 


Ask Your Millwork Jobber For Complete Details 


Published in the interest of better 
and more economical building con- 
struction 


METAL WEATHERSTRIP CORPORATION 
6343 ETZEL AVE. ¢ ST. LOUIS 10, MO. 
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about Mortar 


Why You Get Better Work at Less Cost 
with Lone Star Masonry Cement 


@ Good mortar goes hand in hand with good workman- 
ship in good wall performance. Lone Star Masonry Cement 
assures uniformly highest quality, at lowest cost. Ask the 
Masons on well-designed Lakeland High School, Cort- 
landt, N. Y. It adds up this way: 


Saves Time at Mixing Box: No lime or portland cement to add, no soaking 
or slaking. One ready-to-use cementing material means one less variable in pro 
portioning. Rigid control throughout manufacturing means uniform quality from batch 
to batch. 


Saves Time on Scaffold: Extra fat mortar spreads easily, doesn’t gum up the 
trowel, easier to tool, makes a neater job, with assurance of strong, permanent bond. 


Assures Weather-Resistant Walls: No added waterproofing material needed ; 
inherent water repellency and low absorption protect against weathering action 
Chemical soundness safeguards against delayed expansion of joints, saves repointing 


Non-Efflorescent: Lone Star Masonry Cement is practically free from salts ; low 
absorption and high water repellency restrain leaching out of salts in water, sand 
or brick, 

In a word, this is Lone Star quality, which 
means the highest attainable standards. Insist on 
Lone Star Masonry, the Cement that builds and 
holds good-will for the Mason and Building 
Material Dealer on outstanding performance. 





For quality and economy, Lakeland High School has a 
lightweight roof-deck of high insulating value. The deck 
consists of 14/4 in. precast Porex insulating plank, with % 
in. poured-in-place, nailable, ‘Incor’-Cement finish. Weight 
of 21% in. roof deck is 7 lbs. per sq. ft., with insulating 
value equal to 1! in. cork. 





LAKELAND HIGH SCHOOL : r 
Lake Mohegan, Town of Cortlandt, N. Y¥. bh 
Architect: 
FREDERICK P. WIEDERSUM 
Valley Stream, N. Y. 
Genera! Contractor: 

STEWART M. MULLER, INC. 
Croton-on-Hudson, N. Y. 
Masonry Contractor: 

WALSH & HAGAN, INC, Peekskill, N. Y¥. 
Roofing Contractor: 

PORETE MANUFACTURING CO. 

North Arlington, N. J 
Lone Star Masonry Cement: 

HOME BUILDERS SUPPLY CO. Peekskill, N. Y. 





LONE STAR CEMENT 


oe Offices: ABILENE, TEX. + ALBANY, N.Y + BETHLEHEM, PA 
rs BIRMINGHAM + BOSTON + CHICAGO + DALLAS + HOUSTON 
INDIANAPOLIS + KANSAS CITY, MO. + NEW ORLEANS ~- NEW YORK 
NORFOLK + RICHMOND + WASHINGTON, D.C. 
LOWE STAR CEMENTS COVER LONE STAR CEMENT, WITH ITS SUBSIDIARIES, 1S ONE OF THE WORLD'S LARGES | 
THE ENTIRE CONSTRUCTION FIELD CEMENT PRODUCERS ; 18 MODERN MILLS, 141,600,000 SACKS ANNUAL CAPACITY 
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ADEQUATE STOCKS 


land more profitable sales! 


By JACK NOWELL, President 


Nowell Lumber Company, Cleveland, Miss. 


© Nothing can make a building 
supply dealer aware of the 
necessity of keeping adequately 
balanced and complete stocks 
moreso than being a_ builder 
himself! For then he knows im- 
mediately what it means to have 
a project held up for lack of one 


or two items or enough of a 
material to keep the job going 

Having built 106 houses since 
January 1, 1954, we have found 
out by experience the inconven- 
iences and the cost in labor or 


construction interest of shortages 
of materials in stock or of delays 
in special deliveries. That’s why 


our company strives to carry a 
line of merchandise that will fill 
almost any reasonable order for 


homebuilding and light construc- 
tion. 

We know 
a balanced 
ventory for 


it’s expensive to keep 
and rounded-out in- 
such purposes, but we 


also know it’s expensive not to 
be able to fill a job order. If a 
builder or other customer catches 


the dealer continuously short of 
certain common products or suffi- 





At 


right, 


Dealer-Builder 


Nowell checks smooth op- 


eration of a shower door 


in one of 


106 houses 


his 


firm has built in last two 


years. 





cient 
where 


Like 


stoc 


ks, he’s likely to go 
with his 
> Many 


Below: 


house. 


a Nowell 


business 
other 


deale! 


are located close enough to job 


to command 


on ma 
work 


ny 
and 


item 
builder 


overnight 
uch as stock n 


hardware 


be 


delive 
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seat of some 7,000 


population, the Nowell Lumber Com- 


Serving a county 


pany in Cleveland, Miss., sells every- 
thing needed to build a modern home. 
At left, a salesman helps a customer to 
seleet bath This 
from parking lot 
through large windows, also displays 
toilet light 


bulbs and fixtures. Since this is Home 


accessories. aleove, 


seen street and 


seats, medicine cabinets, 


Lighting Month, this dealer this month 


is spotlighting fixture sales in his 


“Home Lighting Center.” 


OCTOBER, 1955 








_ THE ENTIRE CONSTRUCTION FiELO [——————_——— | CEMENT PRODUCERS: 18 MODERN MILLS, 141,600,000 SACKS ANNUAL CAPACITY 
36 OCTOBER, 1955 . . . Tell our advertisers you saw it in SOUTHERN BUILDING SUPPLIES 


rush orders, in small quantities, 
cost more so we try to keep reason- 
able stocks of all materials and 
especially finish lumber and build- 
ing specialties. 

We have found also that it pays 
to sell bath fixtures and electrical 
and plumbing supplies, since they 
are installed in our area by 
mechanics employed by the con- 
tractor 

We keep a constant check on 
our stocks, A visible card system 
helps us to keep a perpetual in- 
ventory of finish lumber, millwork, 
building specialties, and major 
hardware, bath, and plumbing 
items 

To be safe, one of our men goes 
through the warehouse once a 
week to note any item that is 
running low. If he knows it takes 
30 to 45 days to get a car of 
West Coast lumber shipped and 
unloaded, he re-orders before our 
stock gets below what he thinks 
we will sell within four weeks. 
In the case of an item on which 


38 


Whenever a new mate- 
rial or building product 
comes out, Nowell gives 
it his “lucky 13 test.” 
If it qualifies, he stocks 
it immediately — as he 
did handy hooks and 
racks for use in perfo- 
rated hardboard. This 
display, located close to 
store’s front door, stops 
many visitors and makes 
them buyers. In top 
picture, below, Dealer 
Nowell checks paneling 
quality in lamber shed 
with a salesman. Bin 
labels identify lumber 
size and grade. In bot- 
tom photo, a salesman 
checks stock of mould- 
ing for house order. 
Note how neat this stock 
is kept. 








we can expect delivery within 
four days, he re-orders when our 
supply is less than a 10-day stock 

In keeping our inventories in 
good shape, we have found the 
rules suggested by the Dealer 
Operating Guide of the National 
Retail Lumber Dealers Association 
to be most helpful. These rec- 
ommend that: 

“Items which turn over 2 times 
a year or less, check these monthly 
and try to cut down and increase 
turnover items. 

“Those which turn over 3 to 4 
times a year, check every 2 weeks 

“Those which turn over 5 to 6 
times a year, check each week 

“Those which turn over 7 o1 
more times a year, check every 
few days 

“Those which are subject to 
a pronounced seasonal demand, 
check well ahead of the time 
demand starts picking up.” 

Like most dealers we find it a 
problem to decide whether to take 
on a new building item. One quick 
test is to determine whether it 
would enhance the attractiveness 
or value of a house we plan for 
a customer or plan to build as an 
“inventory home” to be offered 
to the public. But we subject each 
new item to these 13 tests before 
we stock it for our floor traffic 

(See ADEQUATE STOCKS page 86) 
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» bulky and above eye level in 
height, cutting off the view of mer- 
handise behind it. It measured 62 
nches from the floor, The panel 
tself was four feet square. 


* 

Movable displays sell more But regardless of its faults, this 
first display unit boosted sales of 
tools. This encouraged Oppenheim 

build several more, but of a 


lifferent size and shape. 
The newer units are only four 


feet six inches from the floor. This 
brings them to average eye level. 
The panels measure two feet by 
four feet, so that four panels are 
cut from a sheet with no waste. 






© The customers of Eddie Oppen- Take hammers, for a typical ex These panels are made of quarter 
heim and C ompany in Ysleta, Tex- ample. Oppenheim displayed hi inch perforated board to hold heav 
as, are being induced to purchase hammers in various boxes neat! ier merchandise. 
quality hand tools by the com- arranged on a table-top counte: The units were built by a local 
pany’s improved method of dis- A few were scattered around o! carpenter from the perforated 
playing them. After changing the the counter so the customers would board that the company sells. They 
types of displays used, Oppenheim not have to “fish” for one (See TOOL DISPLAYS,page 75) 
enjoyed an increase of 50 per cent However, the customers did “‘fis} 
in sales of hand tools—and an in- around.” And what they usual! 
crease of 70 per cent in dollar vol- chose was one of the least expen 
ume. . sive hammers. This happened 
One advantage of these displays many times that it began to wort 
over the frequently-used island dis- Oppenheim 
plays is that they are movable. Currently, there are no che 
“When items in a certain cate- hand tools stocked. Every one i 
gory don’t move out as fast as they top quality and a well-advertise: 
should, compared to sales in other brand. The new displays are sell 
departments, we figure there is ing these tools with a higher pro! 
something wrong,” Oppenheim ex- mark-up for Oppenheim! 
plained. “So it was with hand tools. The first display unit an | 
And the answer lay in changing right model of a perforated hard 
display types — and moving them board was too light and fragil 
around occasionally.” to hold heavy merchandise. It 


Eddie Oppenheim and his wife, 
shown with the three displays at 
left, found the answer to poor 





moving of quality hand tools in 
a different type of display unit. 
The first experiment, above, was 
62” from the floor and had a 
\-square panel of perforated 
hardboard, This unit was not too 
satisfactory because it hid from 
view the other displays. The final 
result of the Oppenheim experi- 
ments were 2’ by 4 units cut 
from %” hardboard and mount- 
ed for easy moving. Two more 
units are pictured on the cover 
of this issue. 
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D-1-Y Sales increase with 


SEASONAL PROMOTION 


© A new approach to Do-It-Your- 
self promotion is being achieved by 
the Kaufman Lumber Company in 
Little Rock, Arkansas, through 
emphasizing seasonal home proj- 
ects. Such careful planning is add- 
ing many dollars to the firm’s vol- 
ume in D-I-Y trade 

Located on a busy highway at 
the edge of town, with excellent 
parking facilities and an attractive 
corner location, the Kaufman firm 
is turning most of its advertising 
and promotional efforts toward the 


amateur hobbyist who does jobs for 
himself that rarely would go to a 
skilled mechanic. 

With the entire store laid out for 
easy browsing and two advertise 
ments each week in the newspaper, 
Joe Kaufman creates new hobby 
ists constantly. 

All advertising and special pro 
motion are seasonal, During warm 
months, outdoor living is empha- 
sized, together with the building 
materials that the Do-It-Yourself 
enthusiasts need. As fall approach- 





we stock Wt for our Moor 


LPalic 
(See ADEQUATE STOCKS page 86) 


Whenever a home-owner cus- 
tomer enters the Kaufman 
Lumber Company, Little Rock, 
Ark., he receives every co- 
operation in carrying out his 
proposed project. Joe Kauf- 
man is seen at left offering 
free plans for Do-It-Yourself 
projects. Below, he shows the 
sample screen with instruc- 
tions for making aluminum 
screens from components. 
Many women now enter his 
store for help on their own 
projects. Below, one selects 
brackets for her shelves, near 


power-tool display. 





es, interior jobs — such as adding 
built-in cabinets or paneling a 
room — are emphasized. This idea 
is continued after Christmas. 

Just before Christmas, ideas for 
making gifts and for giving ma 
terials to the home craftsman as 
gifts were emphasized. Last Christ 
mas the semi-weekly display ad in 
the newspaper informed practical 
gift-givers that a 10-by-12-foot 
room could be paneled in ponde- 
rosa knotty pine for $68. Several 
customers responded to this sug 
gestion immediately. After panel 
ing the room themselves, they dis 
covered that Kaufman also had 
many services for the handyman 
who likes to use plywood. 

Kaufman cuts plywood for the 
customer who does not need a full 
sheet. And he doesn’t worry about 
(See SEASONAL PROMOTION page 94) 


SOUTHERN BUILDING SUPPLIES for OCTOBER, 1955 





(ee ee 


SOUTHERN BUILDING SUPPLIES for OCTOBER, 1955 


Dealer's Yardstick for 


HIRING SALESMEN 


© The business adage that no firm 
is any stronger than its least effi- 
cient employee has been found by 
O. C. and Jacob Gueydan, co- 
owners of the Gueydan Lumber 
Yard in New Orleans, Louisiana, 
to be doubly true in the case of 
building material salesmen because 


After the Gueydan 
brothers employ a new 
salesman, he is shown 
and provided the cata- 
logs and other literature 
on lumber and building 
materials to study. Then 
he is sent into yard and 


warehouses to familiar- 
ize himself with the 
actual products beyond 
what he already knows 
from previous experi- 


they must service accounts and sell 
at the same time. 

“That’s why we have worked 
out a careful hiring yardstick 
against which we measure appli- 
cants for any selling job in our 
firm, and also a planned routine 
for breaking in new men as part of 
our smooth sales team,” explains 
O. C. (Bill) Gueydan. “Nothing 1. How old is the applicant? 2. How does he look? 
happens in our business until a The “right” age is not so mucl Appearance can tell a great deal 
sale is made. Accounting, engineer- a matter of physical years as men ibout a salesman, the Gueydans 
ing, delivery, warehousing — none tal attitude, Jake Gueydan stress¢ ay. “It indicates whether he will 
of these is needed without sales to “How adaptable is he? General! nake an impression that will be a 
pay for them and make them we like for new salesmen on credit to our firm,” explains Jack 
profitable.” staff to be between 24 and 45 yea Gueydan, “because it reveals his 

The Gueydan brothers’ “hiring of age. The man less than 25 is t pride and self-respect 
yardstick” for new salesmen in- young. When a man is older tha “The applicant doesn’t have to 
be expensively dressed. What does 
pot those factors of pride and self 
respect is a number of little pe 
onal things, such as a fresh hair 
cut, shined shoes, a neat shave, and 
clean fingernails.” 

3. Has the applicant good char- 
acter? 


| 3 The Gueydans not only require 


(es ENS i ; ii reference from past employers of 
2 SS applicants, but they also take the 
»\, ; ‘ not-often-followed course of check 


ng these references, rather than 








cludes these five major measure- 45, it becomes hard for him 
ments: adapt to our ways.” 


Next, the sales trainee is taught 
the yard’s stock location system 
by one of the Gueydan brothers, 
He learns where to find all 
stocked items and in what quan- 
tities they're available. The 
mechanies of the job are ex- 
plained to the trainee. He is in- 
structed in use of board rule, 
scales, caleulating machines and 
other office equipment. 
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taking for granted that they are 
satisfactory. 

“That isn’t all,” emphasizes Bill 
Gueydan. “The salesman is the 
company to every customer he 
meets. His character is extremely 
important. We look for a man who 
has a family, for he is less likely 
to be a job-hopper. The man who 
stays only long enough to take 
training and then moves on is a 
source of expense rather than 
profit. 

“We look into a man’s reasons 
for leaving past employment. Even 
if a man has held three jobs in five 
years, we don’t rule him out as a 
new employee provided the reason 
for changing jobs was valid in each 
case, It’s commendable, instead of 
objectionable, for a man to move 
on for either increased pay or 
greater opportunity. 

“An applicant’s credit rating 
with local department stores and 
other credit accounts will likewise 
tell much about his general de- 
pendability and stability.” 

4. Has the applicant lumber yard 
or kuilding experience? 

The Gueydan brothers insist that 
any new salesman must be at least 
a high-school graduate, with some 
knowledge of the building or build- 
ing-material fields. However, he 
does not have to possess lumber 
selling experience; he can have 
been a stock clerk, accountant, or 
yard worker, 

5. Is he in good health? 

A sickly or potentially unhealthy 
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employee presents the same hiring 
hazards as a job-hopper, explains 
Bill Gueydan. “We do not find it 
practical to require complete 
physical examinations, but I do 
ask direct questions about the 
man’s general health, previous 
hospitalization and illnesses, and 
check on these to satisfy ourselves 
that he is a fair health risk for 
employment. 

Once hired by the Gueydan 
brothers for sales work in and out 
of their lumber yard at 4300 Air- 








line Highway near New Orleans, a 
salesman is guided through a plan- 
ned break-in routine. It is partially 
shown in the accompanying photo- 
graphs and described in the cap- 
tions with them, 


FREE! A six-page reprint of “How 
We Select and Train Building Mate- 
rial Sales Personnel” by Martin 


Hassinger, Tennessee dealer. Write 
for yours to S°B‘S, 806 Peachtree 
Street, N. E., Atlanta 5, Ga. 


The sales trainee is taught the most 
courteous and efficient way to receive 
inquiries and orders on the telephone 
at the Gueydan Lumber Yard. The 
Gueydans know from long experience 
how easily sales may be lost for lack 
of friendliness or proper information 
to callers. 


Still under the watchful eye of one of 
his experienced employers, the Guey- 
dan sales trainee is cut loose to handle 
sales to yard customers. He is urged to 
call on associates for help as to stock, 
price, or other information. Then he 
is “graduated” and allowed to make 
ealls alone on contractors and other 
customers. 
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WEDGE-AND-PLATE SYSTEM offers 8 advantages 


© The nation’s gypsum producers, 
who pioneered the unit-loading 
system in the building industry, 
now strongly recommend the 
“wedge-and-entry plate method” 
for mechanical handling of wall- 
board and similar products. 

The suggested method was de- 
veloped by the gypsum industry. 
It calls for using wedge blocks to 
separate stacks of boards into 
smaller units, and metal plates to 
facilitate insertion of the forks of 
the unloader between the units. 

Lloyd H. Yeager, general man- 
ager of the Gypsum Association, 
said the recommendations are “the 
result of considerable study by the 
association’s materials - handling 
committee. This relatively new 
technique should do much to im- 
prove the mechanical unloading, 
warehousing, and handling of wall- 
board and other materials by the 
dealers,” 

Though the wedge blocks and 
“easy-entry plates” cost very little 
to make and are simple to use, ac- 
cording to Yeager, the dealer will 
find that the wedge-and-plate sys- 
tem offers these eight advantages: 

1. Increases utility of fork-lift 
equipment. With this system, lift 
trucks with a capacity of 2,000 
pounds and up can be employed. 
Chisel-type, full-tapered forks are 
recommended. 

2. Simplifies order picking in the 
warehouse or yard, Regardless of 
the size unit in which the material 
was received, the dealer can main- 
tain standard storage patterns. The 
wedge-and-plate method permits 

(See WEDGE SYSTEM page 81) 


WEDGE BLOCK 




















STEP NO. 1—Wedge blocks are pushed between bundles, separating stack into 
smaller units. To facilitate entry, a light coating of wax or soap should be 
applied to wedge blocks. 

Step No. 2—*Easy-entry plates” are placed in position. Upper plate should 
extend about three inches away from the stack. This will permit the fork truck 
operator to come up under the lip before inserting the blades between the units. 

Step No. 3-——Blades of the lift truck then are forced between plates and the 
unit load is removed. 

Dimensions and details of the wedge block and the “easy-entry plate” are 


shown below. 


“*EASY-ENTRY PLATE”’ 


Bend 
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Mrs. Lily Boyles serves morn- 
ing coffee from the model 
kitchen to a contractor custo- 
mer. Mentioned occasionally 
in Bright-Brooks newspaper 
ads, this free coffee helps to 
create an informal atmos 
phere — in case some overall- 
clad customers think this 43- 
year-old firm is now too 
“dressed up.” The beautiful 
store front, of redwood and 
plate glass, seen below, at- 
tracts much drop-in trade that 
the company did not enjoy 
before. This store front is 78 
feet wide. 


Old firm's modern fixtures 


SUIT CONTRACTORS, TOO 


© “Man, this is Heaven!” That was 
the comment of a Negro carpente: 
the first time he saw the completed 
new showroom of the Bright 
Brooks Lumber Company in Sa 
vannah, Georgia. 

This 43-year-old firm in one of 
Georgia’s oldest cities sells pri 
marily to small contractors and 
mechanics. There had been dubious 
comments about whether these 
overall-clad customers would feel 
“at home” in so shiny and modern 
a store, 

Six months of operation in the 


new 13,000-square-foot building 
have proved the opposite—the 
number of these customers has 
jumped about 20 per cent, accord 
ing to Vice-President George B 
Waite. Sales have increased ac 
cordingly, and stock has _ been 
doubled. 

And to this increase in small 
contractor customers the firm is 
adding a growing list of home- 
owner customers, The company has 
made no special effort to attract 
the Do-It-Yourself group, but the 
78-foot store front of floor-to-ceil 





ing plate glass windows and Cali- 
fornia redwood demands attention 
from anyone who passes. A good 
many Army personnel stationed in 
the Savannah vicinity have regular 
charge accounts with  Bright- 
Brooks. 

Any small contractor who may 
feel that Bright-Brooks is getting 
a little “too ritzy” will change his 
mind as soon as he passes an at- 
tractive planter box to enter the 
front door. The first sight that 
greets him is the display of kitchen 


cabinets at which coffee is be- 
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ing served free at a Formica-cov- 
ered bar. He can sit at the bar with 
other contractors for this early 
morning refreshment and talk shop 
a few minutes before picking up 
his materials for the day. The 
president of the firm, A. J. Bright 
Jr., often serves the coffee himself 

Private offices are located to the 
right of the building. Each of the 
five is paneled in a different wood. 
But salesmen work from a cen- 
trally-located sales counter and 
built-in desks, to see customers 
enter through either the front or 
the side door and to keep an eye 
on the entire sales floor as they 
write up orders at the counter 
Waite declared that at times cus- 
tomers have gotten so thick on the 
sales floor that it’s impossible to 
wait on them all. But many of 
them are satisfied to wait for quite 
awhile if one of the salesmen has 
noticed them come in and waved 
or spoken, 

The entire back wall of the 2, 
000-square-foot display room is 
covered with Masonite Peg-board 
for easy display of tools, garden 
equipment, and hardware items, A 
border extends from the ceiling 
down to the Peg-board display to 
show off such paneling products a 
brushed plywood and pre-finished 
oak, walnut, mahogany, and limba 
plywoods. The coffee bar is pan- 
eled in birch plywood. 

Two shades of tan asphalt tile 
cover the floor in checkerboard 
pattern. The ceiling is of acoustical 
tile, lighted with ribbons of fluores- 
cent tubes. Air-conditioning com- 
bats the Savannah heat, making 
customers happy to pause and 
browse awhile. 





The left wall of the display area 
is covered with shelves of paint 
Bright-Brooks has more than dou 
bled its stock of paints and ha 
just recently added a line that i 
mixed to form any of 72 shade 
Masonry paints also have been 
added. Mrs. Lily Boyles offers help 
ful advice on paints, color schem«e 
and interior decorating 

Builders hardware tock alse 
were doubled. Many items pre 
viously offered in black now are 
available to Bright-Brooks cu 
tomers in chrome. 

Many hand and small power: 
tools were added 

To its already extensive line of 
woods, the firm added redwood 
and is selling it with the aid of it 
own use of redwood for interior 
(See SUITS CONTRACTORS page 83 
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Bright-Brooks doubled its 
stock when the new display 
and office building was put 
into use recently. Its Sa- 
vannah, Ga., customers 
have shown immediate ap- 
preciation for the greater 
choice of merchandise and 
attractive place to shop. 
The paint department oe- 
cupies one side wall and 
several island displays. 
Vice-President George B. 
Waite straightens the Do- 
It-Yourself aluminum bar 
recently added, above, At 
left is one of the store dis- 
plays built in the Bright- 
Brooks millwork shop, with 
striated plywood sliding 
doors for cabinets below. 
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YOU AND THE LAW 


By ARTHUR L. H. STREET, Veteran Lawyer 








Priority of Liens in Texas 


Texas dealers will be particularly 
interested in a decision by the Court 
of Civil Appeals at Amarillo, which 
explains the meaning and effect of 
certain provisions of the state’s lien 
laws. (Pierce v. Mays, 277 S.W. 2d 
155.) Here is the nub of the decision: 

Where materials are furnished di- 
rectly to the owner of land on which 
improvements are constructed, it is 
not necessary for the materialman 
to file with the county clerk an ac- 
count of the material furnished. 

A deed of trust (mortgage) cov- 
ering land, signed and recorded May 
3, 1951, did not have priority over 
the lien claim of a dealer who fur- 
nished materials April 27, 1951, But 
this deed did have priority over 
other parties who furnished labor or 
materials after the deed of trust had 
been recorded. 


About “Accounts Stated” 


The supplier's credit man should 
be as familiar with legal angles of 
“accounts stated” as an ordinary 
lawyer, and especially with their 
legal effect in his state, because the 
laws of different states vary in 
some respects. 

There is an “account stated” when 
a statement of account has been 
rendered the debtor and he has 
agreed that he owes the balance 
shown, (His assent may be shown 
by failure to dispute the correctness 
of the account as well as by specific 
promise to pay.) 

The principal advantage of an 
“account stated” from the creditor's 
standpoint lies in the fact that if 
he sues on the account he does not 
have to prove the furnishing of each 
item charged or that each item was 
correctly priced, The creditor mere 
ly alleges and proves that running 
accounts existed between the parties 
and that a balance agreed to be due 
was struck, 

But how about an account stated 
containing items that were “out 
tawed” when the balance was 
struck? The Arkansas Supreme 
Court lately dealt with such a case 
(Boatner v. Gates Brothers Lumber 
Co., 275 S. W. 2d 627) 

Contractor Boatner had bought 
building supplies from the lumber 
company for several years on credit. 


The company kept a separate ledger 
account for materials furnished for 


particular jobs, payment to be made 
30 days after completion of each 
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job. Each month a _ consolidated 
statement listed the amounts due on 
each job. When the last one was 
submitted, the parties went over it 
and the contractor orally admitted 
its correctness, although two of the 
items were outlawed. 

The Supreme Court decided that, 
under the statutes of Arkansas, the 
contractor did not make himself 
liable for so much of the balance 
shown by the account stated as 
covered items that had been out 
lawed when the balance was struck. 

Under those state statutes, suit 
had to be brought on each separate 
job account within three years after 
the amount fell due to prevent out 
lawing of that item. And the statutes 
provided that an oral promise to 
pay an outlawed debt would not 
revive the debt. So, when the lum 
ber company submitted to the con- 
tractor a consolidated statement 
covering 14 jobs, including two jobs 
on which payment had been over 
due for more than three years 
aggregating $2,449.60—the contrac 
tor’s oral promise to pay the balance 
shown by the statement was not 
binding as to those items 


State Pure Paint Law 


Virginia, like other states, has a 
law which makes it a misdemeanor 
to sell unregistered paint or paint 
not labeled to show the name of the 
manufacturer, registrant or person 
for whom manufactured and show 
ing the name, brand or trademark 
under which sold, net measure or 
weight, and the ingredients 

A paint manufacturer shipped 
paint into Virginia and later sued 
to collect a balance unpaid on the 
price. 

The buyer defended the _ suit 
on the ground that the paint was 
defective and did not come up to 
representations under which it had 
been sold. On discovering that the 
manufacturer-seller of the paint had 
not complied with the requirements 
of the Pure Paint Law, could the 
buyer also defend on that ground? 

The Virginia Supreme Court of 
Appeals answered “yes” to this ques 
tion (Lasting Products Co. v. Geno- 
vese, 87 S. E, 2d 811.) The fact that 
the law does not specifically deny 
the seller of paint sold in violation 
of the law the right to collect pay, 
does not prevent a buyer defending 
suit for the purchase price on that 
ground. 

The court said: 





“We find nothing discriminatory 
in the provisions of the Virginia 
Paint Law. They apply to residents 
and non-residents alike. They do 
not disclose any economic motives 
tending to favor intrastate as against 
interstate commerce. They were not 
designed to obstruct the even flow 
of interstate commerce and only in- 
cidentally affect it. The adoption of 
the statutes is a reasonable exercise 
of the police power of the State to 
prevent fraud and imposition in the 
sale of paints to the general public. 


“The general rule is that a con- 
tract made in violation of a statute 
enacted to protect the public against 
fraud, imposition, or to safeguard the 
public health, or morals, is illegal 
and unenforceable by the guilty 
party.” 


Wording of Legal Notices 


When a supplier’s right to enforce 
a mechanic’s lien or rights on a 
statutory contractor’s bond depends 
upon the giving of notice provided 
for by statute, extreme care should 
be used to comply as strictly as pos 
sible with the statutory requirement 
as to how the notice shall be worded 
and served. 

Failure to use such care may not 
defeat the supplier’s rights, but it is 
apt to involve him in the expense of 
a lawsuit. 

A case in point was decided in a 
Texas case by the United States 
Court of Appeals, Fifth Circuit 
(Houston Fire & Casualty Insurance 
Co. v. United States, 217 Fed. 2d 
727.) 

Under a Federal law (Miller Act) 
a supplier of materials to a sub 
contractor was entitled to the pro 
tection of a bond given by the gen- 
eral contractor for the payment of 
materials if the contractor should be 
given written notice, signed by 
materialman, of this claim within 
90 days after the materials were 
furnished. 

The supplier orally notified the 
contractor of his claim within due 
time. 

Suit on the contractor’s bond was 
defended on the ground that no 
signed written notice had been given. 

The court decided that the spirit 
of the statute had been complied 
with and upheld the supplier’s right 
to collect on the bond. The court 
said: 

“It is not necessary that the 
writing relied on be signed by the 
supplier. It is sufficient that there 
exists a writing from which, in 
connection with oral testimony, it 
plainly appears that the nature and 
state of the indebtedness was brought 
home to the general contractor. 
When this appears the object of the 
statute, to assure that the contractor 
will have notice, is attained and the 
statute is sufficiently complied with.” 
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How to manage better your 


CREDITS 


1. Top management should estab- 
lish a general credit policy for the 
firm. This should be done in writ- 
ing for the benefit of the credit 
manager. 

2. A customer’s “Application for 
Credit” should be adopted. The 
form should provide sufficient in- 
formation on the application to en- 
able the credit manager to reach 
a sound decision. 

A. Credit manager should clear 
references and check with local 
credit bureau. 

B. Credit manager should estab- 
lish with each applicant a maxi- 
mum line of credit and the ex- 
pected terms of repayment. 

C. If terms are other than pay- 
ment by the 10th of the following 
month they should be clearly 
shown on the Ledger Sheet. 

D. All credit sales should be ap- 


proved by credit manager 


COLLECTIONS 


1. Collection activities should 
promptly on all ac- 
paying according to 


commence 
counts not 
agreement 

A. All collection activity should 
be recorded on the reverse side of 
the individual ledger sheets with 
appropriate follow-up on promises 
received. Records of telephone 
calls, promises, comments and re- 
marks, etc., should be dated and 
recorded briefly. This gives a quick 
picture of the problem all in one 


place 

2. On the 15th of each month 
two lists should be prepared as 
follows: 

List No. 1 List for Manage 


into four columns 
for name of Customer Account, 
and showing amounts, 5 Days 
Overdue, 30 Days Overdue, and 60 
Days and Over 

List No. 2 For use of Sales 
Department. This list contains only 
the names of the customers appear- 
ing in List No. 1. No credit sales 
can be made to persons on this list 
without express approval of credit 
manager. Further credit to certain 
individuals on this list will have 
been stopped. After their names, 


ment, divided 


the letters NFS (no further sales) 
will be typed 

3. The ledger cards of customer 
appearing on List No. 1 are trans 
ferred to section and 
colored tabs placed on each one 
After the account is paid in full 
the ledger card may be returned to 
the active section and colored tab 
removed. The cards of those cu 
tomers marked NFS should be 
properly tagged and marked “NO 
FURTHER SALES.” They should 
remain in until 
collected or charged off 

4. Suggested collection steps 

A. Polite reminder at 5th or 10th 
day of delinquency. This would 
be any time between the 15th and 
20th of the month, 

B. Use the telephone if they 
have one and providing they do not 
pay any attention to the reminde: 
This should be done by the 25th 
of the month. A 
form letter should be sent to those 
not having a telephone 

C. When the 
statement 1 ent out, an appro 
stamp may 


separate 


separate section 


brief, courteou 


second monthly 
priate sticker or rubbet 
be used. If statements are not 
mailed on delinquent accounts that 
delinquent, you 
telephone 


are now 30 days 
should 
calls and appropriate letter 


continue with 


D. If no response is received by 
he time the account is 45 days 
linquent, a personal call should 

made at the home 

E. By the time the account is 
delinquent you should 
ually know the reason and be 
e to chart your course for final 
tion. At this time a registered 
tter clearly stating your position 


OU days 


d contemplated action should be 
nt to the custome! 
I As payments are received 
ch day the bookeeper furnishes 
ich holder of the list a schedule 
f payments posted. When an ac 
int is paid in full the name i: 
ed out. If a partial payment i: 
ceived it may be entered on list 


ite customer's name 


CONCLUSION 


|. Be sure you have adequate 
liable information before credit 
ipproved 

» Be 
tands how he is 


sure the customer undet 
supposed to repay 
delinquents, politely 


until account i 


Follow 
persistently, 
d 
+. Do not let your lien rights ex 
e. It Is 
in charge off an account 


easier to satisfy a lien 








% This suggested procedure for handling credits and 


collections in a retail building supply company was 
drawn up by the Public Relations Committee of the 


Florida 
ommendations are 


based on the successful 


Lumber and Millwork Association. The ree- 


methods 


of several Florida dealers in controlling credits and 


minimizing losses through a practical collection system. 
Development of this procedure by the committee 
exemplifies the full and broad meaning of the term 


“publie relations,” 


as it applies to building material 


merchants. The committee consists of H. J. White. 


chairman, Tampa; Hugh E. 
«. T. Parsons, Jacksonville; A. 
and Joseph E. Fernandez, St 


Williams Jr., Tallahassee ; 
A. Renuart Jr., Miami, 
Petersburg. 
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Central Hall Adds Privacy to 


RANCH HOUSE DESIGN 


© Extra conveniences and cost 
saving ideas both are featured in 
this rambling ranch-type home 
The seven-room plan includes an 
entrance hall with coat closet, liv 
ing room, dining kitchen 
with dining area, three bedrooms, 
den, two baths, utility room, and 
back porch, 

Containing 2,112 square feet, the 
house is 72 feet across the front. 

The exterior entry is recessed so 
that the overhang of the roof pro- 
vides shelter while the owner un- 
locks the door. The wall around 
the door is paneled in wood to con- 
trast with the all-brick exterior 


room, 


48 


describes Calder Wedge. 


siding. A built-in planter graces 
the right side of this entrance-way. 

An interior entrance hall leads 
to the central hall that provides 
access to either the living area on 
the left or the sleeping area on the 
right. This central hall leads to the 
den and to the living room. Both 
living room and den have fire- 
places and use a common chimney. 

The den and living room have 
doors to the porch in the rear. This 
19-by-9-foot porch can be screened 
or enclosed with jalousies to serve 
as a summer entertaining area. The 
den has a closet for storage of 
games—or to hold clothes in case 


the den has to serve occasionally as 
a fourth bedroom to accommodate 
guests. 

The living room has a large pic- 
ture window in the rear to afford a 
view of a backyard garden. 

The long kitchen opens at one 
end to a utility room, which is 
large enough to be used partially 
as a pantry or for other storage, if 
desired. At the other end is a din- 
ing area with a large window to af- 
ford a pleasant view while eating. 
The dining area leads to the dining 
room, which also has a window 

All three bedrooms feature two 
closets. These could be turned into 
one larger closet extending nearly 
the width of each bedroom, closed 
by sliding doors 

Both of the full bathrooms have 
built-in linen closets. One has an 
additional closet off short hall. 





SORRY, BUT no blueprints are avail- 
able on this house plan or others in 
this series. You’re welcome to adapt 
the floor plan or elevation to your 


own needs. 








SOUTHERN BUILDING SUPPLIES for OCTOBER, 1955 


Mateal Teienae Yann BD fit Dee 1Ane 























10-1, Panel Window Unit. The Zuber 
Beauti-Vue panel window unit is de- 
scribed in a_ two-color folder. 
Sketches show how this ponderosa 
pine, toxic-treated unit can be used 
singly, in groups, in ribbons, in 
stacks, and with other units to form 
any desired style of fenestration. 
The folder also gives the sales ad- 
vantages of the Dixon Weather-Lok 
double-hung units. Zuber Lumber 
Co., Dept. SBS, P. O. Box 964, At- 
lanta 1, Ga, 


10-2. Plywood Paneling. “Harbor 
Plywoods for Homes Give More Val- 
ue ... Inside, Outside” is a con- 
sumer brochure with photographs of 
installations of Harborite lapped sid- 
ing, grooved panels, smooth panels, 
and Super Harbord select cabinet 
panels, Copy tells why Harbor ply- 
wood is superior. A consumer folder 
shows installations of Harborwave 
brushed plywood for paneling and 
cabinets. Harbor Plywood Corp., 
Dept. SBS, Box 940, Aberdeen, Wash. 


10-3. Steel Garage Doors. Two de- 
scriptive sheets tell about the manu- 
facturer’s sales aids to the “author- 
ized dealer” and to the “distributor” 
for Stanley steel garage doors, Both 
describe newspaper ad mats, product 
literature, counter displays, adver- 
tisement reprints, and the manufac- 
turer’s own advertising schedule. 
Southern States Iron Roofing Co., 
Dept. SBS, Savannah, Ga. 


9-1, Aluminum Windows. Alenco alu- 
minum windows with either a fixed 
upper sash or double-hung sash are 
described in a brochure. Complete 
specifications and selling points are 
given. Photographs show attractive 
installations. Albritton Engineering 
Corp., Dept. SBS, 2501 roxton 
Road, Houston 5, Tex. 


9-2. Shower Enclosures. Gulfspray 
shower doors and enclosures are 
shown in a colorful catalog. Fourteen 
different enclosures are shown, for 
stalls, square tubs, conventional tubs, 
and built-up tubs. Also shown are 
patterns and carved designs available 
in glass. Binswanger and Co., Dept. 
SBS, 207 North Main Street, Hous- 
ton, Tex. 


8-1. Eliminates Termites. Folder for 
consumers tells how Deep-Treat 
“penta” wood preservative can be 
used to rid homes of termites. It 
shows ways to treat houses with and 
without basements, how to treat 
orches and entrance ground slabs. 
ing Chemical Co., Dept. SBS, 2342 
S. Lauderdale, Memphis 6, Tenn. 


8-2. Pipe Installation. “Tips for In- 
stalling Orangeburg Pipe and Fit- 
tings” gives information on problems 
encountered in various types of soils 
and lists six tips on trenching and 


backfilling. It shows how Orange 
burg fiber pipe is easily sawed to 
fit. Orangeburg Manufacturing Co., 
Inc., Dept. SBS, Orangeburg, b 


8-3. Asphalt Roofing Materials. Fou 

page catalog insert gives complete 
specifications, descriptions of uses 
and directions for using both cold and 
hot applications. It covers asphalt 
roofing and coating, plastic cement, 
primer, cements, and asphalt meta! 
coatings. Lion Oil Co., Asphalt Sale 

Dept. SBS, El Dorado, Arkansas 


7-1. Galvanized Attic Louvers. Lou’ 

R-Pak attic ventilating louvers are 
described in a new catalog sheet. | 
lists more than 30 sizes and pitche 
to fit any installation need ade of 
galvanized steel, they have 8 x 3 
mesh screen wire attached to the 
back. Louv-R-Pak, Inc., Dept. SBS 
P. O. Box 1841, Fort Worth 1, Tex 


7-4. Wallboards. Literature is offered 
describing Plastergon’s complete 
lines of laminated fiber wallboards, 
along with Lockaire Paintcote interi 
or and Asphalic sheathing insulating 
boards. Free samples offered. Plas 
tergon Wall Board Co., Dept. SBS, 
Station B, Buffalo 7, N. Y. 


7-5. Concealed Sash Balance. The 
Hidalift concealed sash balance for 
double-hung windows is fully de 
scribed in a two-color brochure 
Sketches show how the home-owner 
can install his own with only three 
screws. Turner and Seymour Manu 
facturing Co., Dept. SBS, Torring 
ton, Conn 


6-1. Plastic Tileboard. New color 
chart shows AFCO prefinished wall! 
panels in 11 decorator colors. The 
panels have trimmed edges to permit 
easier installation and perfect fit 
Free spreaders are attached to water 
proof cement oe catalog 
shows “chromodized” mouldings that 
will not rub off black. A and F Tile 
board Co., Inc., Dept. SBS, P. O. Box 
4085, Alexandria, La. 


6-2. Window Sash Balances. Ful! 
catalog, which appears in Sweet’ 
Architectural File, shows Caldwel! 
clock-spring, Helix spiral, and 
Spirex spiral sash balances for resi 
dential windows. Specifications and 
installation steps are included. Cald 
well Manufacturing Co., Dept. SBS 
64 Commercial Street, Rochester 14 
N 


6-3. Home Insulation, Catalog tel! 
the story of Insulite insulating woo 
batts, blankets, and pouring woo) 
made of Fibergias. Application in 
structions and specifications are in 
cluded. Insulite, Dept. SBS, 500 
Baker Arcade Building, Minneapoli 
2, Minn 


6-4. Tension Screens. Consumer 
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folder tells how Springtite tension 
creens are assured permanent per- 
fect tension by a patented coil spring 
feature. It shows how easily they are 
nstalled or taken down. Springtite 
Screen Manufacturing Co., en 
SBS, 1671 Jonesboro Road, S. E., At- 
anta, Ga 


6-6. Aluminum Jalousie, Doors, Win- 
dows. Two-color folder describes 
Vacol aluminum jalousie door and 
uch features as no-sag corners and 
key lock. Folders also are available 
n jalousie windows. Consumer lit- 
rature describes both doors and 
vindows. V. E. Anderson Manufac- 
turing Co., Inec., Dept. SBS, Owens- 
boro, Ky., and Bradenton, Fla. 


6-7. Asphalt Shingles. fFlintkote 
tapered strip asphalt shingles are 
pictured in full color in a new con- 
umer folder. Shown are Shado-Kool 
gray, Shado-Kool green, Shado-Kool 
red, gray, green, and brown. The 
Fiintkote Co., Dept. SBS, 30 Rocke- 
feller Plaza, New York 20, N. Y. 


5-1. Flush Doors, Full-color brochure 
shows why there is more value in 
Atlas plywood flush doors. They are 
made in three grades — state 
with faces of selected book-matched 
veneers; Suburban, with veneers 
matched for pleasing effect, and 
Metropolitan, an all-purpose, econ- 
omy-quality, stain door, Atlas Ply- 
wood Corp., wert. SBS, Statler 
Building, Boston 16, Mass. 


5-2. Light Fixtures. Full-color cata 
log shows the complete line of Moe 
electric light fixtures. Various models 
ire suggested as appropriate for 
different spots in the home. Moe 
Light, Dept. SBS, Fort Atkinson, Wis 


4-2. Stamped Metal Shapes. Booklet 
lescribes Campco’s complete metal 
tamping service, showing all types 








of metal products produced. Proc 
esses include shearing, drawing 
blanking, finishing, forming, an 


issembly. Carolina Metal Products 
o., P. O. Box 3636, Charlotte, N. C 


3-1. Masonry Wall Reinforcement. 
Bulletin shows Dur-O-WaL masonry 
vall reinforcement with cavity, 
bonded, coursed, or stacked course 
masonry wall and wall with plaster 
[t includes joint reinforcement speci 
fications. Dur-O-WaL Products of 

ibama, Inc., Dept. SBS, P. O. Box 
146, Birmingham 7, Ala 


3-2. Plastic-Finished Panels. Ful! 
lor catalog shows complete line of 


( 


larlite plastic-finished wall and 
eiling panels, Shown are eight 
Woodpanel patterns, five marble 


ine! patterns, and 11 Hi-Gloss 
ors. Marsh Wall Products, Inc., 
lept. SBS, Dover, Ohio 


1-3. Garage Doors. Fully-illustrated 
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catalog describes Calder Wedge- 
Tight residential and commercial 
overhead sectional garage doors, It 
includes complete installation details 
and electric operator data. Calder 
Manufacturing Co. Dept. SBS, 
Lancaster, Pa. 


3-4, Locksets, Hardware. “Matching 
Beauty” is a colorful brochure show- 
ing the Weslock 500 series of lock- 
sets, concave cabinet hardware, and 
matching exterior door tiers. Western 
Lock Manufacturing Co., Dept. SBS, 
et eae Avenue, Los Angeles 
, Calif, 


2-1. “Standardized Casing and Base 
Patterns of Western Pine and Asso- 
ciated Woods” shows full-size details 
of 114 newly-standardized patterns. 
This 16-page folder is punched for 
insertion in 3-ring binders. Western 
Pine Assn., Dept. SBS, Yeon Build- 
ing, Portland 4, Ore. 


2-3. Built-Up Roofs. A new B0-page 
manual gives all information for 
Goctgning and erecting, long-lasting 
quality built-up roofs. It is produ 
especially for contractors, builders, 
architects, and engineers. Phili 
Carey Manufacturing Co., Dept. spe, 
Cincinnati 15, Ohio, 


2-4. Exterior Plywood. “Catalog of 
Douglas Fir Plywood Farm Plans” 
offers a selection of 33 plans for use 
of exterior plywood in farm build- 
ings and equipment, made available 
by leading state agricultural schools, 
the Midwest Plan Service, and ply- 
wood manufacturers, Douglas Fir 
Plywood Assn., Dept. SBS, Tacoma 
2, Wash, 


2-7, Sash Balance, Weatherstrip. 
Master-Matic combination sash bal- 
ance and weatherstrip is described 
in a new folder. It tells how this unit 
is designed especially for pre-fit win- 
dow manufacturers and describes 
installation details. Another folder 
describes Master-Matic removable 
sash hardware for use with the one- 
piece sash balance and weatherstrip 
unit. Master Metal Strip Service, 
Inc., Dept, SBS, 1720 N. Kilbourn 
Avenue, Chicago 39, Il. 


19. Metal Moldings. A 20-page il- 
lustrated catalog shows the many 
types of Premier aluminum and 
stainless steel moldings and trims. It 
gives their uses, application, and di- 
mensions. A price list is included. 


Metal Trims, Inc., P. O. Box 1072, 
Youngstown, Ohio. 


23. Heatilator Fireplaces. I\lustrated 
booklet gives complete information 
on famous Heatilator unit. Describes 
the many advantages of the stee] fire- 
place form including smokeless op- 
eration, heat circulating feature. 
Builders are assured of perfect op- 
eration—never plagued with com- 

laints. In many areas Heatilator 

ireplace is the only source of heat 
needed in the home. Heatilator, Inc., 
Syracuse, N. Y 


47. Flexboard. A new handbook con- 
tains complete information about cut- 
ting and working asbestos Flexboard 
for all indoor and outdoor applica- 
tions. Johns-Manville Corporation, 
Box 290, New York 16, N. Y. 


85. Farm Book. New 16-page book 
showing uses of Celotex products in 
service buildings and the home. 
Fully illustrated. Includes detail 
drawings of application. For selec- 
tive distribution to farm building or 
remodeling prospects. The Celotex 
Corp. 120 S. LaSalle St., Chicago 3, 


87. Outdoor Fireplaces. A wide va- 
riety of outdoor fireplaces and grilles 
with descriptions and directions for 
building them are contained in the 
attractive booklet, “Donley Outdoor 
Fireplaces.” It gives selling points of 
Donley fireplace forms. Copy free if 
requested on company letterhead 
The Donley Brothers Company, 13905 
Miies Avenue, Cleveland, Ohio. 


95. Paint Thinner. Tandrotine — a 
pleasant - smelling, non-toxic paint 
thinner—is described in a new two- 
color folder. It is said to be excellent 
for cleaning brushes, removing paint 
and grease, dissolving wax, and other 
household uses. urpentine and 
Rosin Factors, Inc., Dept. SBS, 793 
St. Juluin St., Savannah, Ga. 


107. Red Cedar Shingles. A pe an 
handbook describes proper methods 
of applying Certigrade shingles on 
roofs and exterior walls. This illus- 
trated “shingle encyclopedia” is de- 
signed for dealers, architects, and 
builders. The Red Cedar Shingle Bu- 
reau, Dept. SBS, 5510 White Build- 
ing, Seattle 1, Wash. 


141. Steel Casement Windows. Folder 
102s with illustrations, details, dia- 


zrams and sizes describes Hope’s 
Residence (Holford) Casements and 
Picture Windows, Hope’s Basement 
and Utility Windows, and Hope’s 
type “H” Standard Doors. Hope’s 
indows, Inc., Jamestown, N. Y. 


163. Perimeter Heating. Informative 
folder describes correct method of 
laying clay pipe for warm air heating 
ducts. Gives sizes and specifications 
of pipe required as well as plan for 
mode! system. To obtain, write: W. S. 
Dickey Clay Mfg. Co., 922 Walnut 
Street, Kansas City 6, Missouri. 


201. Laminated Panels. Novoply, an 
unusually stable, mosaic-textured all 
wood panel of many uses, and Plank- 
weld, prefinished hardwood plywood 
panels edge-grooved for easy wall 
installation, are described in two 
folders issued by United States Ply- 
wood aia 55 West 44th St., N. y 


203 Fiber Glass Insulation. A new 
booklet, “Fiberglas Insulations for 
Light Construction,” includes design 
and application da‘a on Fiberglas 
roll blankets, batt blankets, pouring 
wool, perimeter insulation, and util- 
ity batts. It also gives information 
on condensation, ventilation, and 
other insulation design considera- 
tions. Owens-Corning Fiberglas 
Corp., Toledo 1, Ohio. 


239. Aluminum Tension Screens. A 
descriptive catalog sheet and an en- 
velope-size folder tell how new 
Burns screens offer the advantages 
of both aluminum and tension-type 
design. Sketches show how easily 
the screens are installed, stored, and 
how they maintain tension through 
the years. Burns Manufacturing Co., 
Louisville, Ga. 


289. Folding Doors. A new presenta- 
tion booklet covers advantages of 
an advertising material for Veni- 
flex folding doors. Color chips show 
finishes available. A chart lists prices 
and shipping weight for various 
models and sizes. Consolidated Gen- 
eral Products, Inc., Dept. SBS, P. O. 
Box 7425, Houston 8, Tex. 


303. Wood Preserving Process. TaCo- 
Wood and the new process by which 
it is preserved is explained in a deal- 
er folder. Actual photographs of 
TaConized and non-preserved wood 
are shown for comparison. Longleaf 
Lumber Co., Inc., 1094 Huff Road 
N. W., Atlanta, Ga. 
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association activities 


Oklahoma Dealers to Hear Experts on 
“Upgrading Our Net” at Convention 


Last year’s record attendance of 
2,100 is expected to be broken at 
the ninth annual convention and 
merchandising mart of the Okla- 
homa Lumbermen’s Assn. at the 
Municipal Auditorium in Oklahoma 
City, October 20-21, according to 
President Alfred Leonhardt. 

More than 175 exhibit booths in 
the auditorium will be filled with 
the newest products and services 
available to building material deal- 
ers. Supplier personnel will be on 
hand to take orders and answer 
questions Thursday and Friday 

Theme of this convention will be 
“Upgrading Our Net.” 

The president of the Lumber 
Service Co., Burbank, Calif., Paul 
Hollenbeck will discuss “Your Cost 
of Doing Business” at the Thursday 
afternoon business session. Then, 
Raymon H. Harrell, research direc- 
tor of the Lumber Dealers Research 
Council, will supervise the building 
of a Lu-Re-Co house by a Long-Bell 
Lumber Co. crew in front of the 
auditorium 

A Hoo-Hoo lumbermen’s frater- 
nity concatenation at the Oklahoma 





Paul R. Hollenbeck, above, will explain 
“Your Cost of Doing Business” te 
dealers attending the ninth annual 
convention of the Oklahoma Lumber- 
men’s Assn. in Oklahoma City on Oc- 
tober 20. He is president of the Lam- 


ber Service Co., Burbank, Calif. 


Club will comprise the Thursd 
night entertainment for men 
surprise party and style show 
the Skirvin Hotel will occupy the 
women. 

The first annual meeting of the 
Lumbermen’s Investment Corp 
Oklahoma will be held Friday mort 
ing, with all OLA members invite: 

Speaker at the Friday afterno: 
business sessions will be Richard } 
Snyder, economist, editor and pul 
lisher of National Markets, Chicas 
Ill. His subject will be “The Decline 
in Business Profit Must Be Stopped 

The convention will close with 
gala banquet, floor show, and dar 
in the Skirvin Tower Friday ever 
ing. This banquet is famous f 
having no speakers or speeche: 

Many dealers and their partic 
plan to stay over Saturday for the 
football game between the Univer 
sity of Oklahoma and Colorad 
University at Norman, 15 miles sout! 
of Oklahoma City 

Co-dealer directors of this nintl 
annual OLA convention and me! 
chandising mart are A. C. Johnsor 
of Clinton and T. R. Kennedy 
Wewoka. They suggest to dealer 
that “before you leave for the co: 
vention take inventory of your stoc} 
and if you need anything place 
order at the OLA mart.” 


Varied Fall Activities 
for Houston Dealers 


In Secretary Harold Skinne 
book, fall is time for lumber deale 
as well as their children to “go bac 
to school,” so he has lined up tv 


chool opportunities for members of 


the Retail Lumber Dealers Assn 
Houston 

A Southern pine grading sch: 
will be held by instructors of t 
Southern Pine Inspection Bure 
at the Temple Lumber Co.’s Kirt 
Drive vard, October 4-7 

Houston dealer personne!) 
urged to attend a publi peal 
class conducted by Helen Orfan ea 
Monday night at the Universit 
Houston, beginning October 10 
has taught the Dale Carnegie pul 
peaking course for many yea! 
is a speech instructor at the Un 
sity of Houston 

At their September! 
Houston heard and 


13 meet 


deale! 
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What's New in Builders Hardware.” 
The speakers and demonstrators 
were A. K. Breast, builders hard- 
ware department manager, and Gene 
Hurleff, factory representative, both 
of the American Cabinet Hardware 
Corp., Rockford, Il 


Associations Announce 
1956 Convention Dates 


Locations and dates for the 1956 
conventions of dealer associations in 
the South and Southwest have been 
announced by their secretaries or 
managers 

The Kentucky Retail Lumber Deal. 
ers Assn. will hold its annual con- 

ention and exhibition of building 
products in Louisville, as usual—but 
it a new hotel, the Kentucky Hotel 
The dates: January 9, 10, 11. 

The big exposition-convention of 
the Southwestern Lumbermen’s Assn. 
vill be held at the Municipal Audi- 
torium in Kansas City, Mo,, January 
25, 26, 27 

With exhibits, the annual conven 
tion of the Middle Atlantic Lumber- 
men’s Assn. will return to Chalfonte 
Haddon Hall in Atlantic City, N. J., 
on February 1, 2, 3 

Having been held in west and cen- 
ral Tennessee the two previous 
ears, the convention of the Tennes- 
see Building Material Assn. will be 
held in east Tennessee on February 

8, 9. The location: Patten Hotel, 
Chattanooga, This association joins 
vith the Alabama, Florida, and 
;eorgia groups in spotlighting ex 
hibits at the Southeastern dealer 
onvention in Atlanta 

The Hotel Roanoke at Roanoke will 
gain be the site of the annual meet 
ng of the Virginia Building Material 
Assn., February 15, 16, 17. But there 
vill be no exhibits 

Without exhibits, the West Vir- 
ginia Lumber and Builders Supply 
Dealers Assn. will hold its conven 
on at the Daniel Boone Hotel in 
Charleston, February 24-25 

lhe Carolina Lumber and Building 
Supply Assn. will convene for bus 
re sessions and exhibits for the 
econd year at Radio Center in Chat 

tte. The show will be held March 
13, 14, 15 

Down in New Orleans on March 
14 and 15, members of the Louisiana 
Building Material Dealers Assn. wil! 

d their convention with exhibits 
t the Jung Hotel 

lississippi dealers will gather at 
he perennial favorite convention 
pot on March 22 and 23. The Missis- 
sippi Retail Lumber Dealers Assn. 


( 
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will hold business and exhibit ses- 
sions in the Buena Vista Hotel at 
Biloxi. 

Continuing its circuit of the state, 
the Lumbermen’s Assn. of Texas will 
hold its mammoth convention and 
exhibition at the Coliseum in San 
Antonio, April 15, 16, 17. (Convention 
Secretary Tillie Smith reports ex- 
hibit space almost sold out, already!) 

The Building Material Merchants 
of Georgia will hold their annual 
meeting on April 16, 17, 18 at the 
General Oglethorpe Hotel near Sa- 
vannah, Exhibits are combined in 
the Southeastern regional convention 
in Atlanta during the fall. 

The Kansas Lumbermen’s Assn. 
will hold its 1956 convention in 
Salina at the Lamer Hotel, April 
17-18. No exhibits. 

The Florida Lumber and Millwork 
Assn. also combines its exhibit ses- 
sions with the Southeastern building 
material show in Atlanta. Its state 
convention will be held at the 
Colonnades Hotel on Palm Beach 
Shores, April 19, 20, 21. 


Cy Sweet Promoted, 
Speaks on FHA Title | 


Cyrus B, Sweet, director of the 
Federal Housing Administration's 
Title I home improvement loan pro- 
gram, has been elevated to the post 
of assistant commissioner for Title I. 
Sweet joined FHA in July, 1954, after 
more than 30 years with Long-Bell 
in the retail lumber business, and 
having served as president of the 
National Retail Lumber Dealers 
Assn, 

Federal Housing Commissioner 
Norman P. Mason, another NRLDA 
past-president, said that the “organ- 
izational change involved in Sweet's 


advancement will bring more direct 
leadership to the Title I program at 
a time of growing interest in home 
repair and modernization.” 

During September, Sweet spoke at 
four district meetings of the Florida 
Lumber and Millwork Assn., ex- 
plaining any points of the Title I 
program that were not clear in deal- 
ers’ minds. These meetings were held 
at Orlando, September 15; Miami, 
September 19; Tampa, September 
21, and at Jacksonville, September 
23 


Farm Building 
Contest Continued 


The nation-wide $10,000 Farm 
Building Improvement Contest 
launched by the National Lumber 
Manufacturers Assn. and Country 
Gentleman magazine is being con- 
tinued by the association and Farm 
Journal magazine. (Farm Journal, 
Inc., recently acquired Country Gen- 
tleman from the Curtis Publishing 
Company.) 

The contest is publicized in the 
September issue of Farm Journal, 
which has a circulation of approxi- 
mately 3,500,000. The same rules laid 
down when Country Gentleman 
sponsored the contest will continue. 

Forty-eight cash prizes will be 
awarded for those farm building 
improvement projects judged the 
best from the standpoint of origi- 
nality in design, ease of construc- 
tion, most for the money spent, 
efficiency and labor saving in use, 
and increased productivity and 
profits from its use. For the purposes 
of the contest, a farm building im- 
provement means a_ remodeling, 
modernization, renovation, altera- 


tion, addition, rearrangement, new 
construction, or new building in- 
tended for production purposes on 
a farm or ranch 

The use of lumber is a necessary 
qualifying factor, but the improve- 
ment does not have to be made 
entirely of wood; other materials 
necessary to complete a satisfactory 
job may be used. 

A total of $10,000 in prizes will be 
awarded in two classes —- Class “A” 
for projects that use up to $500 
worth of lumber or other wood 
products, Class “B” for projects that 
use more than $500 worth. In each 
class there will be a grand prize 
of $1,500, with second prize of $750, 
third prize of $500, fourth prize of 
$250, and 20 prizes of $100 each. 

To be eligible, a farm building 
improvement project must have been 
started this year and must be com- 
pleted before November 1, 1955 


OLA Elects Directors 


The Oklahoma Lumbermen’s Assn 
has a new slate of directors. They 
will hold their first meeting together 
the first day of OLA’s convention and 
merchandising mart, October 20, in 
Oklahoma City. The new board will 
elect officers for 1955-56 

Webster Sharp, C. E. Sharp Lum- 
ber Co., Woodward, is the new di- 
rector for District I; Roy Sanders, 
Sanders Lumber Co., Miami, District 
II; W. M. Decker, Martin Lumber 
Co., Hartshorne, District III; J. K 
Van Ess, Stephenson-Browne Lum- 
ber Co., Wewoka, District IV; Bert 
Beals, Billington Lumber Co., Okla- 
homa City, District V; and Ralph 
Eubanks, Botts - Hulme - Eubanks 
Lumber Co., Duncan, District VI 





Among the industry leaders 
who planned the second 
NRLDA Building Products Ex- 
position and Dealer Clinics to 
be held at the Publie Audi- 
torium in Cleveland, Ohio, 
October 11-14, are those seen 
in a huddle here. From left, 
the men are J, D. MeCarthy, 
Illineis, dealer attendance 
chairman; R. A. Schaub, In- 
diana, exposition treasurer; 
Phil Creden, Hlinois, exposi- 
tion chairman; Findley Tor- 
rence, Ohio, program chair- 
man; Watson Malone III, 
Pennsylvania, NRLDA presi- 
dent; and Paul Deville, Ohio, 
chairman of components parts 
clinic, The 75th anniversary 
of the Ohio Assn. of Retail 
Lumber Dealers will be ob- 
served during the exposition, 


52 


PLANNED BIG NRLDA EXPOSITION IN CLEVELAND 


SOUTHERN BUILDING SUPPLIES for OCTOBER, 1955 








Yw DRar-sEAL 


KEEPS INSECTS OUT? 




















An entirely new door draft seal, made of anodized aluminum, in either natural or 
brass finish; and the seal is Vinyl Plastic, impervious to extreme temperatures, 
@ Exceptionally easy to install with screw driver. 
@ Fits standard 36” door, cut with hack saw for narrow doors. 
@ Four-way reversible. Easily installed on right or left hand door, on either side 
of door. 
@ Increases air conditioning efficiency —reduces costs, 


Shipments made in units of ten; each individually 
packed in “eye appeal urton. Ask your whole- 
soler ... or if none in your area, write us direct. 

Excellent construction, 

quality material, nicely a 

finished, fool proof op- REE demonstrating mode!, with 

ti install four cartons (40 Draf-Seals) or 

a Se ee $2.00 net. This demonstrator is 

tion . . . no wonder it 13” x 344" on base, and 8” high; 

sells fast! with 5 color card on top. A pow- 
érful silent salesman on your 
counter! Put it to work! 


VADCO PRODUCTS INC. 


13271 Mt. Elliott, Corner of Luce, Detroit 12, Mich. 
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teriors, and home handycraft pro- 


lesm jects — the mats vary in size from 

silen oy n 7, one to four columns in_ several 
depths. A proof sheet is offered to 
order from. 


Contact: Western Pine Assn., 
Dept. SBS, Yeon Building, Portland 


NIGHT LATCH PACKAGE homo-cwnbrs how to kwtell heirs 9 ™ 
own, 
The unit consists of salable stock QUALITY WEATHERSTRIP 


items of the Coffman line. Discounts 
are being offered on the merchan- 
diser by the manufacturer as part 
of their 30th anniversary expansion 
program. 

Contact: R. G. Coffman Co., Inc., 
Dept. SBS, P. O. Box 1113, Orlando, 
Fla. 


DOUBLE-DUTY CALENDAR 





A 1956 calendar is being offered to j 
one Masonite dealer in each area. 
On the back of each page is a com 
plete “Masonite Week-end Project” A large, three-color display card 
detailed in sketches and drawings. is available to dealers who sell 
These projects include plans for window units equipped with Zegers 
A packaged night latch is being picnic equipment, dining nook, room Dura-seal combination metal weath- 
promoted for home-owners to in- divider, porch modernization, garage erstrip and sash balance 
stall themselves with the help of interior, carporte, understair closet, The card is imprinted with the 
a boring tool. This tool is loaned and others. window unit manufacturer’s name 
free to purchasers of the night latch, Contact: Masonite Corp., Dept. as well as the Zegers trademark 
to bore a hole for the cylinder with- SBS, Box 777, Chicago 90, III. This card, as well as other adver- 
out having to buy a bit and brace. tising, tells homebuilders and pro- 
A $2 deposit is made on the tool spective buyers to look for the trade- 
and refunded when he returns it. PACKAGED HARDWARE name embossed on the aluminum 
This covers the cost of the tool so jamb member for positive identifica- 


tion of Dura-seal products in the 
windows. 

Contact: Zegers, Inc., Dept. SBS, 
8090 South Chicago Avenue, Chicago 
17, Il. 


that the retailer takes no risk. 

In addition to this tool, a counter 
display holding three Ileo night 
latches helps spur impulse sales. 

Contact: Independent Lock Co., 
Dept. SBS, Fitchburg, Mass. 


PAINT SPRAYER CATALOG 


To facilitate proper selection of a 
paint-spraying unit, Electric Sprayit 
offers a catalog on its seven 1955 
models. Each model is pinpointed to 
fulfill a precise paint-spraying need 

Typical is the high-pressure port 
able Power-Pak unit, made of die 


D-1-Y IRONWORK 


The No, 189 merchandiser for Coff- 
man ornamental iron is designed for 
on-the-spot demonstrations of how 


the ironwork fits together, It shows The Washington line of cabinet hard- 





ware now comes packaged in clear Cas 
plastic bags, called Clustre Pacs cast aluminum especially for farm 
s s, cal § acs. ion 
Items are individually packed in . i 4 she 
groups of six Contact: Electric Sprayit Division, 
If the mate eal ie Ulee Thomas Industries, Inc., Dept. SBS, 
ane-~ grep lainey = . Sheboygan, Wis. 


six, he tears off as many as he wishes 

at a point where the package seals 

each item individually. Clustre Pacs 

hang on a counter display, which OAK PANELING 

catches the eye of the home handy- 

man or skilled mechanic. A dealers’ merchandising kit 1 
Contact: Washington Steel Prod- available to promote Georgia-Pacific’s 


ucts, Inc,, Dept. SBS, Tacoma 2, Savannah oak paneling 
The kit includes a decorator sample 





Wash, 
of the pre -finished paneling; wall 
streamer, also used as a truck body 
sign or counterfront piece; litho 
PINE AD MATS graphed full-color display; clip sys 
tem, hand sample, showing easy as 
Thirteen new advertising mats have sembly of grooved furring strip; Do 
been prepared for use by retail lum- It-Yourself manual; full-color con 
ber dealers. sumer brochure; newspaper ad mat: 
Covering many phases of the uses dealer specification and price sheet; 
of woods — including interiors, ex- two wall section demonstrators; color 
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Weldwood 
PRESTO-SET* GLUE! 


First white glue worthy Seesunset 
of the Weldwood name 
Ready-to-use . . . sets fast 
... bonds like magic. 
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Weldwood 
PLASTIC RESIN GLUE 
America’s fastest selling | 
wood glue. Highly water- © 
resistant. Makes joints 
stronger than wood, 





Branches in principal cities—distributing units in Chief Trading areas 











With brush 
TUBES a ) 
1% ounce 
tube gp 
FIRZITE® 


WHITE — for woodsy 
blond or pickled finishes 
on any wood; or an un- * 
dercoat. Helps prevent 
grain raise and checking 


CLEAR—to tame unsightly 
wild grain on all soft 
woods, 








t 44th St N. ¥ 16 


Brings out and preserves 
the natural beauty of 
any wood. Ready for 
second coat in 3 or 4 
hours. 
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envelope stuffer; black and yellow 
plastic wall plaque for posting on in- 
stallations. 

Contact: Georgia-Pacific Plywood 
Co., Dept. SBS, 270 Park Ave., New 
York, N. Y, 





PAINT SELECTOR SYSTEM 


In order to help paint buyers select 
color schemes in their own homes, 
the makers of Luminall paints have 
developed a color selector system. 

The color selector contains 210 
separate 144”x2%” painted chips of 
both Satin Luminall and Ready-To- 
Use Lumina]! paints. Before buying 
a can of paint, the customer can take 
home any of the chips in the rack 
and study shades against other colors 
in the room, 

Contact: Luminall Paint Division, 
National Chemical and Manufactur- 
ing Co,, Dept. SBS, 3617 South May 
Street, Chicago 9, Ill, 


DISPENSES PIPE 


A simplified method of handling, 
selling, and dispensing plastic pipe 
is offered through use of the “Tell 
'N’ Sell” rack, It was designed for 
retailing ClearStream PressuRated 
pipe. 

This rack converts 12 square feet 
of floor space into a plastic pipe 
department, holding up to 1,600 feet 
of 75-pound PressuRated pipe in 
popular sizes. There also is a shelf 
for the display and storing of all 
necessary clamps and fittings. It is 
topped by a multi-colored sign 
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drawing attention to uses for plastic 
pipe. 

Contact: Yardley Plastics Co., 
Dept. SBS, 142 Parsons Avenue, Co- 
lumbus 15, Ohio. 


CEDAR CLOSET LINING 


A three-color label now identifies 
the high quality of products of mem- 
bers of the Aromatic Red Cedar 
Closet Lining Manufacturers Assn. 

This 24%,"-by-4” label appears on 
packages of the cedar closet lining. 
Rose simulates the natural color of 
the cedar, and green and brown 
identify cedar trees. White lettering 
appears over the rose circle, and 


Ve ielale 
Red Cedar 


e 
0, 
¢> 





Pietro Trode Mark of Aromatic Red Coder 
loset Lining Manulacturers Associotion 


lettering below the green and brown 
tree is in rose. 

Contact: Aromatic Red Cedar 
Closet Lining Manufacturers Assn., 
Dept. SBS, 221 N, LaSalle Street, 
Chicago 1, Il. 


EXPANSION BOLT CHART 


The Rawlplug dimensional chart for 
expansion bolts and screw anchors 
serves as a complete reference for 
fastening anything to masonry, stone, 
or similar material. 

With a hole for convenient hang- 
ing on the wall, it is designed espe- 
cially for architects, contractors, and 
distributors. The chart measures 14” 
x 26”. 

Contact: Rawlplug Co., Dept. SBS, 
271 Church Street, New York 13, 
im. Ss 


CAULKING LABEL 


A new black-and-yellow label now 
identifies Landen putties, glazing 
compounds, and caulking compounds, 

The new label gives each package 
shelf appeal and permits quick 





identification of each product in the 
line, 

Contact: Landen Putty Works, 
Dept. SBS, Malden, Mass. 


MULTI-PURPOSE HOOKS 


Lumber dealers now can enter the 
hook business with minimum cost 
and display space. These hooks are 
used on perforated hardboard panels 
for storage. 

A starting package contains 20 
boxes of the fastest-selling Hook- 
board hooks. A free colorful display, 
made of perforated hardboard, is 
included. 

Contact: John H. Graham and Co., 
Inc., Dept. SBS, 105 Duane Street, 
New York 8, N. Y. 


SELLS CHRISTMAS TOOLS 


“Gifts Men Love to Get Their Hands 
On” is the theme of a Christmas 
display unit for Stanley tools. 

An easily put together paperboard 
fireplace is offered free with orders 
of Stanley’s 19-tool X-19 Christmas 
tool unit. This unit also includes 
free decorated polyethylene stock- 
ings for gift-wrapping 16 of the 
tools, and Christmas tags for three 
tools that are too large for the 
stockings. 

Contact: The Stanley Works, Dept. 
SBS, New Britain, Conn. 
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K&M APAC SHEETS GO UP EASILY, furnish a smart, modern appearance. In the picture Company, Columbia th In keeping with the traditional color scheme of this 
above, they've been applied on the sidewalls of the Columbia Lumber & Manufacturing K&M distributor, the she een painted yellow —the openings trimmed in blue 





For a K&M distributor’s building— 


K&M APAC sheets, of course! 


When a man uses the product he sells, you know he’s Won't burn or rot! Made of asbestos and cement, KAM 
convinced of its merits. And in the picture above, you APAC sheets re, won't corrode. And vermin 
see K&M APAC Asbestos-Cement Sheets applied on can’t harm th 
the sidewalls of our Columbia, South Carolina, dis- Weather-resistant! Extremes of weather—rain. sleet or 
tributor’s building. Considering all the building ma- snow—do not these sheets. They’re used outside 
terials this distributor can choose from, we feel that his as well as insid 
selection of K&M APAC is high praise for this product ; 
Widely used! \ K&M APAC sheets are chosen 
And here are some of the features that make K&M for office, fact ne, and farm—in a thousand and 
APAC sheets so well thought of by those who use them one uses. And v ill these sales features, it’s easy to 
as well as by those who sell them: convince a p of the value of K&M APAC 
$ sheets. Once y iid him, you can depend on their 
Never need paint! The smooth, good-looking APA‘ quality to kee, ld. Find out more information 
surface takes decorative colors well, but never requires about K&M AP ts from your K&M distributor. 
any protective painting. Or write direct! 


KEASBEY & MATTISON 


COMPANY ¢ AMBLER « PENNSYLVANIA 
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2@.manutacturers NEWS 


PENSACOLA, FLA.: Air Control 
Products, Miami, Fla., recently open- 
ed a branch office in Pensacola, at 
612 W. Romana Street. The new 
office will serve the tremendous res- 
idential, commercial, and industrial 
market growing in the Pensacola 
area, |, Moore will head this branch 


LITTLE ROCK, ARK.: Guy C. 
Davis has joined the Penn Metal Co. 
as assistant sales manager of the 
Southwestern territory. Formerly he 
was with the U. S. Gypsum Co 


DODGE CITY, KAN.: William C 
Oliver has been appointed sales rep 
resentative of the Ruberoid Co, He 
will serve distributors in western 
Kansas and northwest Oklahoma 


TACOMA, WASH.: Duane G. 
McQuilkin has joined the Douglas 
Fir Plywood Assn. staff as a member 
of the merchandising department, 
Previously McQuilkin was merchan- 
dising and advertising director of 
the Anderson Lumber Co. in Ogden, 
Utah. 


GAINESVILLE, FLA.: John P 
Puckett has been appointed special 
agent for the Pennsylvania Lumber- 
men’s Mutual Insurance Co, to serve 
agencies in Florida and part of 
southern Georgia. For the past 13 
years, he has been an insurance 
company representative specializing 
in life, fire, and casualty insurance 


LANCASTER, PA Thomas E 
Berry has been named assistant to 
Truman Jones, general sales man 
ager for DeWalt, Inc. Berry is a 
former district sales manager for 
DeWalt in the New York territory 


CORSICANA, TEX.: The Ameri- 
can Rockwool Corp., manufacturer 
of insulation materials, has announ 
ced plans to build a major plant here 
This will be the eighth rockwool 
plant, the first for Texas 


DALLAS, TEX.: Texas Industries, 
Inc., has acquired the business and 
assets of the Freiberg Mahogany Co., 
producer of Honduras mahogany 
veneer and lumber. The business will 
continue under the same name 


WINSTON-SALEM, N. C.: Claude 
A. Page, plant superintendent for 
the Mengel Co., wood products divi 
sion, for the past 30 years, has re 
tired, He has been with the firm 42 
years, having started his career as 
a sawyer 

PICKENS, S. C.: The Poinsert 
Lumber and Manufacturing Co. 
plans to add another 20,000 square 
feet to its warehouse 


TACOMA, WASH.: At the annual 
meeting of the Fir Door Institute in 
Tacoma, members re-elected Robert 
N, Kelly of the M and M Wood Work- 
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has been named director of branches 


ing Co., Portland, Ore., president 
Other officers are Joseph H. Manley, 
Washington Door Co., vice-president; 
Hal McClary, Simpson Logging Co., 
secretary; Frank Clarke, Clear Fir 
Sales Co., treasurer. 


PORTLAND, ORE.: H. Noel Di- 
mick, Hyster Co. executive, has re- 
tired after 16 years as an engineer 
in charge of straddle truck design 
and production, He joined Hyster in 
1939, after working as a civil engi 
neer in building of logging railroads. 


ST. PAUL, MINN.: Promotion of 
James E. Corbin to technical director, 
retail trades tape division, and Gor 
don W, Engdahi to technical director, 
fibrous and industrial tape division, 
is announced by the Minnesota Min- 
ing and Manufacturing Co. Corbin 
joined the firm in 1937 as a technical 
service engineer, and Engdahl has 
been with the 3M firm since 1943. 

WHITE PLAINS, N. Y.: William 
K. McGreevy has been appointed 
manager of the midwestern sales 
region of the Yale lock and hardware 
division, Yale and Towne Manufac- 
turing Co, His territory includes one 
Southern state, Kentucky. 


LOS ANGELES, CALIF.: An ex 





J. O. MeFALLS has been promoted 
from assistant manager to manager of 
the Cincinnati district of the Philip 
Carey Manufacturing Co. The district 
includes parts of Kentucky and Ten- 
nessee. MeFalls joined Carey in 1944 
as a salesman at Columbus, Ohio. He 
was made assistant manager of the 
Cincinnati district in 1951. Succeeding 
MeFalls in that position now is R. D. 
Williams. He joined the Carey firm as 
a salesman in Indianapolis in 1929. 
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JOE F. WEBSTER has been appointed 
sales representative in Georgia and 
South Carolina for the C. Hager and 
Sons Hinge Manufacturing Co., St. 
Louis, Mo. Formerly he represented a 
portable power machinery firm. A new 
Hager representative for eastern Mis- 
souri and most of Illinois is HENRY 
T. LIKES, who joined the firm in 
1954. Formerly Likes was a_ profes- 
sional ball player, with the New York 
Giants. 


panded sales program to secure 
distribution on a national scale for 
Curtition accordion doors will be 
directed by James H. Spence. An 
architectural engineer, Spence work 
ed with Chrysler Airtemp, Pitts 
burgh Corning, Westinghouse Elec 
tric, Wheeling Steel, and other 
companies before joining the Curti- 


tion Corp. 


ST. LOUIS, MO.: H. E. Hugo has 
been appointed Southwestern region 
al manager for portable appliances 
for the Westinghouse Electric Corp. 
He replaced C. E. Reid, who died 
recently after a long illness 


SAVANNAH, GA.: John D. Filer 
has succeeded Arthur C. Correll as 
Southeastern district sales manager 
for the Cyclone fence department 
of U. S. Steel’s American Steel and 
Wire Division. Correll was trans 
ferred to the Waukegan, IIl., office 

BUFFALO, N., Y.: Robert W. Lef 
ferts has been elected secretary 
treasurer of the Penn-Dixie Cement 
Corp. He succeeded George Killian, 
who retired after 47 years with 
Penn-Dixie and its predecessor 
Lefferts has been controller since 
1950. Raphael J. Janer has been 
made general traffic manager of the 
Penn-Dixie organization, succeeding 
D. S. Browder, who retired 


CHICAGO, ILL.: Jess A. McMurry 
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PALC® Architectural Quality Redwood is loaded 
into the Cars with particular CARE and SKILL 























But your interest —— 








. . M60 core iy Par — 
requires this further = 
protection of its MH cr ~~ 


premium value 


From headrig to loading platform, the most 
modern handling procedures protect every piece of Palco* 
Architectural Quality Redwood against mars or blemishes. 
Car loads are solidly stowed, strapped and rigidly braced 
against shifting. 

But in spite of every loading precaution, cars in transit 
are sometimes subjected to severely damaging switch-yard 
jolts. 

If there is the slightest evidence of damage, protect your 
interest by notifying your Railroad Agent at once, and secur- 
ing his inspection report, which is required in event of claim 
against carrier. And it’s in your interest, too, to caution 
your lumber handlers to use care in unloading —to maintain 
the extra premium value of Palco* Architectural Quality 
Redwood, 


S pooily-the best in Redwovd. -PALC@’ 


When you specify PALCO* Architectural 
Quality Redwood for exterior or interior 


design... you can be sure that it is 


® Certified Dry 

© All Clear Heart or A Grade 

® Highest Uniformity of grade 

® Vertical grain on all resawn patterns 


© Where flat grain is specified, pattern is 
always cut from the bark side 
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THE PACIFIC LUMBER COMPANY 


100 Bush St., San Francisco 4, Calif. 
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THE PACIFIC LUMBER COMPANY Sclel te ate nine 
| Name 
Since 1869 « Mills at Scotia, California Yn 
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has been named director of branches 
for the Crane Co. He formerly was 
a district manager, with headquar- 
ters at Dallas, Tex. He also served 
the Atlanta, Ga., and New Orleans, 
La., branches early in his career. 


NEW YORK, N. Y.: Appointment 
of E. Allen Dennison as manager 
for sales engineering was announced 
recently by the building products 
division of the Johns-Manville Corp. 
He succeeded W, Stanley Miles, who 
retired after 41 years with the com- 
pany. 

WILDER, KY.: Eugene V. Tread- 
way has joined the sales staff of the 
Zonolite Co. He will cover the south- 
ern part of West Virginia, his home 


state, and will work out of the 
Wilder district office. 
HONDO, TEX.: The Universal- 


Rundle Corp. has announced plans 
for a $250,000 expansion program at 
their vitreous china plant at Hondo, 
The New Castle, Pa., firm expects 
to complete these new facilities early 
in 1956, 


JUNEAU, ALASKA: The Georgia- 
Pacific Plywood Co., through its sub- 
sidiary, the Georgia-Pacific Alaska 
Co., has been granted the prelimi- 
nary award of a timber sale contract 
for 7% billion board feet of timber 
in southeast Alaska, 


PORTLAND, ORE.: H. V. Simpson, 
executive vice-president of the West 
Coast Lumbermen’s Assn., has an- 
nounced the appointment of Fred 
L. Mattson Jr. to head a new fire 
insurance department. Mattson has 
been identified with insurance and 
related fields for the last 10 years. 


DEFIANCE, OHIO: The L, O. F. 
Glass Fibers Co. is building its sec- 
ond plant at Defiance, The main 
structure, 100,000 square feet in size, 
will be used for storing insulation 
products manufactured at Defiance 
Plant No, 1, as well as various types 
of light fabrication. 


ROCK ISLAND, ILL.: The Nu- 
Seal Window and Door Corp., which 
has headquarters in Milwaukee, has 
opened a new factory here to fabri- 
cate aluminum combination storm 
windows and screen and storm doors. 
The plant will supply these products 
to dealers within a 500-mile radius, 
including many in Missouri. 


TALLAHASSEE, FLA.: Charles 
H, Hornbrook, Southeastern repre- 
sentative of National Plan Service, 
Inc., is residing at 648 East Park, Apt. 
16, here. He sells home-plan books, 
calendars, and other sales aids to 
dealers in Georgia, Florida, Alabama, 
Mississippi, and Tennessee. 


RICHMOND, VA.: Walter L. Rice, 
president of the Reynolds Mining 
Corp. and vice-president and general 
solicitor of the Reynolds Metals Co., 
has been appointed to serve on the 
Industry Advisory Committee on 
Aluminum, by Secretary of the In- 
terior Douglas McKay. 
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Luria Buys Russell 
Aluminum Window Plant 


The Luria Steel and Trading Corp. 
of New York City has purchased 
the Hunter Aluminum Prime Win- 
dow Division of the F. C. Russell Co. 
of Cleveland. The Hunter Division 
manufactures residential and com- 
mercial aluminum sash of various 
types at a plant in Bristol, Pa. 

President Herbert B. Luria said 
that the business will be continued 
under the newly-organized Luria 
Building Products, Inc., with execu- 
tive offices in New York City. Other 
officers will be J. M. Gwynne, execu- 
tive vice-president; Burrell H. Tripp, 
vice-president; and Russell F. Wag- 
ner, secretary-treasurer. Gwynne has 
been vice-president of the Russell 
company in charge of the Hunter 
division. 

Future plans provide for an in- 
crease in the number of window 
products and the addition of related 
building products, Luria said. 


Corrulux Expands for 
Plastic Panel Boom 


A more aggressive sales program 
for the Corrulux Division of the 
L.O.F, Glass Fibers Co. was outlined 
by J. S. Finger, vice-president and 
general manager, at a general sales 
meeting held in Houston, Tex., last 
month, The program included new 
advertising and promotion plans and 
coincided with the opening of re- 





STAN T. PETERZEN is the new sales 

representative for Insulite building 

products in southeastern Texas. For- 

merly with Insulite in the Kansas City 

area, Peterzen will sell the complete 

Insulite line from headquarters in 
Houston, Tex. 


gional sales offices in Atlanta, Ga., 
and Burbank, Calif., and the appoint- 
ments of additional sales personnel. 

Personnel appointments included 
Thomas O. McCullough as general 
sales manager and Ralph W. Burde- 
shaw as Southeast regional manager 
with offices in Atlanta. Charles A. 
Freezia was appointed sales promo- 
tion manager. 

Vice-President Finger pointed out 
that the entire program is aimed at 
increasing Corrulux sales 35 per cent 
during the next year. Corrulux, 
pioneer in the manufacture of glass 
fiber reinforced plastic building 
panels, recently announced a $250,000 
expansion program for the next 12 
months, including installation of 
revolutionary new type continuous 
production equipment. 


Long-Bell Buys Texas 
Creosoting Plant 


President J. D. Leland recently 
announced that the Long-Bell Lum- 
ber Co. had purchased the Navasota 
Creosoting Co. in Navasota, Tex. 
This plant is located on about 90 
acres of land 75 miles northwest 
of Houston, and is served by the 


Missouri Pacific, Santa Fe, and 
Southern Pacific railroads. 
It was built in 1947 to treat 


Southern pine with creosote under 
pressure in two 110’ cylinders. It 
will produce creosoted posts, poles, 
ties, piling, and lumber. 

Long-Bell will operate this prop- 
erty, its fifth wood preserving plant, 
as its Navasota Wood Preserving 
Division. P. J. Iles, formerly yard 
superintendent of Long-Bell’s wood 
preserving plant at DeRidder, La., 
is the new plant manager. 


Vulcan Products in N. C. 


The Vulcan Products Co. has an- 
nounced plans to locate in Gastonia, 
. 

This metalworking firm will 
manufacture custom-built steel door 
frames, doors, and related building 
products. It is a corporation started 
by Dietz A. Rudisill, U. S. Nava) 
Academy graduate who has been a 
consulting engineer for several years. 


Gypsum Limits Fire 


The unusual fire protection afford- 
ed by gypsum roof decks was em- 
phasized by a recent store fire in 
Jackson, Miss. 

When an early morning explosion, 
caused by a gas leak in the air- 
conditioning system, occurred in a 
supermarket, the gypsum roof deck 
withstood the ravages of the flames 
and helped confine the fire. 
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TODAY’S 4 BIG MARKETS 








NEW HOMES REMODELING DO-IT-YOURSELF FARM BUILDINGS 
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New homes... remodeling... “do-it-yourself”. . . 
farm buildings... these are today’s four big building 
markets. Reach these markets, sell these markets 

with U.S.G.’s Plan for Dealer Profits. It helps you 
every step of the way—plants the idea for better 
living... builds preference for your firm... brings 
prospects to your door... helps you close the sale. 


The U.S.G. Plan for Dealer Profits is spearheaded by 





your own full-color magazines, Popular Home and 
The Business of Farming, sent to your best prospects 
and carrying your own selling messages. It’s rein- 
forced by powerful! national advertising; the 
industry’s outstanding point-of-sale material, 
product samples, movies, literature... 
Learn all about the exciting U.S.G. Plan for Profits 
for you—talk it over with your U.S.G. Salesman. 
Sz 
the UNITED STATES GYPSUM tne createst Name in Building 
L emitee | 


strates 
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REVOLVING-SHELF HARDWARE. 
The Rev-A-Shelf Jr. has been added 
to the present Lake Drive Products 
line of revolving shelf hardware. 
Adapted for %” pipe, the die-cast 
aluminum shelf supports adjust to 
support shelves up to 24” in diam 
eter. The Rev-A-Shelf Jr. is pack 
aged in a two-shelf kit, with extra 
supports available when needed 
Write Lake Drive Products Co., Inc., 
Dept, SBS, Box 22, Edgerton, Wis 

Or use coupon page 64, Circle P449, 


LOCKSET CHANGES. National 
Lockset lines have been simplified, 
and a greater selection of knobs, 
escutcheons, and other decorative 
accessories is offered. In simplifica- 
tion of the lockset line, the manu- 
facturer’s purpose was to cut down 
on handling and warehousing for its 
buyers, Write National Lock Co., 
Dept, SBS, Rockford, Il! 

Or use coupon page 64, Circle P450, 


VINYL COUNTER TOPS. American 
Kitchens cabinets now have counter 
tops in two new colors of viny! 
coral or turquoise, The Baltic blue 
and Greenwich green vinyls were 
dropped, Write American Kitchens 
Division, Avco Manufacturing Corp., 
Dept. SBS, Connersville, Ind. 

Or use coupon page 64, Circle P451. 


LIGHT SWITCHES, Glo-Tip Quiette 
light switches feature radioactive 
luminous buttons situated in the tip 
of the operating lever. These glow 
continuously since unlike fluores 
cent-type materials radioactive 
luminous materials are not depend 
ent on light to build up luminous 
properties. Write Arrow-Hart and 
Hegeman Electric Co,, Dept. SBS, 
Hartford, Conn, 

Or use coupon page 64. Circle P452. 


ADHESIVE DECORATION. Marva 
lon adhesive veneer offers new possi- 
bilities in decorating various objects 
in the home canister sets to match 
kitchen shelves, waste baskets, and 
any other place where a plastic 
coated surface is practical. This ma- 
terial has an adhesive back, so that 
it is merely pressed to the surface 


for installation, Write Kimberly 
Clark Corp., Dept. SBS, Neenah, 
Wis, 


Or use coupon page 64, Circle P4538. 


STEEL STRAPPING. The model “Q” 
semi-automatic round steel strapping 
machine offers up to 50 per cent 
economies over other materials of 
comparative reinforcing quality, ac 
cording to the makers, The machine 
is capable of 15 ties per minute, Uses 
range from strapping corrugated 
cartons to welding rods. Write Ger 
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rard Steel Strapping Division, Dept. 
SBS, 2915 West 47th Street, Chicago 
32, Ill. 

Or use coupon page 64, Circle P454, 


ASBESTOS - CEMENT COLORS. 
Two new colors in asbestos-cement 
siding are announced by the makers 
of Carey Ceramo siding. They in- 
clude Salem red and Colonial yellow 
These sidings have a baked-on ce- 
ramic glaze. Write Philip Carey 
Manufacturing Co., Dept. SBS, Cin 
cinnati 15, Ohio 

Or use coupon page 64, Circle P455. 


DECORATES GARAGE DOORS. 
Strand garage door stencils offer 
the home-owner an opportunity to 
decorate his Strand steel garage door 
with a silhouette in a contrasting 
color, Designs include a greyhound, 
sea gulls, sailboat, and desert scene 
Write Strand Garage Door Division, 
Dept. SBS, 3227 Griffin Street, De- 
troit 11, Mich. 


Or use coupon page 64. Circle P456. 


GARAGE DOOR OPERATOR. The 
Frantz electronic garage door oper- 
ator is said to have reserve power 
even when opening double-width 
doors up to 16’ wide and 7’ high, vet 





DO YOU WANT more in- 
formation on any of these 
new products? Just mail 
the coupon on page 64 
after circling the product 
number shown with item. 











to be budget-priced for greater mar- 
kets. It takes up less space than 
most units, It will automatically 
open, close, lock doors, and turn 
lights off. Write Frantz Manufactur- 
ing Co,, Dept. SBS, Sterling, Il. 

Or use coupon page 64. Circle P457, 


CONTACT ADHESIVE. Stix is an 
improved contact-bond cement used 
for applying plastic laminates with 
out heat or pressure, Stix is made 
so that the bond improves with age 
It is available in pint, quart, and 
gallon cans, as well as 55-gallon 
drums, Write the Adhesive Products 
Corp., Dept. SBS, 1660 Boone Ave 
nue, New York 60, N. Y 


Or use coupon page 64. Circle P458. 


DOOR CANOPY. A new permanent 
doorhood of fiberglass for the Do 
It-Yourself market sells for as low as 
$19.95, The unit consists of the fiber 


New items dealers may find 


profitable to sell — or use 


glass hood in one of four colors, 
mounted on a square tubular alumi- 
num frame, and ornamental grille- 
work to decorate both sides. Write 
the Virginia Awning Manufacturers, 
Inc., Dept. SBS, P. O. Box 621, 
Richmond, Va. 


Or use coupon page 64. Circle P459. 


ALUMINUM INSULATION. The top 
inner space of Infra aluminum in 
sulation has been increased to a 
full 1” clearance above the peaks 
of its accordion pleats. This is in 
addition to three aluminum sheets 
and two accordion fibers which reach 
from joint to joint, with six reflective 
spaces, including four inner spaces 
Write Infra Insulation, Inc., Dept 
SBS, 525 Broadway, New York 12, 
eS FP 

Or use coupon page 64, Circle P460. 


ALUMINUM SCREEN DOOR, The 
Air Master aluminum screen door 
is said to be priced to outsell wood 
Its design permits a choice of Z-bar 
or piano-hinge expander-type in- 
stallations. All equipment comes 
with the door, which can be installed 
in 30 minutes. Write the Air Master 
Corp., Dept. SBS, 20th and Alle 
gheny Avenues, Philadelphia 32, Pa 

Or use coupon page 64, Cirele P461. 


REFUSE DISPOSER. The Hydrox- 
O-Later is an outdoor refuse disposer 
that burns ordinary household trash 
without sparks, fly ash, and with an 
absolute minimum of smoke and 
odor. The secret of this efficiency Is 
its triple chamber construction and 
combustion principle, called Hydrox- 
olation. Write Outdoor Oven Fire- 
place Co., Dept. SBS, 350 Windsor, 
Hartford, Conn, 

Or use coupon page 64, Circle P462. 


SLIDING DOOR HARDWARE. Mil- 
ler aluminum sliding glass door 
frames now feature a new hardware 
design. While maintaining the full- 
grip feature, this design also allows 
increased grip space between handle 
and vent jamb. The lock stile has 
been strengthened. Write the Frank 
B. Miller Manufacturing Co., Inc., 
Dept. SBS, 3216 Valhalla Drive, Bur 
bank, Calif 


Or use coupon page 64. Circle P463. 


SOLDERING SET. Model 10554 
plumbers’ portable soldering set con 
sists of an all-electric pliers-type 
soldering device and a_ 1,000-watt 
portable power unit. It is used 
primarily for soldering copper tub 
ing “sweat” fittings up to 1%” in 
size. Write the Wassco Electric Prod 
ucts Corp., Dept. SBS, Joilet, Ill 


Or use coupon page 64. Circle P464. 
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1. Newspaper mat on economical fencing using pressure- 


creosoted fence posts Agricultural ection 
2. Newspaper mat on fence post replacements United State ition 
3. Newspaper mat on pole frame construction with pressure- 525 will 
creosoted poles Pittsburg 
Please plete details on the United States 


4. Book on plans for farm and ranch structures 


5. The story of Terrence the Terrible Termite and unprotected Steel f ng program 








wood 1 an sure-creosoted post, pole and 
6. Fences That Pay tells the farmer why he'll save money with lumbe 
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7. Build and Save gives many important pointers on good pole rome 
frame construction Addres 
8. Fence Planning Saves explains good fence layout. 
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ALUMINUM WEATHERSTRIP 


A Do-It-Yourself weatherstripping 
mada by National Guard Products, 
Inc., Dept. SBS, Memphis, Tenn., is 
now available in spring aluminum 
as well as spring bronze. 

This weatherstripping is packaged 
one dozen to a self-selling display 
carton, Each package contains com- 
plete instructions, a 17’ coil of 1%” 
width Guardsman rust-proof alumi- 
num or bronze weatherstripping, 
corrugated, punched, and with nec- 
essary nails. 

This product is installed by the 
home-owner with only hammer and 
scissors. 

Write for P465. Use coupon below. 





FIBERGLASS FOR ROOFS 


After eight years of experimental 
use at selected localities throughout 
the nation, Fiberglas reinforced 
built-up roofs now are being pro- 
moted by the Owens-Corning Fiber- 
glas Corp., Dept. SBS, Toledo 1, 
Ohio. 

On such a roof, porous: sheets of 
fiber glass—called Fiberglas Perma- 
Ply No, 6—are used in place of 
the conventional roofing felts. The 
Perma-Ply is bonded with a stable 
resin and saturated with asphalt. 
A Fiberglas built-up roof with gravel 
finish can be bonded for 20 years, 
yet it requires one less layer of 
bitumen and felts than a conven- 
tional bonded roof. 

Perma-Ply is produced in rolls of 
five squares each, in a width of 36”. 

Write for P466. Use coupon below. 


“SILICONIZED” SHAKE 


The introduction of a _ siliconized 
processed pre-stained shake is an- 
nounced by the Cedar Tex Corp., 
Dept. SBS, Auburn, Wash. 

The Bev-L-Shake — with beveled 
sides and butt — has been treated 
by this silicone process so that the 
surface will shed water and dirt like 








“water off a duck’s back.” Paint and 
stain on exterior walls are often 
short-lived because of the weather 
and dirt beating against the surface 
of the finish, a hazard which is 
lessened on the Bev-L-Shake. 

The beveled sides allow for ex- 
pansion and contraction without loss 
of the continuous color tone texture. 

Write for P467. Use coupon below. 


CONCEALED ROOM COOLER 


The Bryant Division of the Carrier 
Corp., Dept. SBS, 300 South Geddes 
Street, Syracuse 1, N. Y., has an- 
nounced a room air-conditioner that 





- 








Please send more details of new products for which numbers are circled below. October, 1955 
P449 P450 P451 P452 P453 P454 P455 P456 P457 P458 
P459 P460 P461 P462 P463 P464 P465 P466 P467 P468 
P469 P470 P47! P472 P473 P474 P475 P476 P477 P478 
P479 P480 P48) P482 P483 P484 P485 P486 P487 P488 
Fill in this coupon, Name Title 
(Print Plainly) 
cut it out and mail to Company_ 
SOUTHERN BUILDING SUPPLIES 
Address___ 
806 Peachtree St., N. E. 
Atlanta 5, Ga. City & State__ 
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This door-to-door 


that’s why alert retail 


lumber dealers are boosting it! 


Woop Is YOUR EXCLUSIVE. Wood is yours 
alone. It is sold only by the retail lumber 
dealer. Anything which jeopardizes the 
use of wood as a building material, 
jeopardizes you. 

Just as you depend upon wood for 
your primary products, so do forest prod- 
uct manufacturers depend upon you for 
their marketing. This teamwork, over the 
years, has enabled the construction indus- 
try to thrive and expand. It has enabled 
manufacturers to develop research and 
conservation facilities, and to deliver 
through dealers—natural forest products 
in ever-widening variety, ever-increasing 
quality. 

The most meaning- 

ful benefits of all have aa ROOFING, 


oaaicee the. aaiae Stetne or book experience helpful. M 
¢€ ability to close on first call Paid a 
; in| 


cash daily out of 
- % advance , 

of superior forest prod package deal leaden vhs aelane 

, cation, finance. 


ucts backed by local, \ ing. C Beat 

established business = Sall.diecicr bo manager, GA, 7851. 
firms. 

Genuine CERTIGRADE red cedar 
shingles —for roofs and walls, for new con- 
struction and modernization—are playing 
an important part in the continuing 
growth of the building materials industry. 
‘See your retail lumber dealer’’ has been 
the familiar keynote of Red Cedar Shingle 
Bureau advertising and promotion for 
many years. It’s good business to stock, 
display and merchandise products of such 
unquestioned reliability. 







SIDING SALESMAN WANTED 


homeowner in the form 


RED CEDAR SHINGLE BUREAU 





5510 WHITE BUILDING, SEATTLE 1, WASHINGTON 
550 BURRARD STREET, VANCOUVER 1,8.C 
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Your last quarter's sales 


can top them all ! 


in 1954, these popular, fast-selling Christmas figures 
helped hundreds of builders and dealers to boost their 
slow season into an all-time high for that period. 


We know a word to the wise is sufficient—in your case 
The popularity of these indoor and outdoor figures keeps 
on growing 


You sejl finished figures-——or unpainted figures (together 
with painting pattern and the paints). You can make these 
for yourself-——or buy them from us, To the real do-it- 
yourselfer — you sell an Easi-Bild* Pattern and the materials 
and paints 





From a full-size pattern, the outline is simply traced onto 
“42” Homasote Type RD and cut out with a saw. The pat- 
tern is simple and foolproof — specifies all the materials, 
including the painting scheme 


You have here a three-way opportunity to make the last 
quarter of the year the biggest it’s ever been 

Extensive advertising will support your sales effort. Be- 
ginning in September issues, you will see advertisements 
on these Christmas Figures in Better Homes & Gardens, 
Sunset, Living For Young Homemakers, Popular Mechanics, 
Popular Science, Mechanix Illustrated, Science & Mechanics, The Home Crafts 
man, Family Handyman and Homecraft-Home Owner. 





Every advertisement is couponed; every inquiry in your territory comes to you 
Every inquirer from your territory gets your name. 


Get ready to cash in on this dependable profit-making opportunity by writing us 


today, Kindly address your inquiry to Department K-15. 
*T.M. Reg. Easi-Bild Pattern Company 


Ti) HOMASOTE COMPANY 


TRENTON 3, NEW JERSEY 











can be installed out of sight, much 
like a central air-conditioning unit. 

This new air-cooled mode! installs 
in the attic, under the floor in the 
basement, or in any crawl space. It 
connects with supply and return 
registers and ductwork 

Write for P468. Use coupon page 64. 


SQUARE-LEVEL 


The M-D Squar-Evel is actually two 
tools for the price of one. Combining 
the functions of both square and 
level, it is made by the Macklanburg 
Duncan Co., Dept. SBS, Box 1197, 
Oklahoma City, Okla 

The main component is a sturdy, 
extruded aluminum I-beam 10” long 
with two unbreakable pyrex level 
and plumb vials. In addition to it 
use as a plumb or level, the M-D 
Squar-Evel has a slotted blade that 
can be adjusted and set for either a 
45- or 90-degree angle 


a— 
rte | 





The square-level lists at $2.25 each 
One dozen come in each attractive 
display carton 

Write for P469. Use coupon page 64. 


INTERCOM SYSTEM 


The Talk-A-Phone Super Chief in 
tercommunication system is operated 
automatically by the speaker’s voice, 
eliminating the necessity of either 
party manipulating any controls dur 
ing conversation. It is made by the 
Talk-A-Phone Co., Dept. SBS, 1512 
S. Pulaski Road, Chicago, III 

The new system is made in two 
models, Model ACS-7110 has 10 sta 
tions. Model ACS-7120 has up to 20 
stations 

The Super Chief system inco1 
porates a conference contro] feature 
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Sell BOTH big screen markets with one line of... 





Columbia-matie TENSION SCREENS 


Cost-conscious builders and today’s fast-growing mar- You sell frameless Columbia-matics with a minimum 
ket of do-it-yourself homeowners are your two big inventory. Your distributor will provide prompt, fast 
screen markets. And Columbia-matic Tension Screens delivery on all standard Columbia-matic sizes, and any 
give you a genuine opportunity to sell both markets special-order size. You stock only what you need— 
more easily, more profitably. yet sell a complete line. 
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Columbia backs up your selling effor 

builds consumer demand by co 
sistent advertising in national magazin 
Your customers know Columbia-mat 
Tension Screens are the finest on t! 
market. 


Ask your distributor 





for Columbia-matics or write: 
THE COLUMBIA MILLS, ImC., Dept. $B-10, Syracuse 1. N. Y. 
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and permits private conferences with 
as many as four stations, without 
interference from any other station. 

Write for P470. Use coupon page 64. 


STEEL GARAGE DOORS 





A line of steel garage doors is an- 
nounced by the Welbilt Vulcan Co., 
Dept. SBS, 917 Farnsworth Building, 
Memphis 1, Tenn. 

These rugged, precision balanced 
doors are made of galvanealed stee] 
panels with horizontal styling. The 
pre-assembled hardware includes 


nylon rollers for smooth, quiet 
operation. The doors are fully 
weatherstripped. 


These Welbilt Vulcan doors are 
made in widths of 8’, 9’, 16’, and 18’. 
Write for P471, Use coupon page 64. 


EXTERIOR NAILS 


A line of exterior nails that combines 
the stain-, streak-, and rust-resist- 
ance of zinc with the strength of 
steel is announced by the W. H. Maze 
Co., Dept. SBS, Peru, Ill. 

Called Stormguard, the nails are 
especially designed for applying sid- 
ing, roofing, and trim. They have a 
strong steel core, heavily over-coated 
with zine applied by an exclusive 
double-dipping operation, with an 


intermediate processing between 
dips to provide uniformity and 
smoothness. 


The Stormguard line is available 
in standard lengths and gauges. 
Write for P472, Use coupon page 64. 


INTERIOR VINYL PAINT 


Vinyl Wonder-Tones is a new line 
of interior paints made by the Devoe 
and Raynolds Co., Dept. SBS, P. O. 
Box 1863, Louisville, Ky. 

This new paint is said to dry in 
20 minutes without any painty odor. 
It is highly scrubbable as soon as 
dry and can be painted over with 
enamel, 

One coat is said to be sufficient 
over woodwork, new or old painted 
plaster, wallpaper, and _ interior 
masonry. It has wonderful adhesion 








faSy 10 USE 


Pe | & 


SPICEGLOW 


pagent comeme ee 





“ 


“ no wre a 


on glossy surfaces and excellent 
coverage per gallon. 
Devoe and Raynolds offers this 
paint with a money-back guarantee. 
Write for P473. Use coupon page 64. 


FIRE-RESISTANT PANEL 


Fire-Snuf is a fiberglass-reinforced 
daylighting panel with a flame- 
spread rating of below 75. It is made 
by the Resolite Corp., Dept. SBS, 
Zelienople, Pa. 

Approved by Underwriter’ Labo- 
ratories, Fire-Snuf has the classifica- 
tion of “slow burning” and meets 
the Building Officials Conference of 





SAVE 


Our customers tell us they save up to four dollars per window 
opening using Hope's Residence Casements in Hope’s Com- 
bination Inside-Outside metal trim. Our Inside-Outside trim 
entirely eliminates costly window stools, aprons, corner beads, 
outside mouldings and the labor costs of fitting all these items. 
Hope's Inside-Outside trim is easy to assemble and attach to 
Hope's steel casements. In less than 15 minutes the entire assem- 
bly can be completely installed in a rough opening in any type 
of construction...wood frame, brick veneer, masonry block... 
all that’s left to do is run wallboard or plaster up to the trim 
on the inside and clapboards, shingles or brick to the trim on 
the outside. See Sweet's Files for additional details or write for 


our folder No. 132SB. 


HOPE’ 


JAMESTOWN, N.Y. 
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PLASTERGON 
Wallboards 


THE PLASTERGON WALLBOARD COMPANY 
P. ©. Box 40, Station B, Buffalo 7, N. Y. 


Cable Address, “Plastergon” © Phone Riverside 3370 
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YS TO MAKE 


YOUR CUSTOMERS HAPPY 


Successful selling secret: give the customer exactly what he needs. 


That's why Plastergon is today’s No. 1 line of wallboards and insulating 
boards, Plastergon products help you keep customers satisfied customers... 
help you ring up those extra sales that mean so much to profits. 


Look over the many sizes, thicknesses, types, and finishes represented in 
the nine Plastergon boards, There is one for every customer need. 


Write for full details including product handout literature. 


A. DUO-TONE 2-color waliboar 6 Ff. EBONY Ve" asphaited underiay 
different color combinations. Four y board. 30” x= 48” (100 sq. ft. per 
48” wide 6 to 12 ft ) bundie). Also standard panels 48 


Bundies of 10 


BUCKSKIN READY BEND | / | et G. BUDGETAIRE PAINTCOTE 5/16 
bled wallboard especially wusef f insulating board. Licorice root fibers 
display work. 4° x 8 panels Factory painted one side. 48" wide 
pieces per bundle to 12 ft. Bundies of 10 


PERFECT -O - CELL Appr ately LOCKAIRE PAINTCOTE ij ” ineu 
3/16", 4 ply, pebbled waliboord witt lating board. Licorice root ibers for 
extra sizing on both sides. Rict earr greater strength. Factory painted one 
color. 48" wide lengths 64 t 2 ft side 48" wide 6 to 12 ft 


LOCKAIRE Ya" and 25/32" As 
phalic board. 4 wide 6 to 12 


wide, 4 to 12 ft. long 


= 


- Approximately 
ply, pebbled waliboard of great t 


and strength. 48” wide ta ud ft. lo Also v-joint panels 2’ « 8 
lengths 6 to 12 ft. Bundies of 25/32” building boards 
ECONOMY A lot of value at w 
cost. Smooth finish both sice 4 y 
48” wide 6 to 12 ft 


Bundies of 10 
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America requirements for safe use 
in factories, schools, and other coded 
areas, 

Fire-Snuf panels are self-extin- 
guishing and will not support com- 
bustion. They are moulded of fiber- 
giass and Hertron, a permanently 
self-extinguishing polyester resin. 

Write for P474. Use coupon page 64. 


CHERRY FLUSH DOORS 


The Mengel 
Co., Dept. SBS, 
Louisville 1, Ky., 
announces _ that 
its full line of 
solid-core and 
hollow - core 
flush doors now 
is available in 
rotary - cut face 
veneers of Gold 
Coast Cherry 
The close text- 
ture of this wood 
which comes 
from Mengel 
timbering con- 
cessions on the 
African Gold 
Coast requires 
no stain or filler 
The wood is ex- 
tremely easy to 





finish. One or two coats of lacque1 
gives a soft, natural finish 

These guaranteed doors are said 
to be lower in price than birch or 
other domestic woods. 

Write for P475. Use coupon page 64. 


POCKET DOOR T-FRAME 


The Sterling Hardware Manufactur- 
ing Co., Dept. SBS, 2345 West Nelson 
Street, Chicago 18, Ill., announces 
the new 1200 pocket door T-frame, 
a universal unit for all standard 
interior door requirements 

This steel, warp-proof T-frame is 
designed to take any type of wall 
material — lath and plaster, dry- 
wall or plasterboard, wood panel- 
ing, tile. It accommodates 1%” doors 
6'6” or 68” high, single or in pairs 
for bi-parting installations. 

Write for P476. Use coupon page 64. 


STEEL BUILDINGS 


The Steelcraft Manufacturing Co., 
Dept. SBS, 9017 Blue Ash Road, 
Rossmoyne, Ohio, manufacturers of 
all types and sizes of steel buildings, 
announces a new low-cost line. 
The basic feature of this line is 
a new structural steel system, the 
principal members being tapered 
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rigid frames. The Tapered Frame 
line supplements Steelcraft's present 
line of components, which includes 
both truss-type and structural rigid 
frames. A superimposed fastening 
system speeds up application of the 
covering to the Tapered Frame 
framework. 

Write for P477. Use coupon page 64. 


FLAME-RESISTANT BOARD 


The National Gypsum Co., Dept. 
SBS, 325 Delaware, Buffalo 2, N. Y., 
has announced that its research 
center has developed a flame-resist- 
ant paint finish for its wood-fiber 
insulation board products. 

The non-burning ingredients in 
this new finish are said to practically 
eliminate the danger of flash fires 
and rapid fire spread. 

National Gypsum makes a line of 
more than 200 related building prod- 
ucts under the Gold Bond trademark. 

Write for P478. Use coupon page 64. 


PORCELAIN-METAL TILE 


Aluminum wall tile that has the 
appearance and feel of ceramic tile 
is the result of a new process that 
fuses porcelain on aluminum at 
heats up to 1,000 degrees F. This tile 








The Retail Division of Wm 
for men of experience 


about us, Right now, we 


will enjoy as one of our associates 


Good Pay 
Paid Vacations 
Paid Holidays 


drafting 


+ + SSS 


Wm. Cameron & Co. is 


Hey, Pardner'! 


If You Are Prospecting, 
Why Don't You Stake Your Claim with 


WM. CAMERON & CO. 


Cameron & Co. is 
ability and desire to get ahead 
An interview will tell us all about you 
point out a few benefits you 


Retirement on a Pension 

Group Hospitalization Insurance 

Free course in salesmanship and 
business administration 

Free course in plan drawing and 


Excellent working conditions 


one of America’s largest distribu 


looking 


and you all 


ee 


Dont miss él 


The November issue of 


SOUTHERN BUILDING SUPPLIES 


will feature a preview of 
the thind annual 

SOUTHEASTERN CONVENTION 

and Building Material Show 


tors of building materials. It is a growing, well-financed 
corporation that offers opportunities commensurate with 
ability. The men we are looking for are between 24 and 
40 years of age with experience in the retail lumber 
business, There are openings for yardmen, bookkeepers, 
draftsmen and salesmen. In a large, old organization 
such as this, opportunities for advancement are plentiful 
We operate 71 retail yards in Texas, Oklahoma and New 
Mexico, If possible, placement will be made at a point 
of your choice 


November 15-18 — Atlanta, Ga. 


¢ The Program 
e The Exhibitors 


e The Entertainment 


Apply in person or write for appointment to: 


WM. CAMERON & CO. 


Personnel Dept., Retail Division 
General Office, P. O. Box 1069 
12th & Austin Avenue 
Waco, Texas 


¢ Special Advertisements 
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A Superior Sash Balance 


For UNIT WINDOW MANUFACTURERS 





The 


MASTER-MATIC = 


TRADE MARK 







ONE-PIECE 
COMBINATION 
SASH BALANCE ec 
AND 
WEATHERSTRIP UNIT 


@ Much lower in cost than con- 
ventional Sash Balances plus 
Jamb Weatherstripping. 


@ Cuts installation labor costs. 





SILENT 
FLOCKED 
SPRINGS 


®@ Greater Durability. 






@ Smoother and Easier window 
operation. 





@® Maximum Weatherseal. 


@ Automatic Compensation for 
sash shrinkage and expansion. 


@ Adaptable for ‘‘Removable 


Sash”’. i 
YOUR INQUIRY INVITED 


Made by the manufacturers of the famous MASTER NO-DRAFT, the “Original” 
and “Most Widely Copied” combination sash balance and weatherstrip unit. 
VISIT OUR BOOTH NO. B-2 AT THE CONVENTION AT ATLANTIC BILTMORE HOTEL, NOV. 16, 17, 18 


MASTER METAL 1744 N. Kilbourn Ave. 
STRIP SERVICE, INC.” Chicago 39, Ill. 
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is made by the Vikon Tile Corp., 
Dept. SBS, Washington, N. J. 

This Vikon tile is made in white, 
delft blue, sandstone, sage green, 
light gray, buttercup yellow, cocoa 
brown, aqua, charcoal gray, coral, 
spring green, and dubonnet. 

Tile sizes are 4%” square, 8%” 
square, and 4%” by 8%”. Trim tile 
measures 24%” by 8%”, either flat or 
bullnose, and %” by 8%”. Other 
shapes include cove base, outside 
corner cove base, outside corner 
bead, bullnose butterfly—in and out. 

This porcelain-on-aluminum tile is 
especially suitable for installations 
where weight is a factor, It weighs 
eight ounces per square foot, plus 
about 12 ounces for mastic 
Write for P4179. Use coupon page 64. 


KNOT PRIMER-SEALER 


Knotty lumber is made still more 
economical for construction by the 
combination of knot-sealing and 
priming functions in a single coating 
developed by the Western Pine 
Assn., Dept. SBS, 7733 Southeast 
i3th Avenue, Portland 2, Ore. The 
association will send on request a 
list of manufacturers now producing 
this coating. 

The coating is based on Bakelite 
phenolic and vinyl resins that seal 


excess pitch into wood knots to 
prevent discoloration of the finish. 
Pigments and other substatnces have 
now been added to make a single 
coat serve as a primer coating to 
eliminate another step in the finish- 
ing operation. 

Write for P480. Use coupon page 64. 


MOBILE STORAGE UNIT 





The need for a mobile storage unit 
for protection of materials on the job 
site has been filled by Material 
Master, Inc., Dept, SBS, 3508 West 
Irving Park Road, Chicago 18, Il 
The Material Master storage en- 
closure can be transported from job 
to job by an automobile with only 
one worker in attendance. 
Constructed of heavy-gauge gal- 
vanized rolled steel and heavy hard- 
wood base, it is made in lengths from 
42” to 128”, is 45” wide, and 50” high. 
Write for P481. Use coupon page 64. 


SLIDING WINDOW 


A slider window made of heavy-duty 
extruded aluminum and developed 
especially for ranch-style houses is 
announced by the Air Master Corp., 
Dept. SBS, 20th Street and Alleg- 
heny Avenue, Philadelphia 32, Pa. 
This window features a storm 
screen and two glass inserts that 
move independently in individual 
tracks. Both screen and glass inserts 
interlock for complete protection. 
Write for P482. Use coupon page 64. 


PLASTIC WINDOW FRAMES 


The Plyco Corp., Dept. SBS, Elkhart 
Lake, Wis., which introduced mould- 
ed plastic window frames in 1952, 
has announced a series of units to 
cover the entire building field. 

The Plyco Views series includes 45 
modular sizes of fixed units with 
easily-removed glazing. The Plyco 
Contemporary Vents include nine 
sizes of low-cost vents easily re 
moved for cleaning. 

Plastivents are five sizes of 
weatherstripped vent units, which 
can be used as awning, casement, or 
hopper-type installations. 

Economy Vents are 
ventilating units for 


economy 
basements, 





Service ... 


Builders Like 
Our Quality 





The service and quality delivered by Alabama 
means more customer satisfaction. 

Alabama Metal Lath Company offers more 
than 35 quality products for better lathing and 
pene. all properly packaged for easier 

andling and more economical warehousing. 
Alabama's convenient location provides ready 
access to fast truck and rail facilities. 
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PRODUCTS include: 
lath, Corner Beads, 


Studs and Metal Base. 


Add your name to the growing list of suc- 
cessful dealers now stocking and selling Ala- 


bama “4-A Quality” Metal Lath and Acces- 


ETAL 


sories—and be sure of service! 





ALABAMA M 
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SOLD ONLY 
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ALABAMA METAL LATH CO. 
Corna- 

Base # 
Screeds, Casing Beads, Dia- 
mond Mesh Lath, Rib Lath, 
Cold Rolled Channels, Steel 


THROUGH DEALERS 


LATH CO. 


BIRMINGHAM, ALA. 








WY 






+ 











METAL LATH 


and accessories 
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you make BIG profits with SMALL stocks 


when 
you 
sell... 





Dealers who concentrate on Lion roofing 
and waterproofing asphalts enjoy a good, 
steady, profitable business on a small 
investment. That’s because Lion asphalt 
products have earned wide consumer 
acceptance, and the complete line is im- 
mediately available from all leading 
building supply wholesalers. 


Lion asphalt roofing products are of the 
highest quality the result of more than 
25 years’ progressive research and con- 
tinually improved manufacturing tech- 
niques. They meet or exceed U. S. 
Government specifications. Unlike many 
roofing materials, Lion asphalts are 
carefully desalted to assure low water- 
absorption rate. They’re superior for 
steep or flat roofs and for dampproofing 
and waterproofing applications. 


Get full information about handling Lion 
roofing materials. Fill in and mail the 
coupon today. No obligation, of course. 





. LION 


. LION 







LION ROOFING ASPHALT Por hot 
ition. Most economical cover- 
wv roofs of large buildings, 


ASPHALT ROOF COATING 
Liquid, ready to use, For new roofs 
» preserve old ones, 


. LION ASPHALT PLASTIC CEMENT* 


repair of breaks, cracks and 
» in all types of roofs, Also for 
ealing and waterproofing. 


bor 


. LION ASBESTOS ASPHALT ROOF 


COATING Surface finish for new 
ofs. Also recommended for renew 


old, dry roll roofing. 


. LION ASPHALT R. D. PRIMER For 


lampproofing concrete or masonry. 
erves as primer for hot asphalt 


ipplication, 


. LION COLD PROCESS LAP CEMENT 


Quick-setting, liquid asphalt, Elimi 
nails on lower edge of roofing. 


nates 


.. LION COATING NO. 3° Has a 


high filler content, Especially effec- 
where a tough and abrasion- 


tive 


istant surface is desired, 


BLIND NAILING CEMENT 
lelly-like asphalt cement for apply- 
roll roofing and for cementing 
erings to table tops and kitchen 
Dinets, 


r the process of Patent No. 29903774, 


nformation about your Asphalt Roofing 
nearest wholesale distributor. 


cr any Geen aun deen waa anes taeep eons 
| 
| LION Oll COMPANY 
| EL DORADO, ARKANSAS 
| Please send me complete 
| Products and the name 
| 
| NAME 

LION OIL COMPANY |_ ves 

EL DORADO, ARKANSAS : CITY 

! SBS-J 
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barns, crawl spaces, and industrial 
buildings. 

These plastic units are said to be 
termite-proof, impervious to salt air, 
and will never shrink, swell, rot, or 
rust, They need no paint or other 
finish. 

Write for P483. Use coupon page 64. 


SINGLE-HUNG WINDOW 


A single-hung aluminum window 
with built-in fin-trim is announced 
by the Cupples Products Corp., Dept. 
SBS, 2650 South Hanley Road, St. 
Louis, Mo. 

This new design meets the need 


is 








aluminum window 


low-cost 
with high standards of design and 
construction. It requires only four 
nails for installation and eliminates 
fitting and adjusting. 

Write for P484, Use coupon page 64. 


for a 


CHALK-LINE REEL 


A dual-purpose chalk line reel that 
incorporates a combination of ad- 
vanced design is announced by the 


etl our advertisers you Saw IT IN OVVUIPMERIN DUILUVING OUFFLIE 


Evans Rule Co., Dept. SBS, 400-416 
Trumbull Street, Elizabeth, N. J. 

This chalk line is also designed 
to be used as a plumb bob. It is 
equipped with a flush re-wind han- 
dle, a positive action mechanical 
brake, and a combination hook and 
ring securing device. This instru- 
ment is priced competitively for the 
Do-It-Yourself market. 

Write for P485. Use coupon page 64. 


FRONT DOOR LOCK 


The Weslock No. 
598 entry-handle 
lockset adds a 
modern decora- 
tion to front 
doors at a budget 
price. It is an- 
nounced by the 
Western Lock 
Manufacturing 
Co., Dept. SBS, 
211 North Madi- 
son Avenue, Los 
Angeles 4, Calif. 

Available in 
solid brass, solid 
bronze, and solid aluminum trim, the 
lockset adjusts to fit doors from 2%” 
to 2%”. It is reversible. A standard 
five-pin tumbler lock is available in 
keying combinations with any Wes- 
lock. 

Write for P486. Use coupon page 64. 





DELUXE WALL CABINET 


The Pride Kitchen line of steel cabi- 
nets now includes a deluxe wall 
cabinet of heavy-gauge furniture 
steel. The line is made by the K 
and C Metal Products Co., Dept 
SBS, 1005 Greene Avenue, Brooklyn 
21, N.Y. 

These cabinets are warp-proof and 
insect-proof. Deep and roomy, with 
welded shelves, the cabinets are 
planned for maximum storage space. 
The insulated, double-lined doors 
close silently on steel bullet catches 

Write for P487. Use coupon page 64. 


HOLD BUILT-IN OVENS 


As a step toward standardization 
in the built-in oven and range field, 
the American Kitchens Division of 
Avco Manufacturing Corp., Dept 
SBS, Connersville, Ind., has intro- 
duced “universal” cabinets. 

One cabinet accommodates 14 
competitive makes of electric ovens 
and another takes 10 makes of gas 
ovens. They will, of course, accom- 
modate A-K’s own gas and electric 
ovens. Both models are offered in 
white steel and wood-copper-steel 
Pioneer lines. 

Wall cabinets in 24” widths are 
available to go above the new base 
cabinets. 

Write for P488. Use coupon page 64. 
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TOOL DISPLAYS 


(Continued from page 39) 


also have inspired sales of this dis- 
play material 

Besides encouraging the custo- 
mers to buy the higher-priced tools 
displayed, and to wait on them- 
selves, the display units keep mer- 
chandise orderly and in an easily- 
dusted position. They also have 
proved helpful in keeping mer- 
chandise stocks balanced, as there 
are no hidden items in drawers or 
bins 

These smaller units are easily 
pushed into traffic aisles when it is 
desirable to promote special items 

“Customers have learned that all 
items displayed in this manner are 
of highest quality and are reliable. 
Customers shop for items on these 
units themselves, bringing their 
choice to us for wrapping,’ Oppen- 
heim said. This is a time-saver for 
sales clerks when the store is full 
of customers 


Centuries-Old Log of 
Redwood Still Sound 


A redwood log recently was un- 
earthed near the lumber mill town 
of Scotia, Calif. Its unusual hue of 
blackish brown, instead of red, was 
attributed to color absorbed from 
moist soil in which it had been 
buried some 40 feet deep by a land 
slide, undoubtedly in the B. C. era 

Several such logs, up to 28 feet 
in circumference, were found by 
the State Highway Department 
while excavating for a highway by- 
pass 

Directly above the buried logs 
were stumps of trees up to 47 feet in 
circumference. These were estimat- 
ed to have been 1,500 to 2,000 years 
old when the Pacific Lumber Com- 
pany logged them in the year 1889. 

The Pacific Lumber Co., operator 
of the largest redwood sawmills in 
California, reports that the home 
building industry now is inquiring 
for vertical-grain bevel siding in a 
ratio of better than a 100 to one 
over flat-grain bevel siding 

According to John Reno, utiliza- 
tion engineer of Palco, this reveals 
an awareness on the part of the 
homebuilders that America’s home- 
buyers are becoming quality con- 
scious and are willing to pay the 
extra cost necessary to permit the 
use of superior materials, in an 
effort to get a long trouble-free life 
from their home investment. 

Vertical-grain bevel siding lies 
flatter and smoother on the wall 
and holds paint much longer. 





“We rely on USS 
GERRARD STRAPPING 

to get our houses to the 
building sites in perfect sctivsc.rsmi.uss crit t-gcie 


Machine 
*4° ” 
condition, says West Coast Mills, Chehalis, Washington 


_—— attractive prefabricated — of assorted lumber. You can handle 
Far West Homes manufactured packaged lumber in ', the time it 
by West Coast Mills, are shipped takes to handle loose lumber. Only 


all over the country by rail and one inventory is necessary—pack 
throughout the Northwest by truck iged grades, sizes, and varieties of 
To guarantee the arrival of the lumber can easily be kept together, 
houses in perfect condition with quickly retabulated. USS Gerrard 


every piece intact, West Coast packaged lumber is_ pilfer-proof 
Mills uses USS Gerrard Round And USS Gerrard Round Strap 
Steel Strapping for bundling both ping costs about 40°, less than any 


the individual units and the over other form of metal reinforcement 
all loads Bring your packaging-tying 

Try USS Gerrard Steel Strap problems to our engineers. And 
ping. You'll find it ties anything end for the new 36-page GERRARD 


from pallets of bricks to truckload Blue Book of Packaging. It’s free 


GERRARD STEEL STRAPPING DIVISION, UNITED STATES STEEL CORPORATION 
2933 West 47th Street, Chicago 32, Illinois 


Trailer load of two complete prefabricated es secured with USS Gerrard Steel Strapping 









USS ERRARD 
rout ant Poe, STEEL STRAPPING 
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MISSOURI 


LOUISIANA: The LaCrosse Lum- 
ber Co, has appointed Jim Page as 
manager of this branch yard. The 
former manager, W. B. Owings, 
retired after association with the 
LaCrosse chain for 54 years. 


WARRENBURG: The Hout Lum- 


ber Co. has announced plans for 
erecting a new building to adjoin 
the present office. Another building, 
which has housed saws and other 
machinery, was to be destroyed to 
provide room for easier operation 
of long lumber trucks, 


SENATH: Bill Mumma, manager 
of the E. C. Robinson Lumber Co., 














wooDco 


; 
6404 ATLANTA 1, GEORGIA 


& 


P, O. BOX 964 
TELEPHONE CRESCEN 








For your customers and for yourself there's no better 
point of view than WOODCO E-ZEE Loc Wood Awning 
Windows. Just check these patented features 


Easy to Lock 
Sequence Air Control 
Toxic-Treated to 
Prevent Deca 
Extra Heavy 
and Frame 





YOUR INQUIRIES ARE ALWAYS WELCOME 





THE SOUTH’S OLDEST WHOLESALER AND JOBBER OF BUILDING MATERIALS 


Call 
Zuber for a 


* Double Vinyl Weather 
Stripping (Pat. Pend.) 


¢ Water-Repelient 


‘osh Treated 


* Completely Assembled 


Zuber Lumber Company is 
the exclusive distributor for 
WOODCO E-ZEE Loc Wood 
<7 Windows in Georgia 
and fringe areas of sur- 
rounding stetes. 


BILL ZUBER 
BRUCE BYRD 











dealerNEWS 


has announced his firm’s plans for 
an extensive remodeling program. 
The company will add a 36’ by 62’ 
warehouse and will modernize the 
office building to hold more displays. 


BLUE SPRINGS: Mrs. E. E. Mont- 
gomery has sold the Home Lumber 
Co. to J. Arnold York. York has 
been in the lumber business for 10 
years, principally at Parsons. The 
Home Lumber Co. facilities are 
being modernized. 


CHARTERS OF INCORPORA- 
TION: Mission Lumber Co., Inc., 
Mission. 


KENTUCKY 


DANVILLE: Boyle Window Sales 
opened here late in August. The firm 
specializes in aluminum storm win- 
dows and doors, aluminum jalousies, 
and aluminum and fiberglass awn- 
ings. 


SOUTH CAROLINA 


COLUMBIA: William L. Otis, 
president of the Columbia Lumber 
and Manufacturing Co., is now own- 
er of the Reynolds-Wright wood- 
treating plant here. William A. 
Hamson manages it. The Celcure 
treating method is used. 


CHARLESTON HEIGHTS: The 
Superior Hardware and Building 
Supply Co. recently held “open 
house” to introduce its new store 
to residents of the Charleston area. 
The firm advertised hardware, build- 
ing supplies, kitchen and household 
supplies, appliances, sporting goods, 
paints and accessories, and carpenter 
and garden tools. 


OKLAHOMA 


TULSA: The Tulsa Window and 
Door Co., formerly known as the 
Oklahoma Rusco Co., has bought 
the Mort Harrison and Son firm, 
which also changed its name to the 
Harrison Screen and Jalousie Co. 
The combined organization offers a 
complete line of window products 


TEXAS 


SAN ANTONIO: Jesse J. Beitel 
Sr., whose family has been in the 
lumber business in this area for half 
a century, recently joined the Mc- 
Donald Lumber Co. Dan Coons also 
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More and more, the home-buyer today is looking 
at windows. He seeks performance, quality and 
style all through the house. WOODCO E-ZEE Loc 
Wood Awning Windows suit 4is point-of-view. 














from any point of view... 


Then th vr point-of-view as directly 
related to « r satisfaction, YOU PROFIT 
most by sellis BEST WOODCO E-ZEE Loc 

Wood Awning Windows from every point-of-view 


WwooDCO 


p E~Lee 


CHECK THE WOODCO £-ZEE Loc PATENTED FEATURES: 


@ EASY TO LOCK @ DOUBLE VINYL 

© SEQUENCE AIR CONTROL WEATHERSTRIPPING (Pat, Pend.) 
© TOXIC-TREATED TO PREVENT DECAY © WATER-REPELLENT TREATED 

@ EXTRA HEAVY SASH ond FRAME © COMPLETELY ASSEMBLED 


STANLEY L. REBER, residence 
Avon-by-the-Sea, New Jersey 


ROMOLO BOTTELLI, Jr., architect 





Seld exclusively through 


wesc nue ae WOODCO CORPORATION 
Formerly General Woodcraft Co., Inc. 


North Bergen, N. J. 


Branches: Schenectady 3, N.Y.; Lowell, Mass. ¢ Factories: Miami 47, Fla.; Randolph, Wisc. 
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has joined the firm, and both are 


working at the McDonald yard at 
706 Clark Avenue Loop Builders 
Materials has announced that Don 
V. Seevers has joined the firm as 
production manager of interior- 
exterior design and planning. The 
appointment was in line with Loop’s 
expansion of service to the home- 
owner and professional contractor 


DALLAS: The McKee Lumber Co 
has moved to a new location, 8132 
Second Avenue, It held a formal 
opening of the new quarters for 
its retail and wholesale busines: 
recently. T. C. McKee is president 
of the wholesale operations and his 
wife, Mrs. Paula McKee, heads the 
retail business. 


PANHANDLE: Art Kuster has 
joined the Panhandle Lumber Co 
as assistant to Manager Ewing 
Ohmart. For the last 15 years, 
Kuster was with the Builders Lum- 
ber and Supply Co. 

KATY: The South Texas Lumber 
Co. has opened a new yard here 
William Lipscomb is manager, hav- 
ing transferred from Hempstead 


IOWA PARK: The Williams Lum- 
ber Co. is a new business here. The 
manager is Ray Williams 


GARLAND: Hap Manzer and 
A. C. Sloan have formed a new 





company, the City Mill and Lumber 
Co. Sloan formerly operated a cabi- 
net shop, and Manzer has been in 
the retail lumber business for 34 
years 

NIXON: The Orts Lumber Co. i: 
a new firm in Nixon, owned by H. P 
Orts. Felton Carpenter is manager. 
Orts also owns lumber yards at 
San Antonio and Floresville 


ALABAMA 


HUNTSVILLE: The Huntsville 
Building Material Co. recently cele 
brated 40 years of business. A full 
page newspaper ad sketched the his- 
tory of the firm, which started as the 
Huntsville Transfer and Building Co 
under the management of Joe B 
Van Valkenburg Sr. and Tom Mc 
Allister. 


TENNESSEE 


MEMPHIS: John A. Denie’s Sons, 
Memphis’ oldest building material 
firm, has opened its fourth ready 
mix concrete plant at 688 North 
White Station Road. The new plant 
boosts the firm’s daily ready-mix 
concrete capacity to 3,000 cubic 
yards 


KANSAS 


PRATT: Harley Gover Jr. now 
manages the plumbing department 
for the Independent Lumber and 
Hardware Co. here. He formerly 
operated his own plumbing and 
heating business in Pratt. 


GYPSUM: Harold Eagleton has 
bought an interest in the Gypsum 
Valley Lumber Co. He continues to 
manage the business. Other partners 
are George Frisbie and Thomas Wil- 
liam Stein 


MINNEAPOLIS: The Leidigh and 
Havens Lumber Co. has a new office 
and display room, with nearly double 
the frontage of the former building 
The building torn down was built in 
1878. 


MUSCOTAH The Continental 
Grain Co. has bought the buildings 
and ground on which the Muscotah 
Lumber Co. was located 

WICHITA: Ralph C. (Bill) 
Rounds, vice-president of the Rounds 
and Porter Lumber Co. and an active 
amateur golfer, recently was strick- 
en with polio. He has undergone 
treatment at the Sister Kenny Foun- 
dation at Minneapolis. 

DOUGLASS: Rex Catlett has been 
promoted from assistant to manager 
of the Douglass branch of the Long- 





SUPERIOR LUMBER 
SALES COMPANY 


of Sacramento 
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Bell Lumber Co. He succeeded Jack 
Atkinson, who was transferred to 
Wichita. 

EL DORADO: William K. Arnall 
has resigned as manager of the But- 
ler County Lumber Co. to devote 
full time to his construction business. 


NORTH CAROLINA 


DURHAM: The Cary Lumber Co. 
recently announced its “cash and 
carry” method of doing business. For 
immediate payment, the Cary firm 
offered many bargains in its exten- 
sive line of quality merchandise 
Large newspaper ads announced the 
new service — and plenty of park- 
ing space—to its Durham customers. 

CHARTERS OF INCORPORA- 
TION: Hedgecock Builders Supply 
Co., Inc., Guilford College. 


GEORGIA 


MACON: The McNair Lumber and 
Supply Co. has remodeled its offices 
and display room at 292 Fifth Street. 
The firm held “open house” each 
day for a week late in September. 
Representatives of manufacturers 
explained uses of materials to those 


who visited the store. The firm ha 
served the Macon area for 23 year 


DECATUR James H (Red 
Smith, former salesman for the 
Parks Lumber Co. in Gainesville 
Ga., and before that with the Geor 
gia Building Supply Co. there, i 
the new store salesman of the new 
Pattillo Lumber Co. here 


SAVANNAH: Harmon, Inc., build 
ing supply firm, recently celebrated 
its 40th successful year of operation 
J. J. Harmon is president; J. M 
Harmon Jr., vice-president, and 
W. E. Woodcock, treasurer 


ATLANTA: Manager Clyde Perry 
and his staff are now serving cu 
tomers in the Perry Lumber and 
Supply Co.’s new sales and office 
building at 1966 Cheshire Bridg« 
Road, N. E. Dealer Perry former! 
was connected with the Flintkote C 


LOUISIANA 


SHREVEPORT: The Carrol! Lum 
ber and Supply Co. has remodeled 
its office and display building. The 
exterior of the building is of Cali 
fornia redwood paneling and Pitt 


| 


burgh Bondit over concrete block 


NEW ORLEANS: Leo Cafiero, Inc 
building supply firm, is now oecupy 


ng new quarters at 4100 Tchoupi- 
toulas Street. Manager Andy Mon- 
tero says, “We now have the largest 
tock of steel windows in the city 
of New Orleans.” 


CHARTERS OF INCORPORA- 
TION: Eureka Lumber Co., Ince., 
Montgomery; H. E. Stram, Inc., 
Minden; G. S. Burnett and Co., Ince., 
Metairie; James Roofing and Supply, 
Inc., Chattanooga 


ARKANSAS 


NORTH LITTLE ROCK: Henry 
Conine and Orville Warren have 
pened a retail-wholesale building 
material and lumber yard at 417 
Cypress Street. Both men have been 
in the fleld for 10 years 


JACKSONVILLE: The Big Rock 
Stone and Material Co., “Arkansas’ 
largest producer for more than 30 
has opened a branch here 
to supply ready-mixed concrete 
throughout the Jacksonville area. 


SPRINGDALE: The Pioneer Co., 
Inc., oldest business firm in Spring- 
dale, sold its lumber and building 
materials department recently to 
the Kelly Brothers Lumber Co., Inc 
The Pioneer Lumber Co. was estab- 
lished in 1885. 


years, 
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OBITUARIES 





HENRY MUNCY, 63. Manager, Ste- 
phens and Muncy Lumber Co., Lou- 
isville, Ky. 

RICHARD ALLEN VINTON, 58. 
President, Vinton Lumber Co,, 
Greenwood, Miss. 

CHARLES BOSWELL GOODWYN, 
57, Building materials dealer, Rich- 
mond, Va. 

EDWARD C. HULL, 86. Retired lum- 
ber dealer, Aurora, Mo. 


WAYMON MARSHALL HUGHES, 
49, Partner, Stewart-Hughes Lumber 
Co., Greenville, S. C. 

WILLIAM DANIEL LEWIS, 75. Re- 
tired owner, Lewis Lumber Co., Fox- 
worth, Miss. 

RONNIE MILLS, 38. Manager, Mills 
Lumber and Supply Co., Gulfport, 
Miss. 

M. H. GREENE, 64. Owner, Douglas 
Lumber Co., Douglas, Ga. 

EUGENE WALLACE SCOTT, 54. 
Vice-president, Scott Lumber Co., 
Wheeling, W. Va. 

OSCAR WALTER WAHLSTROM, 
55. Owner, Modern Woods, Inc., 














the Biggest Home Roofing News of the year! 


(new decorator colors, modern texturing 
and built-in shadowlines add up to a new 
concept in roof beauty). 


After only 12 months (since they were first 
introduced) Ruberoid Lok-Tabs have the 
biggest home roofing success story in 20 
years, We planned it that way by designing 
a roof shingle with so many extra sales 
features that it couldn't help but go to the 
top. Lok-Tabs are leading the roof shingle 
sales parade; 

BECAUSE — only Lok-Tabs combine 
popular square-tab design with proven 
wind protection (Lok-Tabs' “hidden lock” 
holds each shingle tab in place even in 
hurricane winds). 

BECAUSE Lok-Tabs are easily the 


most beautiful roof shingle for any home 


BECAUSE — | ok-Tabs lay faster, easier 
and more economically (Lok-Tabs have 
fewer shingles per square, require fewer 
nails and are easier to align). 


BECAUSE — Lok-Tabs are available in 
all areas at the same cost as regular strip 
shingles. 

See your Ruberoid representative today. 
Join the thousands of dealers who are 
making Lok-Tabs the biggest sales and 
profit news in home roofing in years. 


The RUBEROID co. 


ASPHALT AND ASBESTOS BUILDING MATERIALS 





Charlotte, N. C. 


WALTER F. DREYFUS SR., 75. 
Chairman of the board, Dixie Pine 
Products Co., Hattiesburg, Miss. 


Get Retirement Plan 


Installation of a retirement income 
plan for employees of Wm. Cameron 
and Co., beginning September 1, is 
announced by President F. R. Wed 
dington. 

Subject to certain service require- 
ments, this plan covers all of Cam- 


eron’s approximately 1,850 em- 
ployees, both salaried and hourly 
paid. 


Wm. Cameron and Co. operates 
the largest standard millwork fac- 
tory in the South, and numerous re- 
tail and wholesale branches. General 
offices are in Waco, Tex. 


Joint Makers Organize 


A trade association called the 
Associated Manufacturers of Pre- 
molded Joint Materials has been 
organized. 

Charter member manufacturers 
are W. R. Meadows, Inc., Elgin, II1., 
and Servicised Products Corp., Key- 
stone Asphalt Products, and the 
Celotex Corp., all with general 
offices in Chicago. 

Executive offices of the association 
are at 120 South La Salle Street in 


Chicago. Officers are _ president, 
F. W. Lagerquist, Celotex Corp.; 
vice-president, Wallace Fischer, 


Servicised Products Corp.; treasurer, 
W. R. Meadows Sr., W. R. Meadows, 
Inc.; and secretary, J. E. Poole, Key- 
stone Asphalt Products. 


TV Star to Dress Up 
90-Year-Old House 


Instead of building a modern 
home, Ralph Bellamy, the motion 
picture and television actor, is mod- 
ernizing a 90-year-old wood resi- 
dence he bought at Patenburg, N. J. 

Bellamy is having the basically 
sound 10-room house completely re- 
wired. He is putting in three new 
bathroom.;, modern heating plant, 
and streamlined kitchen. He is re- 
placing all 30 windows with new 
units that protect against drafts, 
dust, and heat-loss. 

In selecting weatherstripping for 
the windows, the actor visited the 
Chicago factory of Zegers, Inc. After 
seeing Duraseal combination metal 
weatherstripping and sash balance 
made, he decided to install it in 
the new windows throughout his 
home. 
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WEDGE SYSTEM 
(Continued from page 43) 


order filling of any quantity of ma- 
terial. 

3. Can also be used on other 
types of sheet building material. 

4. Cuts lift-truck travel between 
storage and loading points approxi- 
mately 50 per cent. Specific quanti- 
ties of gypsum board can be pick- 
ed up, using the wedge-and-plate 
method, and carried to the point of 
loading by the lift-truck without 
any further travel time. 

5. Enables dealer to load delivery 
trucks mechanically and faster. 
Divider strips placed on the bed 
of the delivery truck enable the 
lift-truck operator to deposit his 
load, withdraw the forks, and move 
right on to another job. 

6. Minimizes damage of the gyp- 
sum board edges. The tapered 
edges of the wedge cleanly split the 
stack at the desired point. The 
plates prevent the truck forks 
from scuffing any portion of the 
board while being loaded or un- 
loaded. 


7. Reduces required dunnage 
to 75 per cent. Ordinarily three t 
four inches of dunnage divide 
are required for fork entry duce 
the thickness of the forks. Wit! 
the wedge and plate method 
dividers are required except on 
floor. 

8. Makes inventory taking ea 
Since this method makes possil 
uniform storage patterns without 
divider strips throughout the war: 
house, inventories can be taken | 
measuring the height of stock 

The accompanying illustration 
show how to make and use the 
wedges and plates. The wedge 
which the dealer can produce 
his own shop, should be made fror 
oak, birch, or other hardwood 

The be easily pro 
duced by most steel fabricatir 
shops for about $1.25 to $2.00 eac! 
They should be made from 10 
gauge steel, A set of four plate 
required per unit of wallboard 


+} 


plates can 


‘Outdoor Living’ Show 


The largest displays of outdoor li 
ing equipment and accessories ev 








Lintels for BOTH brick and block construction de 


signed to meet Federal, State, and Local building 
code requirements. Brick lintels in lengths of 24 - 84 
inches in 6” increments. Blocks: 30 - 66 in. Can be 
nested in stacks in any convenient place, even in your 


yard or on the job. Thousands of both brick and block 


lintels in use 


*Patent Pending 


Prompt delivery and service aids tight con- 
struction schedules. Write for name of your 
necrest whelesaler and complete specifications. 


ADJUSTABLE 


ventory investr 
eliminates britt 


as cast iron 


handling, and 


‘CAMPCO 





the building trad 


easily to nine sta 


nt 


2222 South Boulevard 


issembled at one time will be a 
feature at the tenth National Hard- 
vare Show, October 17-21, at Navy 
Pier in Chicago, Il. 

On exhibit will be every 
ceivable item of comfort, conveni- 
ence and necessity for the outdoors 
fan and his family . exciting pre- 
entations throughout the full range 
ind scope of outdoor living require- 
ments and luxuries 


con- 


Tree Farm Area Reaches 
35,396,564-Acre Mark 


The American Tree Farm System 
f forest management on taxpaying 
timberlands has reached 35,396,564 
icTes 

In some states, certified Tree Farm 
wcreage runs above 30 per cent of 
the privately-owned commercial 
forest area. Texas continues to lead 
the nation with 3,438,970 acres 
\rkansas has climbed into second 
place this year with 3,300,000 acres 
Oregon, with 3,259,079 acres, re- 
ently pulled ahead of Washington, 
vhich has 3,231,608 acres. Florida 
etains its strong position with 3,- 
77,321 acres, and Alabama has 3,- 
043.639 





STEEL LINTELS and [sl STEEL FIREPLACE DOME DAMPERS 
AT COMPETITIVE PRICES BY CAMPCO 





STEEL DAMPERS are revolutionary in 


' 


Three bodies adjust quickly and 
lard sizes. Reduces handling, in 

and storage problems Steel 
ess found in other materials, such 
ives costly breakage in shipping, 


jtion 


CAROLINA METAL PRODUCTS, INC. 


Charlotte, N, C. 
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| ..++ FOR THE DEALER 
' +++ FOR THE DEALER 


Famous LUDMAN Products are your best assurance of 
big volume. For LUDMAN creates the market for you.... 
promotes heavily .. . . directs its efforts towards your 
customers .... and creates a demand for LUDMAN 
Products. The famous AUTO-LOK Wood Window... . 
and every LUDMAN Product .... has a big success story. 
There is no better line . .. . no line so valuable to a dealer. 























WOOD WINDOWS 





Seals tighter than 
a refrigerator 







FLEXIBLE USE 








Ask your jobber for LUDCO single sash wood windows to fit a | 
home ... and thousands of new homes are designed with this win 
in mind, Builders like this inexpensive, completely flexible styl 
can be stacked in multiple banks, vertically and horizontally, « 
beauty and quality. Both help to increase home sales. These Lud 
tures help you get more than your share of the market...units f 
with either roto-type operator and concealed hardware, or fi 
type hinge and push bar with or without hardware cover pid 
continuous heads, sills, and jambs that retain attractive nar 
lines... completely weatherstripped . . . the easiest operating,4 
est, positive-acting hardware yet designed . . . assembled tor quiches 
easy installation. Yes Sir, LUDCO assures you of quality at @ pricel 


ENDLESS VARIETY OF COMBINATIONS 
Ludman provides greatest selection of possible combinations of 
window arrangement . . . greater flexibility for Ludman AUTO-LOK 
and LUDCO single sash units match. LUDCO single sash hardware is 
also available for LOF-type frames or any size awning window. 





BIG HOUSING MARKET 












BOTH TYPES OPEN WITHOUT ; “a 
TOUCHING SCREEN 





ADD EXTRA SALES 
* 








Send coupon now for details. 


LUDMAN CORPORATION, North Miomi, Florido—DEPT. S85-10 5 


Please send full details of Auto-Lok Wood Window Single Sash 
Roto-Operated Window Single Sash Wood Push-Out Window 





eS ae 


Sr reer eerie cri re ee eee ere ee 





I Selita in ene san ew inhsan SO Sak tae a dei Un hiatccas oo wag sin mnom we 
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SUITS CONTRACTORS 


(Continued from page 45) 


and exterior siding on the new 
building. 

Bright-Brooks now offers 16 
stock door styles, excluding the 
flush doors. In choosing flush doors, 
customers take their pick of many 
designs, which are given _indi- 
viduality by various placements of 
lights installed by Bright-Brooks. 
A book of sketches shows these 
designs. 

A display of sheet and tube alu- 
minum products has attracted Do- 
It-Yourself attention. The company 
is adding fittings so that customers 
can make chairs and other furni- 
ture from the aluminum tubing. 

All display fixtures were design- 
ed and made in the company’s 
millwork shop. The island displays 
of plywood have sliding doors of 
striated plywood and other decora- 
tive woods, hiding cabinet storage 
space beneath 

Fast delivery service has been 
assured by working out routes for 
the eight trucks in five directions 
Trucks usually travel in these five 
directions three times a day, so 
that delivery in a 25-mile radius 
is a matter of hours. 

Bright-Brooks uses several radio 
spot announcements a day, pref- 
erably near a news broadcast or 
popular music. Two or three times 
a week newspaper ads are used 
about two columns by eight inches 
on Sunday and smaller during the 
week. They frequently mention 
“free coffee.” All advertising is 
slanted toward building up floor 
traffic 

The Bright-Brooks Lumber Com- 
pany started in 1912 as a whole- 
sale firm and still operates a whole- 
sale lumber business from the new 
offices. In 1920 the firm bought the 
Snediker and Carson yard and en- 
tered the retail field. It buys rough 
lumber green, sorts and kiln-dries 
finish lumber, and air-dries No, 2 
lumber. 

The company does its own sur- 
facing and makes moulding. But 
the millwork shop well-known 
throughout that part of Georgia 
specializes in special jobs and 
usually keeps orders several weeks 
ahead of production 

H. A. Matthews is secretary- 
treasurer of the corporation and 
heads the wholesale department 
A. J. Bright UI is active in the 
retail side of the business. 







-hoo 


LOG 


The September meeting of the Cor 
pus Christi, Tex., Hoo-Hoo Club No 
98 was important for three reason 

the celebration of the 63rd annive: 
sary of Hoo-Hoo, the installation of 
a new slate of officers, and a co! 
catenation, The club’s newest Cat 
include Tom Curran, Earl Johnson 


h 


Vernon Corbin, Sam Roye, and 
Leonard Anderson, The new direc 
tors voted to continue sponsoring of 
1: Hoo-Hoo team in the Lumbermen’s 
Bowling League. Ed Bull is league 
president Washington, D. C., 
Cats met September 21 at the Touch 
down Club, They are planning a 
oncatenation for October and a 
dinner-dance for November ‘ 
rhirty-two Cats attended the first 
meeting of the season for the Tampa, 
Fla., club, at the Elks Club Septem 
ber |. New President Otho Graham, 
18247, thanked the members for 
making him their leader for the year 
ind outlined future programs. 








——l 
Another good reason why it pays to be a | | Dickey Dealer 





| os 


The modern Ms. 


just can’t harm Dickey pipe 


Modern house sewers take a lot of abuse . 


of powerful drain openers . 
machines . 


the subtle attack of household 
bulk of ground garbage ... the ' 


.. the savage action 
scalding water from washing 


. the abrasive grit from floors and scrubbings .. . 
leansers, detergents . . . the 


cious cutting blades of 


rotary sewer cleaners. But if you sell home owners Dickey 
house connections, they can forget these dangers 


because Dickey Pipe resists them 


Serving the Sanitary Needs of Am« 


W. S. DICKEY 


CLAY MFG. CO. 





It it's made of clay it’s good 


rican Communities — } 


all 





Dickey Sanitary 
Salt-Glazed Clay Pipe 


ALWAYS IN DEMAND 


if it’s made by Dickey it’s better 
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CUT 


2 


QUALITY 


Precise standards of manufacture guarantee the 
uniform excellence of C. D. Johnson lumber... 
years of experience insure perfection of condition 
and accuracy of tally. Our customers know that 
every shipment of C. D. Johnson lumber will be 
exactly what they ordered because C. D. Johnson 
traditionally does the job right. Your first order 
will convince you 








Manufacturer: WEST COAST LUMBER 
Mills: TOLEDO, ORE. Shipments: RAIL AND WATER 


Sales Offices: EQUITABLE BUILDING 
PORTLAND 5, OREGON 







TRADEMARK OF QUALITY LUMBER 


 CRORGIA~ PACIFIC tiv wood COMPANY 





Marshall Formby, who recently re- 
turned from Europe and a visit be- 
hind the Iron Curtain, spoke to mem- 
bers of the Amarillo, Tex., club Sep- 
tember 24, ... Clark E. McDonald, 
vice-president of Central Woodwork, 
Inc., is the new president of the 
Memphis, Tenn., Hoo-Hoo Club No. 
92, succeeding Leo Speltz. C. E. 
(Rooster) Thompson is new vice- 
president, and Ed C. Duke is secre- 
tary-treasurer, Directors elected for 
three-year terms include Duke, Ray 
Sharp Jr., and H. J. M. Jorgensen. 
Hold-over two-year directors are 
C. E. Thompson, Carlton Smith, and 
Charlie Bell, One-year directors are 
Speltz, McDonald, and Robert A. 
Mason. At this annual business meet- 
ing held at the King Cotton Hotel, 
Harry Weiss told other Cats about 
progress of the woodworking pro- 
gram at the Memphis Boys’ Town, 
sponsored by the club. Charles Wil- 
son, Jack Gosney, and Jack Jorgen 
sen were appointed a committee of 
three to look after this particular club 
project. Charlie Wilson also spoke 
briefly on the work of the Architec- 
tural Woodwork Institute... . Cats 
Bill Shreve, Benson Jones, and Don 
Moore reported on the national con- 
vention to Atlanta Hoo-Hoo Club No 
1 on September 20. Vicegerent Snark 
Sam Houston Jr. plugged the group’s 
woodwork shop project for the Boys 
Club and Program Chairman Ed Ad- 
dison showed some Georgia-Tech- 
West Virginia Surgar Bowl] movies. 
Fifty members showed up for the 
first meeting at American Legion 
Post No. 1. 


Dave Davis Is New 
Int. Hoo-Hoo Snark 


Over 400 out-of-town lumbermen 
and wives attended the 64th and 
longest convention of the Interna- 
tional Concatenated Order of Hoo- 
Hoo at the Statler Hotel in Detroit, 
Mich., September 12-16, to consider 
ways and means to make this in- 
dustrial fraternity achieve its goal: 

“Through Hoo-Hoo — a_ united 
lumber industry.” 

Unanimously elected snark of 
universe for 1955-56 was E. G. 
(Dave) Davis, 37575, a former mem- 
ber of the Supreme Nine and long 
a leader in the San Francisco Hoo- 
Hoo Club. Davis is general sales 
manager of the Simpson Redwood 
Co. San Francisco will be the host 
city for the 65th annual Hoo-Hoo 
convention next September. 

Davis succeeded John H. Dol- 
cater of Tampa, Fla., who set a new 
record for attendance at concatena- 
tions and Hoo-Hoo meetings as 
snark of the universe. Dolcater 
traveled over 37,000 miles by air 
and auto, most of them with his wife 
Julia. In his report Dolcater urged 
local officers to develop more con- 
catenations and Hoo-Hoo parties in 
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conjunction with the annual con- Limiting of national convent New Piedmont Hoo-Hoo 
ventions of retail lumber dealer to four days hereafte1 # a 
association Reaffirmation of membership qu Club in South Carolina 
Five new members were elected ification rule that a candidate pa 
to the Supreme Nine (board of ent company or organization n lo serve and ~bring together 
directors) to join four carry-overs derive at least 51 per cent of it imbermen in the Spartanburg- 
in leading Hoo - Hoo member: sales volume from lumber or pr Greenville area of South Carolina, 
through 1955-56. Newark’s George ucts made of wood the Piedmont Hoo-Hoo Club was 
Santoro, 52280, continues in Juris- Re-naming of the Hoo-Hoo Bu ganized at the Hotel Greenville 
diction I; C. R. Ashton, 53424, suc- tin, as a result of a contest. Neé n September 12 with 31 members 
ceeded fellow Detroiter Roy Leitch name: Hoo-Hoo Log & Tally und nine Kittens awaiting the third 
Jr. in Jurisdiction I]; Ernie L. Wales Highlights of the business sess! cal concatenation 
45412, of Spokane, carries on in included Officers of the newest club in 
Jurisdiction III; John T. Silk, 53667 Report by Florencio Tame Jurisdiction IX inelude Douglas 
replaces fellow Memphian Bob 52868, on the organization and ma Purcell, Greenville manager of the 
Mason in Jurisdiction IV wood-promotion projects of — the U. S. Plywood Corp., president; 
Toronto’s Donald Barclay, 37595, Manila Hoo-Hoo Club in the PI Ansel Alewine, Taylors lumber 
stays head of Jurisdiction V_ in ippines dealer, vice-president; William R 
Canada Collection of donations to the Arnold, G. H. McCauley and Sons, 
Bob Gallagher, 52499, of Albu- “Trees for Israel” project a Greenville retailers, secretary; and 
querque, N. M., followed George memorial to Detroit Hoo-Hoo Bud Norman J. Warner Jr., McEwen 
Clough as Jurisdiction VI leader Hamlin. He succumbed to a hea Lumber Co., wholesalers, treasurer 
St. Louisan Harry Stockmann, 35961, attack afte! presenting to t The new lumbermen’s club was 
continues as Jurisdiction VII head Supreme Nine two spokesmer ponsored by the Columbia Hoo-Hoo 
Omaha’s H. F. Gustafson took over the project’s behalf Club under the leadership of Harry 
from Bill Gits as Jurisdiction VIII Speech by Charles E. Irvin Cleland, Feagin Clark, and State 
head. Herbert H. Baxter, 60440, dustry consultant and Michiga Deputy Snark Edward Proctor 
Charlotte, N. C., replaced Don Moore State University professor, on ““l Proctor served as visiting officer and 
Jurisdiction IX leader SOS of Selling nstalled the new club officers. He 
Convention committee reports Speaker Charles Irvin defined t ilso led the first Greenville con- 
were accepted and approved that S-O-S of selling as “Self confidence atenation, held August 16 
call for: On-fire enthusiasm for product, a Plans for a third initiation and 
Employment of an assistant secre- Sincerity harter night for the Piedmont Hoo- 
tary to help Secretary Ben Springer Atlanta, Ga., was confirmed as t! Hoo Club are being completed 
provide more professional man- convention site for 1957, and Consideration will be given to hold- 
power in Hoo-Hoo expansion and Louis, Mo., for 1958. Fresno, Ca ing meetings at different points to 
services to local clubs bid for the convention in 1976! in maximum participation 











(opt 


PRODUCERS 


’ THRESHOLD 
PLATES 


ite for NEW ‘Cdtdlog and Frice List” 


| a, 
iit 


3502-.—-Peckaged with J-Hook, Drip Pon, Meils ond Screws 








435-4 —Peckoged with Meils and Screws 


METAL TRIMS, INC. 


P. 0. Box 1072 - YOUNGSTOWN 1, OHIO 
P. 0. Box 632 . JACKSON, MISS. 
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ADEQUATE STOCKS 


(Continued from page 38) 


ULCAN YUU 


and general trade: 

1. How does the item compare 
in price and quality with other 
competitive items? 

2. What sizes, colors, patterns 
are available? 






we Rugged Reinforced 
Construction 3. Is it well made and durable? 
*& Precision Balanced 4. Why is it a good buy for : 
i aaa Goon, ; y is it a good buy for our 
Installation customers? 
* Smooth, Quiet, 5. How well is it being adver- 
, Feather-Touch ee 
Operation tised and promoted by the manu- 
* Distinctively Styled facturer — and what acceptance 
Bw Attractively Priced is it getting? 
Pe Gi : * one 6. Does it offer special induce- 
v7) ments such as guarantee, patented 
GARAGE DOOR features, or exclusive franchise? 
THE 7. Can it be sold for a suitable 
COMPLETE WITH HARDWARE . mark-up? 


8. How much of an investment 
does it require to maintain an 
adequate stock? 

9. Is there sufficient space to 


Wel Bilt Vulcan Company netlige 


10. Do we have sufficient per- 


Manufactured By 





Sales Office Factory At: sonnel to sell it? 
P. O. Box No. 95 Little Rock, 11. Do our salesmen think it 
Memphis 1, Tenn. Arkansas has appeal to customers? 


12. Does the item require any 
form of service which we are not 
prepared to offer? 

13. How will it affect the sale 
of other items we carry? 


T C W (| Pe [ _ The more different lines and 
QUO-WOOG now available locally! |] sexe eect es 
| 











place and in order. All our men 
—truck drivers, yard men, sales- 
men — are requested to restore 
stocks neatly as they fill orders 
or show merchandise to customers. 
Every day our men restore order 
to stocks. This saves time in filling 
orders. It permits customers to 
make a quick selection and to be 


ET 


iil 





pT} 
EMail 


The untreated board has been de- : rn : » alaantiness 
The TaConized board after 2 yrs. stroyed in less than 2 yrs. Un- a ai d with the on entine ” and 
in the ground is still as sound treated wood will rot and be neatness of the merchandise they 
as on the day it was put there. attacked by termites, making seek. 
TaCo-Wood is not only pressure repairs costly and recurrent. It costs money for employees to 
treated with an oil-borne pre- Wood treated only with an oil- wade through a disheveled stack 
servative, but also has been bourne preservative and not : ¥ : 
vapor solvent recovered — it’s TaConized will ruin paint sur- of lumber, paint cans, or hard- 
dry lumber, as workable as nat- faces by discoloring and ‘’bleed- ware cartons. It’s cheaper to keep 
ural wood. ing.” them in order, for then you can 


check your inventory quickly and 


We specialize in treating lumber in Transit, serving all points East of Mississippi y "¥ oo -e orders oe d 
River. Plant is adjacent to SEABOARD AIR LINE—SOUTHERN RAILWAY— , GEAGUMS SHEERS ane Ge 
housekeeping are essential in 


N.C, & St. L.—L. & N. ae 
today’s competitive market, when 

Truck Shipments for Short Hauls the order often is for a whole 

house or a major improvement. 
Being able to fill the whole bill 


LONGLEAF LUMBER COMPANY, INC. of goods assures us of making the 


Wholesalers of West Coast Lumber Froducts to Retail Dealers & Industrial Accounts sale, particularly when we can 


1094 Huff Rd., N. W.—Tel, SY 4-8246, 4-8247 underscore the quality and serv- 
ATLANTA, GA. ices that our firm pleasantly pro- 


vides. 


Commercial Treating of Timbers——Large Stock-—Boards—-Dimension 
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E. L. Bruce Leases Plant, 
Boosts Flooring Output 


The E. L. Bruce Co., Memphis, 
Tenn., has leased the West Helena, 
Ark., plant of King Lumber Indus- 
tries, with an option to purchase the 
property at a later date 

Bruce will manufacture hardwood 
flooring at the West Helena plant 
and also offer custom kiln drying 
and milling 

The plant area involved consists 
of about 65 acres. Several buildings, 
mostly inter-connected, have a total 
amount of floor space of more than 
325,000 square feet. The yard has 
a capacity of approximately 12,000,- 
000 feet 

An outstanding feature of the 
plant is the efficient fire-protection 
system. All buildings have _ sprin- 
klers, and there is a 500,000-gallon 
steel reservoir tied in to two 1,500- 
gallon-per-minute pumps. 

The plant has 14 Moore fan-type 
dry kilns, which hold about 1,000,000 
feet of lumber. Steam for the kilns, 
heat for the building, and light and 
power for plant operation come from 
a power plant on the premises. 


Prospect ‘Check Books’ 
Bring In Customers 


A handy way to get employees 
to report the names of people who 
are planning to build new homes or 
improve their old ones has been 
found and used by lumber dealers 
this year 

At 12 state association conventions 
this year, Gates Ferguson, advertis- 
ing and sales promotion director of 
the Celotex Corp., offered to give 
dealers Customer-Prospect check 
books which could be used by their 
employees to report names of pros- 
pects interested in new homes or 
specific home improvements 


The pages are perforated so that 
employees, after tearing out the 
check list, will have a record of 


each prospect and work to be done. 
These stubs enable employees to 
follow-up on sales contacts and 
facilitate payments of commissions. 


Copy on the inside front cover 
reads as follows 
“ALMOST EVERYBODY IS A 


PROSPECT FOR BUILDING MATE- 
RIALS You often hear someone 
say ‘I’m going to build a new home’ 
or ‘We need another bedroom’ or 
‘I’m planning to build a garage’ or 
‘We're going to paint the house next 
month.’ When you hear such re- 
marks, jot down the person’s name 
and turn it in as a customer-pros- 
pect. Because we want every em- 
ployee interested in sales, we will 
pay commissions on all new leads 
which result in sales. Watch for 
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news items regarding new famili« 
moving into your community I 

notices of property changing hand 
Ask your friends to keep you posted 


Suggest home improvements. Let 
acquaintances know that you are 
part of our sales department. It 
fun to locate prospects and it pa) 
off!” 

The following propaganda 


brand-names appears on inside 
back cover 

“BRAND NAMES ARE IMPOR 
TANT -—— When you talk to prospect 


about building materials, be sur: 
to mention the products with we 


brand-names. It will 
the products on 

hope to make a 
For instance, 
nationally 


own 


pi 


een 


under this 
used in 


inufactured 
have been 


f homes throughout America 
the name Celotex make your sell- 
job easier.” 
More than 15,000 of these free 


istomer-Prospect books have been 
Gates 
their employees 


equested by dealers from 
Ferguson, to start 


bird-dogging” for prospects 








The Custom-built 
Kolo) amet amdet-) 
mass-produced 


price builders 


want! 


Dealers can make new profits witho 
for display to builders and home 
your nearest Binswanger warehouse 
rails, car port and awning columns 
Write today for Catalog! 


BINSWANGER 


FOUNDED IN 


Greensboro, N.C 
Columbia, $. C 
Florence, $. C 


Greenville, § 


Little Rock, Ark 
Macon, Ga 
New Orleans, La 
Shreveport, La 


N.C Memphis, Tenn 


Fayetteville 











ORNAMENTAL IRON 


Standard designs with 
interchangeable parts 
and on-the-job adjustable 
features permit individual 
effects at low cost! 


it heavy inventory! Stock a few styles 


owners, then buy ‘off the shelf’ from 


Porch columns, step and entrance 


ivailable in a wide variety of styles. 
GLASS 


¢ Co. MIRRORS i) 


STORE FRONTS 
Austin, Texas 


Houston, Texas 
Beaumont, Texas Port Arthur, Texas 
Dallas, Texas 


Richmond, Va 
Fort Worth, Texas Roanoke, Va 





1872 





help 
which 
commission 
the name Celotex has 
advertised for over 
third of a century and the products 
famous 
millions 
Let 
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# helpful 


REDWOOD, INSULATION. A data 
sheet, 2D2-6, provides a guide to 
basic measurements of insulating 
value of California redwood, It il- 
lustrates how redwood combines ef- 
fective insulation with durability and 
natural beauty, Tables give “K” and 
“U"” factors, California Redwood 
Assn., Dept. SBS, 576 Sacramento 
Street, San Francisco 11, Calif. 


LIFT-TRUCK, Operating advantages 
of the Hyster Monomast lift truck, 
the single-mast design with pano- 
ramic visibility, are detailed in a new 
catalog. Photographs show both 3,000- 
pound, and 4,000-pound capacity 
models in use, Also shown are at- 
tachments for special jobs. Hyster 
Co., Dept. SBS, 2902 N. E. Clackamas 
Street, Portland, Ore. 


HARDWOOD FLOORS. The Maple 
Flooring Manufacturers Assn., Dept. 
SBS, 35 East Wacker Drive, Chicago 
1, lL, offers revised specifications 
covering finishes for hardwood floors. 
These specifications, developed by 
the Timber Engineering Co.'s re- 
search laboratories, supersede those 
issued in 1952, 


WEIGHTS AND MEASURES. The 
National Bureau of Standards has is- 
sued a revised publication defining 
units of length, mass, area, volume, 
and capacity in use in the United 
States. It also gives tables of inter- 
relation and tables of equivalents for 
these units in the metric system and 
in the U. S,. customary system. Listed 
as Miscellaneous Publication 214, it 
is available for 40 cents from the 
Government Printing Office, Wash- 
ington 25, D. C, 


BUILDERS HARDWARE. Catalog 
No, 12 describes the Ideal line of 
builders hardware, including such 
new items as the No, 66 adjustable 
door spring, 6” stainless steel hinges, 
No, 63 sash stay, and Flex-it door 
stops. A price sheet is included. 
Ideal Brass Works, Inc., Dept. SBS, 
St. Paul 1, Minn, 


ELECTRICAL WIRING, The Eagle 
Electric Manufacturing Co., Inc., 
Dept. SBS, 23-10 Bridge Plaza South, 
Long Island City 1, N. Y., is cele- 
brating its 35th successful year with 
publication of a new catalog. It cov- 
ers electrical wiring devices and 
specialties, including approximately 
100 new items added this year. 


STORM WINDOWS, The “how and 
why” of winterizing windows are 
discussed in a new folder. “Fenestra 
Inside Metal Storm Windows for 
Residence Casements.” It shows, by a 
temperature and humidity chart, 
when to expect condensation, and the 
effects of using Fenestra inside metal 
storm windows, It describes two 
styles —- without sill ventilator and 


literature 


with open-in sill ventilator. Detroit 
Steel Products Co., Dept. SBS, 3227 
Griffin Street, Detroit 11, Mich. 


OAK PANELING. An illustrated Do- 
It-Yourself booklet outlining the 
simple steps involved in paneling the 
interior walls of a home with Savan- 
nah oak is offered by the Georgia- 
Pacific Plywood Co., Dept. SBS, 270 
Park Avenue, New York, N. Y. It 
also shows how the exclusive groov- 
ed furring strips and retaining clips 
simplify application. 


HARDBOARD FOR EXTERIOR. 
Technical bulletin No, A-237-4 is of- 
fered to explain application of Ma- 
sonite tempered Presdwood and Ma- 
sonite Ridgewood as panel siding. 
Also offered is a bulletin of construc- 
tion tips on sliding cabinet doors, Ma- 
sonite Corp., Dept. SBS, 111 West 
Washington Street, Chicago, III. 


CABINETS FOR BUILT-INS. Cata- 
log sheets show models and model 
numbers of Beautycraft cabinets for 
built-in ovens, ranges, and refrigera- 
tors. Included are models with warm- 
ing drawers. Dimensions are given 
for each model. Beautycraft Kitchens 
Division, Miller Metal Products, Inc., 
Dept. SBS, 2215 Russell Street, Balti- 
more 30, Md. 


ELECTRIC TOOL CATALOG. The 
1956 catalog for Porter-Cable power 
tools describes 52 electric tools and 
kits, with over 400 accessories. Speci- 
fications and prices of each tool are 
given. Write for catalog No. 102, 
Porter-Cable, Dept. SBS, 58 Ex- 
change Street, Syracuse 8, N. Y. 


ORNAMENTAL METAL. “Stock 
Elements for the Fabrication of 
Ornamental Metal Works” is a 124- 
page catalog describing and illustrat- 
ing over 2,500 architectural metal 
items, Color printing identifies each 
item as aluminum, bronze, or steel. 
Among the stock items are tubing, 
shapes, bars, treillage, railings, sad- 
dles, nosings, mouldings, functional 
shapes, ornaments, and metal-mark- 
ing machinery. Request on letter- 
head, from Juiius Blum and Co., Inc., 
Dept. SBS, Carlstadt, N. J. 


CONCRETE WALL DESIGN. A 
handbook of panel designs for build- 
ing forms used in concrete wall con- 
struction has been published by the 
Richmond Screw Anchor Co., Dept. 
SBS, 315 South Fourth Street, St. 
Joseph, Mo, Included in the book are 
modular panel designs, fabrication 
details, diagrams, and all necessary 
data, 


CEDAR SIDING. The Shake-A-Ply 
Co., Dept. SBS, P. O. Box 577, North 
Portland, Ore., offers an attractive 
two-color brochure describing its 
textured cedar siding. A photograph 


of the siding forms a background for 
the brochure cover. Inside are de- 
scribed such sales points as Shake-A- 
Ply’s labor-saving aspects, simplicity 
of installation, strength, and beauty. 


PORTLAND CEMENT USES. The 
Medusa Portland Cement Co., Dept. 
SBS, 1000 Midland Building, Cleve- 
land 15, Ohio, offers an eight-page 
folder showing transformation of 
limestone and other raw materials 
into cement. It lists uses of cement by 
classes of construction and includes 
a map of the proposed national sys- 
tem of interstate highways, which 
will boost cement demands. 


LUMBER SALESMEN ROSTER. The 
National Assn. of Commission Lum- 
ber Salesmen, Dept. SBS, Wall Build- 
ing, 3903 Olive Street, St. Louis 8, 
Mo., has published a new roster of its 
members. A chart shows what prod- 
ucts each sells, and who sells a par- 
ticular species or item. 


AITC APPEARANCE GRADE. The 
American Institute of Timber Con- 
struction, Dept. SBS, Suite 100, 
1757 K Street N. W., Washington 6, 
D. C., announced that appearance 
grades for glued laminated structural 
members have been standardized. 
These detailed specifications have 
been published as Supplement No. 1 
to the AITC “Timber Construction 
Standards.” 


ASBESTOS - CEMENT DUCTS. 
“Transite Warm Air Duct” is a folder 
that presents the installation and 
performance advantages of this as- 
bestos-cement duct for perimeter 
heating and air-conditioning systems. 
It covers both radical and loop sys- 
tems. Johns-Manville, Dept. SBS, 
22 East 40th Street, New York 16, 
N. Y. 


SHUTTERS, LOUVERED DOORS. 
Catalog describes diversified line of 
shutters for interior and exterior use, 
louvered doors in popular sliding and 
folding styles, as well as double- 
swinging and conventional hinged 
types, It includes sizes, specifications, 
hardware. Arthur F. Tyler Co., Dept. 
SBS, 167 Hapgood Street, Athol, 
Mass. 


HOLLOW BRICK is the subject of a 
brochure offered by the Acme Brick 
Co., Dept. SBS, P. O. Box 425, Fort 
Worth 1, Tex. Detailed drawings 
show how this hollow brick saves 
time and labor costs through simpli- 
fied construction and the various 
wall and foundation types. 


D-I-Y ALUMINUM. “Do It Yourself 
With Aluminum” is a 135-page book 
for the home craftsman. Written by 
G. W. Birdsall, it gives working di- 
rections and short cuts for fabricat- 
ing the metal with ordinary wood- 
working tools. It shows how to cut, 
saw, drill, bend, form, and shape alu- 
minum, Projects range from work- 
shop aids to complete sets of furni- 
ture, Costs $3.95 from McGraw-Hill 
Books, 327 West 4lst Street, New 
York 36, N. Y. 
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STRICTLY 
wholesale 


NORTH CHARLESTON, W. VA.:: 
Guy H. Moore has announced the 
opening of the Plastic Products and 
Plywood Co., at 3515 Seventh Ave- 
nue, A native of Virginia, Moore has 
been active in plywood sales in West 
Virginia since 1923. He is president 
and manager of the new firm, 


KANSAS CITY, MO.: Ralph L. 
Smith, Kansas lumber company ex- 
ecutive and breeder of Angus cattle, 
recently bought the famous Sunbeam 
Angus herd, of Sunbeam Farms, 
Miami, Okla., for $1,000,000. Smith 
has paid record prices for many bulls, 
attracting world interest when he 
paid $65,000 for a Shorthorn bull in 
Scotland, before starting his Angus 
herd in 1942 

VASS, N. C.: The West End Table 
Co, here is now fabricating and dis- 
tributing Ludman Autolok wood 
awning windows. Harold Markham 
is sales manager and R. North Lewis 
is production superintendent of this 
wholesaler of building products. 


COLUMBUS, GA.: A new ware- 
house is being constructed here for 
Bass and Co., Inc., Hopkinsville, Ky., 
wholesalers of building materials. 
President Charles Folsom says this 
new branch will serve dealers in 
about two-thirds of both Alabama 
and Georgia and a strip of northern 
Florida. 


Material Wholesalers 
to Meet in Chicago 


Attendance by over 500 persons 
is anticipated at the annual meeting 
of the National Building Material 
Distributors Assn. to be held at the 
Sheraton Hotel in Chicago, Ill., No- 
vember 13-15. 

The program wil! start on Sunday 
with board and various committee 
meetings. The “Early Birds’ Get- 
Together” will follow late Sunday 
afternoon. 

The formal program starting Mon- 
day at 10:00 am. is open to all 
manufacturers’ representatives and 
guest distributors. It will include 
two discussion panels composed of 
manufacturers’ representatives and 
building material distributors who 
will review “Current Trends in the 
Distribution of Building Materials.” 

Following the business meeting on 
Tuesday, at which officers and direc- 
tors will be elected, a workshop 
session will be inaugurated. All 
attending distributors will partici- 
pate in it, discussing various phases 
of company operating costs. 


Jobbers Meet Again 25 Years of Tennquartz 


Following up their initial meetin, E. Rohde, president of the Ten- 
of August 18, building material di vessee Stone Co., Inc., began his 
tributors in Louisiana, Mississippi 6th year of production in July 
and Alabama will hold another con lis firm produces fine variegated 


ference at the Edgewater Gulf Hote juartzite stone in the Crab Orchard 

at Gulfport, Miss., on Friday, Octo district, near Crossville, Tenn. 

ber 28 Rohde's first interest in the stone 
Arrangements for the meeting, at isiness developed in 1929, in as- 


which the gulf area jobbers wil ciation with the late Captain 
discuss common problems, are bein; ‘om Peck 
made by S. M. Van Kirk, genera! The Tennessee Stone Co. now 


juarries a total of 282 acres of stone, 
luding a five-acre tract at Dorton, 
main shipping yard of the com- 


manager of the National Buildings 
Material Distributors Assn 
Gordon T. Hampton of Baton the 


Rouge is temporary chairman pany 

















The SUPERIOR line of LEMCO 
Aluminum and Steel Casement Windows 
is readily available in your area. Our 
modern plant in McComb, Mississippi can 
furnish rapid delivery on your Casement 
Window requirements. Also investigate 
the other lines of LEMCO Windows, a 
few of which are illustrated below 





Opportunities for qualified LEMCO 
distributors are available in certain 





areas. 


America's Oldest 
Residential Window Manufacturer 


























INC 
mY 
Lafayette La 


CROFT STEEL PRODUCTS 


Jamestown 


McComb, Miss 
CROFT LOUISIANA, INC 
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MONEY MAKERS 








THE RICHKRAPT CO, 
510 N. Dearborn Street 68s 
Chicago 10, Illinois 


Gentlemen: 
Please send me the full story on the Richkraft Line 


NAME 





Se scicneiitiiniatiennenitininn 


————_———» 
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PLYWOOD JOBBER LEADERS TALK AD PLANS 


New officers of the National Plywood Distributors Assn. are seen here discussing 
plans for a national newspaper advertising campaign that will urge patronage of 
retail lumber dealers for plywood. The NPDA officers include, from left, Vice- 
President Theodore Merrill, Managing Director Charles E. Devlin, Vice-President 
Earl G. Thuresson, and President Leonard E. Hall. Hall is vice-president of 
Lumber Products, Inc., Portland, Ore. Thuresson is president of the Associated 
Door and Plywood Co., Chicago. Merrill is president of a Newark, N. J., whole- 
sale firm. The plywood distributors are paying an extre 15 cents per 1,000 feet 
of plywood when purchased at the mill. These funds scon will pay for a local 
newspaper advertising campaign on plywood. 


Merchandising Tempo of Southern 
Dealers Shown by National Survey 


PLENTY of evidence that retail lum- 
ber dealers are stable business fac- 
tors who are fast becoming building- 
supply merchants is revealed in the 
findings of a survey that was made 
jointly last fall by the National Re- 
tail Lumber Dealers Assn. and the 
Saturday Evening Post. And the 
South, as a region including the 
South Atlantic, East South Central, 
and West South Central states, is 
found to be as progressive in serving 
the building public as the other three 
regions: North East, North Central, 
and West. 

From 2,685 completed returns in 
the national survey, it was found 
that the South ranked first in the 
percentage of dealers handling build- 
ers hardware, hard materials, and 
screen cloth. The South ranked 
second in percentage of dealers 
handling wall covering, siding, floor- 
ing, glass, acoustical material, heat- 
ing and plumbing equipment, bath- 
room fixtures and accessories, rope, 
electrical supplies, garden supplies 
and implements, chain, power mow- 
ers and equipment, kitchen fixtures 
and accessories, small electrical ap- 
pliances, and major appliances. 

The South also scored second (to 
the North East) in the percentage of 
dealers planning to take on addi- 
tional lines within two years. Thirty- 


six per cent of the Southern dealers 
planned to add lines 

Sales by dealers to professional 
builders, contractors, and carpenters 
were checked in the survey. It show- 
ed that 22.8% of the dealers make 
less than 25% of their sales to pro- 
fessionals; 24.7% from 25 through 
49% of their sales; 32.4% from 50 
through 74%, and 20.1% of dealers 
from 75 to 100% of their sales to pro- 
fessionals. Southern dealers ranked 
first in the latter bracket, with 30.8% 
of the dealers making from 75 to 
100% of their sales to professionals. 

Southern dealers also stood first in 
the building of new homes during the 
preceding year. With only 36.1% of 
the dealers in the nation building 
some homes, 47.1% of the Southern 
dealers erected residences. The North 
Central region ranked second with 
40.0%. The high Southern score re- 
sulted from 21.6% of the dealers 
building homes on contract only, 
7.1% on speculation, and 18.4% on 
both bases. 

Nationally, 75% of the retail lum- 
ber dealers assist customers in ar- 
ranging for FHA Title I or similar 
financing on building material sales 
through local lenders. The South 
stood a close second to the West, 82.9 
to 81.7%, in the percentage of dealers 
providing such assistance. 
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Southern dealers were not as opti- NRLDA on characteristics of reta lealers operated only one yard, In 
mistic over the potentialities of lumber dealers disclosed that 42.1 the South this proportion was 83.0%, 
“sweat” equity housing — houses of the dealers had been in busine econd to the Northeast score of 
built or largely finished by the own- over 25 years, and 18.1% more fror 3.3 Only 12.5% of the Southern 
ers — as dealers in other regions. 14 to 25 years. But almost one-fourt} lealers operated from two to four 
Nationally, 72.9% see good potenti- of the dealers have entered busin« ards, while the national score was 
alities for this type business but only during the construction boom follow 1.8% of the dealers. Dealers operat- 
61.4% of the Southern dealers agree. ing World War II. The South lead ng five or more yards were 6.1% of 
Nationally, 42.9% of the dealers be- in the latter group, with 28.5 the national returns, and 4.5% of the 
lieve adequate financing is available its outlets established during past southerners. 
for it but in the South only 34.5% of seven years Comparing the age of the dealer- 
the dealers think so. As for the location of lumbe hip to yard location, the trend in 

As for merchandising services pro- dealer headquarters, nationally 46.2 ecent years for dealers starting the 
vided by retail lumber dealers or were downtown, 38.9% suburba! business of lumber retailing obvious- 
planned to be provided within two and 14.9% rural. In the South, 48.7 has been toward a suburban or 
years, the national survey scores were downtown, 43.9% suburba iral location, 
were: demonstrations, 69.7%; self and only 7.4% rural Nationally, 47.1% of the dealers 
service, 57.0% ; outside salesmen, Nationally, 80.1% of the reportil epo! ted bonus or profit-sharing pro- 


68.0%; store display space, 93.7%. In 
the regional comparisons, the South 
stood second in demonstrations, 
67.7%, and also second in using out- 
side salesmen, 73.0% 

The national findings on additional 
services provided or planned to be 
provided within two years were as 
follows: plans and planning service, 
78.8%; financing arrangements, 
74.6%; contractor services, 71.0%; 
How-to-Do-It information, 77.2%; 
equipment rental, 48.1%; free esti- 
mates, 96.8%. The South ranked first 
in contractor services, 78.3%, and 
free estimates, 97.0%. The South 
ranked second in financing arrange- 
ments, 77.0% 

The survey revealed that lumber 
dealers are becoming alert to shop- 


ping difficulties for daytime workers, ae ‘ 

for 46.0% of the dealers said they —_ TARTER, WESTER & 
were open on Saturday afternoons, — 

13.4% were open some evenings, and sa 

6.4% were open some time on Sun- a “ys LUMBER® 

days. Southern dealers ranked last , ’ 
in being open Saturday afternoons 
and Sundays, and third with evening 
shopping for customers. 

Of all dealers surveyed on their 
use of advertising media, 61.5% used 
newspapers regularly and 27.6% oc- 
casionally; 35.2% used direct-mail 


regularly and 45.4% occasionally; a al 

22.1% used radio regularly and i ora igi dens 
27.8% occasionally; 4.6% used tele- 

vision regularly and 7.8% occasion- Coast lumber f 
ally. Most popular advertising me- a a convenient ¢ 
dium for Southern dealers was radio, ; 
with 63.5% of them using radio ad- 
vertising regularly or occasionally. 

Generally, retail lumber dealers 
throughout the nation find the selling 
services of manufacturers helpful, 
for only 5.1% voted “not helpful.” 
Dealer opinion on specific services 
by manufacturers pointed to sales 
literature, samples, and advertising 
mats as being most helpful, and help 
with management-inventory control, 
sales training helps, and floor dis- 
plays as being most needed. 

Among the additional services 
dealers thought supplying manufac- 
turers should provide were local and 
national advertising, better delivery, 
better display materia!, better pack- 
aging, better salesmen, better policy | Mentammery Sireet 
on “take backs,” co-op advertising, too* “ er -. 
and “cut out middle man.” ei = 

The survey results by the Post and 
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QUALITY HOME 


BUILDERS 
specify 


SPIREX 


SPIRAL SASH BALANCES 


Good 
Reasons 





























FOR 


1. QUICK, EASY INSTALLATION! 
Anyone con install the SPIREX in 
minutes. 

2. CAN BE INSTALLED WITH SASH 
IN FRAME! So you save valuable 
time and costly labor, AND re- 
duce errors in installation, 

3. SMOOTH, QUIET OPERATION! A 
lifetime lubrication insulates 
SPIREX springs against noise and 
rust. 

4, POSITIVE LIFTING POWER! High 
carbon finely tempered flat wire 
springs and patented new design 
insure permanent lifting power. 

5. DURABLE STEEL TUBE FITS STAND- 
ARD GROOVE! Rigid zinc coated 
steel tube fits any standard size 
groove, either round or square, 
Ye x Ve" oF Va", 

6. PERFECT, EASY TO TENSION BAL- 
ANCE FOR EVERY WINDOW! Ad- 
justment after installation, without 
removing bracket arm, assures pre- 
cise balance for each window. 
Three or four turns of tensioning 
wire needed for the average sash. 

7. IMPROVED PROTECTIVE CARTON! 
Our precision packers guarantee 
that the heavy jute board protects 
SPIREX from loss or damage in 
transit or on the job. 


A A A ei 


CALDWELL MFG. CO. 
LIFE-OF-THE-BUILDING 


GUARANTEE 
Every balance corries the 
Caldwell LIFE OF THE BUILD. 
ING GUARANTEE of smooth 
trouble-free operation. 















Remember HELIX SPIRAL SASH BALANCES 
specifically designed for Institutional 
and Commercial sash weighing up 
to 70 Ibs. 


CALDWELL MFG. CO. 


Main Plant Spirex Branch Plant 
63 Commercial Street Jackson, 
Rochester 14, N. Y Mississipp 


Shipped F.0.B., Rochester, N. Y 
or Jackson, Mississipp 









grams for employees, but 49.7% of 
the Southern firms had them. The 
larger the personne! staff of the deal- 
ership and the nearer it is to the 
center of town, the more likely it is 
to have a bonus or profit-sharing 
plan. 

The survey findings as to number 
of employees per dealership: less 
than 10, U. S. 53.3%, South 49.0%; 
10-19 employees, U. S. 23.1%, South 
24.0% ; 20-49 employees, U.S. 15.4%, 
South 17.7%; 50 or more employees, 
U. S. 8.2%, and the South 9.3% 


Directory of Architects 


The American Architects’ Direc- 
tory, the first authoritative bio- 
graphical directory of 11,000 active 
U. S. architects, will be published 
this fall under the sponsorship and 
with the active cooperation of the 
American Institute of Architects by 
the R. R. Bowker Co. of New York 
City, pioneer bibliographical pub 
lishers. 

A geographical cross-index to all 
architects listed in the book will 
enable readers to locate at a glance 
the leading architects in a particu 
lar area. 

The appendix will feature articles 
on the value of the architect, AIA 
documents on the selection of the 
architect, architectural competition 
code procedures, standards of profes- 
sional practice, and information con- 
cerning schedules of proper charges 
for architectural services. 


NAHB Home Show to 
Fill Chicago Coliseum 


Plans for a major expansion of its 
annual convention and exposition, to 
be held in Chicago January 22-26, 
have been announced by the Na- 
tional Assn, of Home Builders. 

One of Chicago’s largest show- 
places, the Chicago Coliseum, will 
add some 200 extra exhibit spaces 
and a meeting hall accommodating 
2,500 persons to the show’s facilities, 
according to Paul S. Van Auken, 
convention - exposition director, The 
show again will also occupy all avail- 
able meeting rooms and exhibit space 
in the Conrad Hilton and Sherman 
hotels 

Exhibit highlights at the Coliseum 
will include new displays of light 
construction equipment and power 
tools. The largest display of kitchens 
in the show’s history will also be 
housed there, as will the products 
of many of the manufacturers ex 
hibiting for the first time at an 
NAHB show, Van Auken said 


Two “White Houses” 


The White House in Washington, 
D. C., and a “White House” built 
this year in Tulsa, Okla., by the 
U. S. Junior Chamber of Commerce 
for its own president, are entirely 
different structures, but they have 
one thing in common. Both were 
built with Southern pine lumber. 





DEALER PROMOTES “SWEAT EQUITY PLAN” 


Typical of the aggressive exhibits placed in home shows last spring by building 
material dealers is this one at the Kanawha Valley Home Show in Charleston, 
W. Va. The exhibit of the Wright-Bachman Lumber Co., it| promoted the 


homebuilding assistance to persons who were interested in investing 


. 


“sweat 


equity” in homes by doing much of the work themselves. A model home and 

free plan literature caught the attention of the West Virginia crowds. On duty 

in the booth are the advertising manager and a salesman of Wright-Bachman 
and a window jobber’s representative. 
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Your customers recognize it. . . 


Your sales prove it: 


More People Want 





creen 


with exclusive 2-way pull 


spring latch 











There, at the bottom of each Loxcreen, is the patented reason 
so many users prefer Loxcreen. Only Loxcreen has this latch 
that exerts pull both down and across at the same time 

Once set, Loxcreen’s spring latch stays in adjustment snaps 
into position after each release, to form a bug free closure 
All-aluminum lifetime construction . . . inside hung in less than 
5 minutes! Two-way length adjustment — with extra folds of 
screen cloth — assures perfect fit, even for out-of-square 
windows. 

Write for complete information including prices and merchan 
dising aids 


Loxcreen Co., Inc. 


P. O. Box 5133, Columbia, $. C 
2120 Irving Blyd., Dallas 2, Texas 

















bast Jatin Bis ee oe Sale 


IT PAYS TO 
PUSH A LEADER! 


Sell Sisalkraft 


to your Builder trade for 












protection on and around 
the construction job 
Handy too, during 

remodeling. 


Sell 
Sisalkraft 


to Farmers for silo, 
haystack, grain bin covers, 
etc. Ideal for sun, wind, 
rain, & dust protection when 
used to line sheds, barns, 
& poultry houses. 


A Quality Product Line 
by a Reputable Firm 


“tn sae tmenind 


, 


AMERICAN 


SISALKRAFT 
CORPORATION 
Dept. SB-10, Attleboro, Massachusetts 


eee ee 
Sah eee 


OCTOBER, 1955 . . . Tell our advertisers you saw it in SOUTHERN BUILDING SUPPLIES 93 














START WITH 
WZ 
FRAME! 





ONE-DER Metal Door Frames 


Rigid, accurate fabrication assures 
trouble-free door installations . . . no 
sagging or binding. 

Quickly and easily installed at low 
cost . . . hinges and brass strike 
attached, 

Available in all standard sizes, 
Fabricated of heavy, rust-proofed 
rolled steel... finished with gray 
primer of rust- inhibiting paint. 

All corners mitered and reinforced, 
exposed surfaces at welds dressed 
to smooth finish. 


For Further Details . . 
See Sweet's Catalog 


for Doors 
and Windows 


ONE-DER FRAME Co» 


1232 37th PLACE, N 
P. O. Bex 3068 © Birmingham, 6, Ale. 





Lion 
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SEASONAL PROMOTION 
(Continued from page 40) 


odds and ends of plywood or other 
materials. Practically every scrap 
of plywood, moulding, or short 
lumber can be sold. Under a shed 
in the yard, Joe Kaufman arranges 
dump piles of short lengths for the 
customer to rummage through. For 
as little as a dime, customers can 
buy a short length of material in 
this pile. 

“The dump pile is profitable for 
moving short lengths,” Kaufman 
explained, “but it is even more im- 
portant as a traffic builder. A cus- 
tomer who needs a small piece of 
plywood for a shelf usually needs 
paint or varnish, too.” 

One of the most popular spots in 


Many customers get their first D-1-Y 
inspiration in Kaufman ads, like 
this one which ran in local news- 
papers shortly before Christmas 
last year. It attracted several home- 
owners into the store to buy panel- 
ing for their own rooms for Christ- 
mas presents. 
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the store is that where plans and 
instruction books are kept. Some 
are given away free, others with a 
small charge. 

The entire store was laid out 
with the home-owner in mind. 
During warm weather a choice dis- 
play spot near the door is given 
over to a ready-mix cement for 
making an outdoor barbecue grill. 
The bags, arranged neatly on a 
platform, are as attractive as any 
other display in the store. Free 
plans also were offered for these 
grills. 

A rental service was designed to 
help the customer, without cutting 
heavily into the store’s sale of 
tools. Among the items offered for 
rent are sanders, post-hole diggers, 
and electrical saws and drills. 

Kaufman has found that these 
rentals actually lead to more sales. 
“The customer who is introduced 
to a power tool through rental 
often buys one or more,” he said. 

Power saws and drill kits, with 
prices listed, are advertised fre- 
quently during the year. 

Another display board shows the 
customer samples of various kinds 
of wood paneling. There is also a 
display that shows tongue-and- 





$68.00 


DOTT-YOURSELF fs 
ae 





KNOTTY PINE 


You Can Panel the Walls of a 10x12 Room 
in Ponderosa Knotty Pine 


** 





PANELING 





now, 


BLACK & DECKER DRILL KITS 


Electric drill, 7 drill bits up te 4%”. Pol- 
ishing Dise, Sander, Paint Mixer, Wire 
Brush, This is a gift that any man would 
like to have under the tree on Christmas, 
or any other morning. You save by buying 





$29% 

















Kaufman 


LUMBER COMPANY . 
5100 Asher Ave. . P 


MO 3-8359 
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a Look how easy it is! Your customers will 
i agree when they see this neat, sanitary way 
(a to keep refuse out of sight. Only the lid, with 
Y4 \ toe-tip lift, shows above ground. Cans and 
\\ & bottles, or eeeagn. ore kept ers and 
odor-tight. One of those “extras” that home 

\@, buyers appreciate! 


@ ONLY THE NEAT 
GREEN LID SHOWS 


INNER CAN EASILY 
REMOVED BY 
COLLECTOR 








ALL STEEL 
SANITARY 
CONVENIENT 
DURABLE 


Call your Majestic supplier 
for details or have him write 


the Majestic Co., Inc. 
414-D Erie St., Huntington, Ind. 











lo i in style moe for more than aw Lil, 


USE LOUVERED DOORS 
and SHUTTERS 


The attractive things you build 
into them help to make your 
finest homes finer. 


A louvered folding door, standing 
between living room and dining 


| fulness. And 
" | eo 
- the 


area, gives privacy an added grace 
cleared, the door tucks itself into 
— 
{ \ 


Her 


For further information, ask your lumber dealer, or 


when the table is 


smallest 





space, making one 


large room again, 


Louvered interior shutters, with 
movable louvers, make a picture 
window beautiful from both sides 


They 


of sun or shade 





provide complete flexibility 
an open view 





when they are pushed back to the 
privacy without that 
feeling when they are 


sides, and 
“shut-in” 
drawn together, 


write direct to us for complete descriptive literature. 
We also manufacture a full line of outside blinds and 
shutters. 





ARTHUR F. TYLER COMPANY 


167 HAPGOOD STREET ATHOL, MASSACHUSETTS 
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Pacifie Coast 


Forest Products 


SALES REPRESENTATIVES 
Marion T, Davis & Co. 
281 North Avenue, WN. E. 
Atlanta, Georgia 

E. 8, Meroney 

P. 0. Box 6631 

Houston 5, Texas 

Cecil M. Brooks 

7229 Jan Mar Drive 
Dallas 30, Texas 
Leonard Craig 

Corpus Christi, Texas 
Dant & Russell Sales Co 
Port Evergiades Sta. 
Fort Lauderdale, Florida 
Dant & Russell Sales Co, 
P. 0. Box 2411 

Tampa, Florida 





Ponderosa Pine, Douglas 
and White Fir Window and 
Door Frames, Inside Door 
Jambs, Mouldings, Cut-to- 
length and Packaged Trim 
and cut stock items. 


Douglas Fir Plywood 
Coos Bay Underlayment 
Coos Bay Hardboard 
Overlay, two sides. 





Dant & Russell, In WA 


General Sales Offices 
Oregonian Bidg., 1320 5. W. Broadway 
Portland, Oregon 














GLIDEOVER 
GARAGE 
Pyeye)-y 


EQeMuc 


OPERATORS 





Model 53—Built 
from 8 x 66” to | 
open a8 per specifica 
Model 54—Built 
from 8’ x 66” to 1 


with “Tension” springs, in 37 stock sizes 
‘ 1 or 5 sections; panels solid or 


lorsion” springs, in 37 stock sizes 
1 or 5 sections; panels solid or 


open as per specifications. Special sizes up to 24’ x 24’ for 
all residential, con ial or industrial needs, 

Custom Built Doors with raised, ornamental or flush sec 
tions produced a ng to individual specifications. 


Wagner’s magic electric operator 
if sectional overhead and most one 


“Automatic Doorman 
furnished for all n 
piece doors. 


Write f Bulletin No. SB-55H 










Scaffold Brackets —~ 
er Brackets Farm Building 

Hardw | Specialties 
letin SB-55H 


WAGNER MANUFACTURING 


CEOARM FALLS 


Trestles 








COMPANY 


1Owa j A 
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Seals out weather 








Get the facts on window units 
that provide fingertip window op- 
eration, complete metal weather- 


= ing that saves 30% on fuel, 

coated Si-Vel Springs that 

ive hushed action! Send for free 
older today! 

ZEGERS, INCORPORATED 

8098 So. Chicago Ave., Chicago 17, Ill. 

See Dura-Seal in operation at National 

Housing Center, Washington, D. C. — Home 

Builders Association, Chicago — Architects 

Samples Corporation, New York City — and 

at leading lumber dealers. 


ZEGERS 
Ciutaaeal 


COMBINATION 
METAL WEATHERSTRIP 
& SASH BALANCE 





96 OCTOBER, 





Classified Advertising 





RATES. 
8.10 per word for each insertion. 
Add 61.50 per insertion for blind ads bearing 
box number. Replies provided without addi- 
thenal charge. 
All ade for classified section must be in publica- 
tion office on the ith day of month preceding 
date of publication, 
Advertisements are set in uniform type of this 
size. No cute or special borders allowed. Mail 
ad copy ta: 
SOUTHERN BUILDING SUPPLIES 
Peachtree &., N.E. 
Atlanta 5, Georgia 





CORRESPONDENCE COURSE 





Estimating and Blueprint Reading are the most 
important tools of the building trades. 
We have the fastest and Most Accurate System 
in use. Do-It-Yourself Kit $18.75——Ten Weeks 
Correspondence Course $37.50, Write for the 
“Seeret Behind the Course”’-—FREE, 
CONTRACTORS CLEARING HOUSE, INC. 
P. O, Box 843 
MIAMI 5, FLORIDA 





REPRESENTATIVES WANTED 





Aaguressive representatives calling on hardware 
and building oupply trade wanted by 17 year old 
manufacturer o _ store 








front material, ete. C line, 

priced for sale direct to dealers. | nie or terri- 
tories open. We protect representatives fully. 
Please outline mt lines and area covered. 
Reply to: Metal Trims, Inc., P. O. Box 1072, 
Youngstown, Ohie, 





Aluminum windows, Awning and horizontal glide 
types for new buildings. Reply to: Director of 
Sales, P. O, Box 1072, Youngstown, Ohie. 





FOR SALE — RETAIL YARD 





Well located retail lumber yard on Florida coast. 
Good, balanced stock of building supplies, Small 
millwork shop, Annual sales volume of $300,000. 
Owner retiring, Write Box 57, care Southern 
Building Supplies, 806 Peachtree Street, N. E., 
Atlanta 5, Ga, 





BUILDING SUPPLIES 
YARD MANAGER AVAILABLE 





Lumberman, age 40, very active physically and 
mentally, desires position as manager or sales- 
man in supply yard in eity of 100,000 popule- 
tion or larger. Five years’ experience in building 
supplies, High school and 1.5 year college educa- 
tien, Try me, I won't disappoint you, Box 58, 
care Southern Building Supplies, 806 Peachtree 
Street, N, B., Atlanta 5, Ga. 


1955... 
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groove flooring and how to lay a 
new floor properly. 

An increasing number of women 
are entering the store to plan and 
buy for their own Do-It-Yourself 
projects. Mrs. Kaufman stays in 
the store to help them when they 
want another woman’s opinion. 

“Playing up to the hobbyist does 
take extra work,” Kaufman admit- 
ted, “but it pays to go all out to 
help the man who can use simple 
tools. I believe that the biggest 
market for this type of customer is 
yet to come and that it is worth- 
while to cultivate it. It is building 
up a solid, repeat business. 

“The craftsman and small con- 
tractor are our most valuable cus- 
tomers, of course. But I’ve never 
heard a carpenter or a painter ob- 
ject to the little fellow who tinkers 
around with tools and building ma- 
terials. 

“The mechanics know that the 
homemaker who becomes _ inter- 
ested in improvements will dream 
up many a job that must be passed 
on to experts,” 

When Kaufman _ opened his 
store a year ago, he plunged im- 
mediately into activities aimed at 
this Do-It-Yourself customer. Now 
entering his second year of profit- 
able operation, he plans more im- 
provements in his store layout to 
make browsing even more enticing. 


Stockton Buys Calif. 
Mill and Timber Tract 


Charles T. Gray, president of the 
Stockton Box Co., recently an- 
nounced the purchase by Stockton 
of all the physical assets of the 
American River Pine Co. and the 
Foresthill Logging Co. at Foresthill, 
Calif. 

The transaction involved around 
$3,000,000 which included the saw- 
mill, logging, and automotive equip- 
ment, inventory of logs and eight 
million feet of finished lumber, 
together with 100 million feet of 
privately owned and Forest Service 
timber. 

The Stockton Box Co. owns 350 
million feet of timber in the Rubicon 
Ridge and Nevada Point areas, in- 
cluding French Meadows. This pur- 
chase obviates the necessity of the 
company building a mill in the 
timbered area as originally announ- 
ced. 

The output of finished lumber 
from this mill will be sold through 
the wholesale lumber firm of Tarter, 
Webster and Johnson, Inc. Approxi- 
mately 30 million feet of lumber 
will be cut annually at Foresthill on 
a two-shift basis. 
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more and more dealers 
are saying: 









BLUEPRINT FOR 


MORE 
BUSINESS! 


Here’s the “good line of 
hinges to handle”... that’s 
the trade’s way of saying, 
“We like to sell Griffin 
products.’”’ Full line of 
wrought steel butts and 
shelf hardware. Just dis- 
play them, and you'll sell 
them. Order in any selec- 
tions you know your cus- 
tomers want. 


GRIFFIN ° 


Template Butts, Ball Tips 
with permanently attached Bearings “since 1899” 


Makes Double-Hung Windows 





MANUFACTURING CO. ERIE, PA. 





















@ Quieter Operating @ Less Costly To Maintain 
wonspensta @ Easier to Raise and Lower @ More Attractive in Appearance 
” 

H H 44 ” fa 2 
sucan ine F200 MILLION FEET MORE Hidalift offers more “SELL” features because it is: 
DOUGLAS FIR 

° To Serve You Better! 100% CONCEALED—There’s noth- 
WHITE FIR ing exposed to mar the beauty 
. , a 
INCENSE CEDAR The 200 million feet of timber we just of modern windows. No part 
e bought in Trinity Nat'l. Forest brings protrudes or is otherwise ex- 
KILN DRIED our reserves to more than a billion board posed to view 
Mouldings and feet. This, plus three sawmills, two 
Interior Trim planing mills, and dry kiln capacity of DESIGNED for EASY, FAST INSTAL. 
Jambs-—Frames seven million feet of seasoned lumber LATION — smooth-as-silk lifetime 
Incense Cedar a month, is yo et 
Venetian Blind P your assurance you can g operation. 
Slots the lumber you want when you want it, 
Glued-Up Panels from the Ralph L. Smith Lumber Com EASIER TO TENSION — Tensioning 
Cut Stock — Good k ood friend 
pany service makes g ones can be applied before or after 
ws Suen . . . we're working constantly to serve Ils see . TWO TYPES OF ATTACH. 
Pei installation without special tools. ING BRACKET—Tension is 
you be . aoplied DURING fe, 
ation y we on, Ld 
s q FITS WINDOW with or without prachel_ arm (om TL” 
Our Specialty — Mixed weatherstripping type); AFTER installation 
y re Nas bags | 
screw on both "L” 
Cars for the Trade POSITIVE LIFTING POWER provid. —ewp types. 
5 
ed by highest quality coil spring. 













The Ralph L. 


juality Products For Over a Century 












, T om an an aw aw aw aw ew aw a ae ] 
s Pop 4 4 | HIDALIFT DIVISION | 

The Turner & Seymour Mfg. Co 
Lumber Company \ | Torrington, Conn ; 
J j Gentlemen | 
Mills at ANDERSON, | Send complete literature and prices on Hidalift | 
RED BLUFF, CASTELLA & j Please check () Dealer 0 Builder | 
WILDWOOD, CALIF. | Name | 

. e a Address 

Sales Office at Anderson, California , ; REC : 
Bee cee cee ee ee me oe oe oe oe oe oe oe oe os om oe 
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THEM 
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Them in 


Ribbons 








a 


When a builder can standardize on certain size 
windows, yet create as many different archi- 
tectural effects as desired, then he’s got the 
window he wants, With National Panel Wind- 
ows, he can stack them, group them, set them 
in ribbons. There are only six sizes to handle: 
3 heights and 2 widths. They can be used from 
18” high or wide to any combination height 
and width. Precision, factory made and chem- 
ically treated against rot, these pre-glazed wind- 
ows are ready to be slipped into rough openings. 
Installation is quick, costs are held to a mini- 
mum, You can sell National Panel Windows 
with little rnore effort than writing up the order. 


These windows are available for 
Lu-Re-Co construction. 
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HAS ALL THESE FEATURES... 


WARDROBE HARDWARE 


’ 








Vv 400—Metal track, + ! 
either 70 WS or 20 WR wheel 
Roll formed for precision i 
formity. V bottom prevents dirt 
from obstructing whee!—wheel 
always rides in center of track 





ARTHUR 





metal “‘n mp 
track. Slot adjust 
ment—hanger off 
set automaticall 
provides by-pass 
clearance for 
doors of % l 
%” and 1%” 
thickness 
with 


MODERN 


70 ws—! dia 
life-time nylon 
ball-bearing 
wheel fits V 400 


20 WR Re 

able type ame 
as 70 WS except 
1%e"” wheel per 
mits doors to be 
lifted in ar out 
without re uv 
hardware — whee! 
cannot jum 
track 





JON 


Name 


Firm 


Address 











ARTHUR COX & SONS, INC. 


Sycamore, Pasadena, Calif, 


Please send free literature on GClide-Master 
liding Door and Wardrobe Hardware. 


a £7 





ADJUSTABLE HANGERS WITH 
NYLON BALL-BEARING ROLLERS 


Made of heavy gauge 
steel, precision ma- 
chined and cadmium 
plated. “Finger tip” ad- 
justing feature speeds 
installation—door can 
be hung true in min- 
utes. Lifetime nylon 
rollers on factory lubri- 
cated ball-bearing 
wheels, 


METAL REINFORCED POCKET JAMBS 


Heavy gauge steel 
channels run full length 
of pocket jambs— 

into header for extra 
strength. Prevents clos- 
ing at top of frame. 


GUIDE SPACER AND METAL TRACK 


Exclusive guide spacer 
assures proper pocket 
space for life of build- 
ing~-door glides 
smoothly in center of 
20cket—no scraping. 
Roliformed metal teach 
is produced to precise 
tolerances. V_ bottom 
prevents dirt from ob- 
structing wheel. 
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Kimsul 


aguiarion # 


Kitty Kimsul Sells Kimsul Insulation for You: 
e “in person” at “do-it-yourself” shows 
ein national magazines 
© on point-of-sale pieces (shown above) 
¢ on film for your local TV shows 


Kimsul Insulation Brings You Big Profits Because: 


e It's the ideal “do-it-yourself” insulation, easy 
to cut, measure and install. 

e It's compressed to 1/5 normal size. Saves you 
storage space. Gives you far more 
profit per square foot. 


Cpooial tiaphic builder from Kimoul 


Now you can offer your customers this denim cob- 
bler's apron — a regular $2.50 value for only 89c. 
They're being featured in Kimsut's national adver- 
tising. And since only Kimsut dealers will have 
them, this terrific bargain will bring more customers 
to your sales room. See your KIMSUL salesman for 
full details or write; Kimberly-Clark, Dept. S-105, 
Neenah, Wisconsin. 


KIMSUL 
INSULATION €73 








Kimberly-Clark Corporation + Neenah, Wisconsin 
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one of 10 woods from the 


WESIER N y NE region 


Great resistance to decay, dimensional stability, high 
insulating qualities, workability, nailability, light weight 
make Western Red Cedar an excellent and economical 
wood for all residential construction—and preferred 
for weather-exposed usage such as poles, greenhouses, 
boats and floats. 


Western Red Cedar comes in 3 select and 5 common 
grades. You can order it in mixed cars—together with 
other woods from the Western Pine region—from most 
Western Pine Association member mills! 


IDAHO WHITE PINE 


the Western Pines @ roroeoss rme 


SUGAR PINE 


the Associated Woods wore im” 


tbls ou so WESERN RED CEDAR 


write for the FREE illustrated booklet to 
WESTERN PINE ASSOCIATION 
Yeon Bidg., Portiand 4, Oregon 





Tell our advertisers you saw it in SOUTHERN BUILDING SUPPLIES 





SOUTHERN 
SASH’S 


Ualco 





SELECT-A-VENT 


give homeowners low-cost awning 
convenience in lifetime aluminum 


Builders, contractors and do-it-yourself 
homeowners welcome this new Ualco Win- 
dow the Select-A-Vent offers the no- 
upkeep advantages of aluminum with the 
beauty and convenience of an awning window 

all at a very low cost. 

The Select-A-Vent is unique in that all 
vents operate independently; affords unex- 
celled choice of ventilation. Available in 
single vents for ribbon arrangements or in 
tiers for convential windows or window-walls. 


SOUTHERN SASH SALES & SUPPLY CO., INC. 


Sheffield, Ala. 


ENGINEERING PLANNING SERVICE to assist 
architects, engineers and contractors in 
making ‘‘take-offs’’ and solving window 
problems. 





SEE OUR CATALOG IN SWEET’S 
FOR COMPLETE INFORMATION, 
LIGHT CONSTRUCTION FILE 5A 


UN 
Valco Aluminum Windows Are Uncondi- 
tionally Guaranteed Against Defective Ma- 
terials and Workmanship. 


Southern Sash’s UALCO—World’s Largest 
—dIn More Buildings Than Any Other Alu- 
minum Window. 
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NEV ION 
SCREENS 


sells fast with new interchangeable 
storm sash; double-profit for youl 


The most sensational development in win- 
dow accessories! Tension Screens hang from 
brackets, install or interchange in minutes; 
Tension Storm Sash operate on same rails as 


Screens, hang from same brackets. Makes 
seasonal changeovers a breeze. 

Aluminum mesh Screens never rot, rust or 
need painting; exclusive hemming process 
prevents breaking at points of strain, Storm 


Sash of clear plastic, reinforced with alumi- 
num Both roll for storing. 





SOUTHERN SASH SALES & SUPPLY CO., INC. 


Sheffield, Ala. 


WAREHOUSES & SALES OFFICES: Canton, 
Ohio; Elizabeth, N. J.; Florence, Ala.; Hia- 
leah, Fla.; Montgomery, Ala.; Van Nuys, 
Calif.; Greensboro, N. C.; Ruston, ia.; 
Kansas City, Mo.; Washington, D. C. 


GET ON THE PROFIT-BANDWAGON 
WITH UALCO & SASHCO 
RETURN COUPON FOR COMPLETE INFORMATIONI 
ee AE A A A A | 


Southern Seen Gales & y Ce., ine 
S18 Twentieth Street, Sheticia, Alamema 
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SOL-O-LITE is the big demand line. This low- SOL-O-LITE is right for you, too... an 
cost glass substitute makes ideal protective easy-to-handle, popular seller! Get in on this 
material for homes, poultry houses, barns, hog giant market . . . contact your SOL-O-LITE 
houses, porches and many other uses. jobber or write direct for complete details. 
Retail Price Retail Price Retail Price 
21Vac per lin. ft. 18¢ per lin. ft. per lin. ft. 
TT 
eo teu \ 
| 4 coger 
Led ewer i ¥ i 
‘ 3) 4 
| +o ee N) 
Loi . 
VUE-LITE . . . White or Green e 
NU-V-GLASS .. . White or Green Sturdy, economical cotton mesh. Twisted strands ee taden clear plastic. Tough and 
Finest quality V4" cotton mesh. Double strand of 4" mesh coated with weatherproofing plas- durable. Flame-proof resists any climate or 
twisted cotton netting, pre-treated with weather. tic material and bonded between two layers of weather conditions. Easily sewed or sealed with 
proofing plastic and bonded with 2-100 gauge transparent acetate. Easy to install. Wipes clean hot iron 
acetate films. Can’t tear apart — lasts longer! with damp cloth. Width Roll Ship. Dealer 
Width Roll Ship. Dealer Width Roll Ship Dealer Cat. No Inches Weight Lbs. Price 
Cat. No. Inches Weight Lbs. Price Cat. No. Inches Weight Lbs Price CL100 % 30 $52.00 
NV100 % 32 $42.70 VL100 36 31 $36.00 CL50 3% 14 26.00 
NV50 36 17 21.35 VL50 36 16 18.00 CL25 3% 8 13.00 
Retail Price Retail Price Retail Price 
40c per sq. yd. 13Vsc per lin. ft. 35¢ per lin. ft. 
"4 A 
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GLAZ-SCREEN 








CLEAR PLASTIC medium weight " GLAZ-FABRIK Bright 4", weather-tested mesh galvanized 
Clear plastic — « medium weight crystal clear Lightweight, durable cloth has 80 threads per wire, permanently bonded with 2-100 gauge 
vinyl plastic. Very tough and durable, Flame- square inch. !mpregnated with a very high melt acetate films. Crystal clear to admit more light, 
proof—will stand below zero weather. point paraffin solution. Withstands extremes of maximum sunshine benefits. 

Width Roll Ship. Dealer heat and cold. Weighs 52 Ibs. per 100 yards Width Roll Ship. Dealer 
Cat. No. Inches Weight Lbs. Price Width = Roll Ship Dealer Cat. No. Inches Weight Lbs. Price 
CP 100-36 36 20 $27.00 Cat. No. Inches Weight Lbs. Price GS100 3% 49 $70.00 
CP 50-36 % 10 13.50 GF100 36 52 $26.68 GS5O % 25 35.00 
CP25-36 % 5 6.75 GF5O 36 26 13.35 GS25 36 14 17.50 
Retail Price Retail Price 





13Vac per sq. ft. 17e per sq. ft. 


KRAFT STORM 
DOOR 





Retail Price 89« each 
door 























per 36” x 84” 
DEALER PRICE 
GLAZ-SCREEN GLAZ-SCREEN Each .. 3 Tad = eels — 
10 mesh galvanized wire, process coated with Deluxe 14 x 14 weather-tested galvanized wire, Carton of 12.. +» $7.12 
clear heavy plastic. Flexible — shatterproof — process coated with durable clear, waterproof (Carton weight) ...20 Ibs 
cuts with a shears. High ultra-violet ray trans- plastic. Flexible — shatterproof — air tight. 
mission. width Rell Sh Deal Easy to cut with shears. Made of 2 sheets of heavy creped Kraft paper 
idt ‘oll Ship. ealer ; bonded together with asphalt adhesive. Large, 
Cat. No. Inches Weight Lbs. Price Cat. No. ae Weight’ Ube Goater heavy clear plastic window double stitched Yor 
G$110-28 28 21 $20.74 G$1400-28 28 32 "$26.45 extra strength. With 21’ of weather repellent 
GS$150-28 28 VW 10.37 GS$1 450-28 28 16 13.23 fibre strips and nails for easy installation. 
GS110-36 3% 7 26.70 9 GS1400-36 3% 45 34.00 
150-36 % 14 13.35 GS$1 450-36 % 23 17.00 
gee 62 68:)6BB HS Gl 
. M0 | Gsi45048 48 32 26? | SOL-O-LITE apvertisinc 
and PROMOTION work for you! 





Your customers read about Sol-O-Lite in na 


tional publications. Ask for our colorful point- 
Ss Oo L went me L } T r of-purchase and direct mail literature. It all adds 
4301 W. NORTH AVE. up to more sales and greater profits for you! 


LAMINATING CORPORATION CHICAGO 39, ILL. 








